DEFT. 


The Newspaper the Industry 


This issue includes the monthly 


TRUCK SECTION 


Vol. No. 3670 


Top Cars 


New-car registrations for siz 
months, plus states for July: 


1968 1957 
Make Pos. 
179,323 Olds. 211,758— 
149,705 Buick 231,984— 
130,935 Pontiac 183,974— 
87,422 Rambler 58,521—12 
35,092 Chrysler 61,573—10 
28,382 DeSoto 61,268—11 
23,322 Edsel 
22,685 34,282—13 
9,008 Imperial 19,648—15 
6,261 Met. 
1,783 
172,563 Misc. 90,562 
Total All Makes 
2,564,673 3,318,392 


Further details Page 38. 


Robert Lienert 
Associate Editor 
bustling used-car market has 
become tinged slight un- 
certainty among both wholesale and 
retail buyers, field reports indicate. 
far, however, the cautious 
approach has had dramatic 
affect prices. Despite lessened 
buying pressure the wholesale 
level, average prices have proved 
remarkably resilient. 
the retail lots, little price 
change all has been noted. Ap- 


Four More Makes 
Slated Start 


Production 


John Teahen Jr. 
Staff Writer 

OUR more manufacturers will 

start turning out their 
models this week, and their efforts 
will start auto production back 
the long trail toward normal 
weekly output. 

Entering the picture tomorrow 
(Sept. will Oldsmobile, Pon- 
tiac, Cadillac and Plymouth. Olds- 
mobile and Pontiac will build- 
ing cars the seven B-O-P 
assembly units well their 
home plants. 
Plymouth due start the 

lines Newark, Del., and Evans- 
ville, tomorrow, with the 
Detroit plant scheduled begin 
Thursday. Labor Day will cut the 
work week four days. 

The newcomers will join Dodge, 
DeSoto, Chrysler, Imperial, Rambler 
and Buick the production 
Lincoln still building 
and the other factories are down 
for changeover. 

Ford will continue assemble 
Thunderbirds for least two 
weeks Lincoln’s Wixom (Mich.) 
plant. 

ANY estimate this week’s 

production, however, must 
added the words “barring labor 
troubles.” Disputes were prog- 
ress Pontiac, Dodge truck and 
Plymouth’s Newark plant press 
time last week. 

Ford division and Mercury built 
out last week the in- 
auto output fell 14,424 
units, the lowest since the week 
March 1946, when 12,050 cars 
were 


Ford expected get back 
(Continued Page 43, Col, 


U.C. Market Still Strong, 
But Caution Sign Notec 


Published Weekly at 
2666 Penobscot Bidg. 


Preparing for Action Next 


Territory-Security Drive 


William Ullman 
Washington Bureau Chief 
ASHINGTON.— Under the 
rather unrevealing descriptive 
title bill clarify the law and 
express the intent the Congress 
with reference the distribution 
and sale complex mechanical 
products through small business 
and other independent concerns, 
and for other purposes,” Senator 
Charles Potter, Re- 
publican, has revised 
version his 3865, aimed 
re-establish security for 
auto dealers. 

Potter’s new bil 93—made 
startling hea for the 
reason that was 
legislative whirlwind the 


parently, neither the wholesale nor 
retail buyer can the ap- 
proach autumn 
try’s new-model offe 


result, bidders 


until they get idea 
models will recei 
car buyers. 


With Labor Day 


availability, prices 
plummeting right now. 

year saw used-c prices 

buckle October and 
ber. Observers can’t agr 
what the pattern will year. 
Some believe that decline 
will come bit earlier 


But good number used-car 
(Continued on Page 4, Col., 1) 


DETROIT, SEPTEMBER 1958 


closing days Congress and any 
action beyond merely receiving 
was not expected. 

The motivating idea behind the 
introduction such time was 
largely give everyone interested 
the subject territory security 
opportunity read and study the 
bill and reach their decisions .and 
frame programs action for 
against the time Con- 
gress convenes. 

* * 
course, going into 
action All NADA 

directors have been asked ex- 
press their views protected ter- 
ritory prepared statements. 

Manufacturers, teo, have spe- 
cial interest 4239. Its lan- 
guage, understood, was sug- 
gested General Motors. 


was expressed the Justice 
partment, the Federal Trade 


After each the makers 
why they didn’t like 
given opinions why 


Entered as Second Class Matte 


they would like provide the “lan- 
guage” for new bill. 

Power, GM’s assistant 
eral counsel, made the 
suggestions for the 
believed. 

* 
HOULD the measyfe enacted 
would “The Fran- 
chised Dealer 

introducing 
the floor 
Potter madeAhis special reference 
it: 

“Since proposal contemplates 
departure from present 


his new bill 


the 


territory-security bill intro- 


Senate, Senator 


Territory-Security Bill 


ASHINGTON.—The text the 


ales procedures, highly im- 
portant that given careful 
study toward the end enactment 
the measure would beneficial 
rather than detrimental the 
interest all concerned.” 

then proceeded set forth 
the purpose the bill and the 
reasons for it. The text his 
remarks these points follows: 

PURPOSE THE BILL 
insure and preserve the avail- 
ability the dealer franchise 
method distributing and servic- 
(Continued on Page 41, Col. 1) 


sembled, that this act may cited 


duced the Senate the “Franchised Dealer Act.” 


Charles Potter, Michigan Republi- 
can, follows: 
enacted the Senate and 


the Chiefs GM— 


lew leadership General Motors takes over today (Sept. 1). From left: Harlow 
the earlier new-model introductions. retiring president and chief executive officer; Frederic Donner, new 


the board and chief executive officer; Albert Bradley, retiring chairman 
the board, and John Gordon, new president and operational officer. 


Donner, Gordon Take Over Today 


DONNER 
John Gordon took over 
top jobs General Motors togay 
(Sept. 1). the move was de, 
there was industry speculation ‘that 
these men would speed the return 
Sloan policies auto distribu- 
tion centered quality dealer 
program. 

Both men are 
years for Donner and for 
Gordon. 

Donner, the corporation’s top 
financial man, formerly was 
executive vice-president, as- 
sumes the post board chairman 
and chief executive officer. 

Gordon, who becomes GM’s 12th 
president, had been group vice- 
president charge the body and 
assembly divisions since 1951. From 
1946 1950, was Cadillac gen- 
eral manager. 

leadership realignment 
came sooner than expected. 
some directors were sur- 
prised, saying they expected the 


change but not soon hap- 
pened. 

There had been some specula- 
tion that would not change 
leadership the midst crucial 
negotiations with the UAW. 

Now some observers remark that 
settlement the labor issue may 
expedited since the new team 
can take fresh approach the 
problem. 

* 


CHAIRMAN, Donner succeeds 
Albert Bradley, and chief 
executive replaces former Pres- 
ident Harlow Curtice. Both 
Curtice and Bradley have retired. 

Curtice stepped down after 
years with the includ- 
ing eventful years pres- 
ident. During his tenure, 
expanded its physical facilities 
tremendously and captured more 
than percent the new-car 
market 1954, 1955 and 1956. 
First-half penetration this year 
was 

With Curtice the helm, 


also became the first corporation 
ever earn more than billion 
after taxes. That was 1955, when 
the company netted $1,189,477,000 
sales $12,443,277,000. 
Succeeding Gordon head 
the body and assembly divisions 
James Goodman, formerly Fisher 
(Continued on Page 44, Col. 3) 


House Representatives the 


DECLARATION PURPOSE 
AND POLICY 
Responsibility and liabil- 
ity which imposed law 
upon the manufacturer assem- 
bler complex mechanical prod- 
ucts for the safe construction 
such complex mechanical products 
for their intended purposes, well 
the expectancy the customer 
user who has made substan- 
tial investment such complex 
mechanical product, the 
operation and performance such 
product—regarded the cus- 
tomer user being the respon- 
sibility the manufacturer and its 
dealers— makes advisable and 
necessary that the manufacturer, 
who has responsibility therefor, 
have reasonable access through its 
dealer organization such complex 
mechanical products the time 
the retail sale thereof and for 
reasonable period during the use 
and operation thereof the cus- 
tomer user. 

Accordingly, the manufacturer- 
dealer and the manufacturer- 
distributor-dealer franchise rela- 
tionship was evolved the 
approach best suited the sale 
and service complex mechani- 
cal products. Moreover, this 
relationship, developed within the 
free enterprise system, has pro- 
vided method distribution 
which consistent with and 
furthers the objectives this 
system. 

With the development and im- 
provement such complex me- 
chanical products, and especially 
those representing substantial in- 
vestments, manufacturers and 
dealers operating under the fran- 
chise system, find increasingly 
difficult perform their respective 

(Continued on Page 42, Col. 2) 
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Contract Talks Near Climax 


Wave Strikes Hits Auto Plants 


Frank Gawronski 
Staff Writer 


WAVE strikes hit the Big 

Three auto makers last week 
the United Auto Workers turned 
the pressure for the final stages 
contract negotiations. 


Although Ford Motor Co., Gen- 
eral Motors Corp. and Chrysler 
Corp. have experi- 
enced work stop- 
pages since contracts 
with the UAW 
pired June their 
concern heightened 
the walkouts spread last week 
serious proportions. 


Louis Seaton, personnel 
vice-president, said that strikes 
which began last week Fisher 
Body division plants Grand 
Rapids, Mich., and Hamilton, O., 
and the Brown-Lipe Chapin di- 
vision Elyria, O., “will paralyze 
production 1959 models all 
five automobile divisions within 
few days.” 


termed the wave strikes 
“hit-run guerilla warfare” the 
UAW and said its obvious aim was 
pressure into acceding 
“inflationary demands.” 


press time, strikes had 
also spread Pontiac’s as- 
sembly plant Pontiac, the 
Plymouth assembly plant 
Newark, Del.; the Chrysler forge 
plant Detroit; the Dodge truck 
plant Warren, and 
Ford’s two engine plants and 
foundry Cleveland and its 


LABOR 
FRONT 


tractor and trim plants High- 

land Park, Mich. 

The Pontiac walkout was called 
“just another example the hit- 
run guerilla warfare campaign the 
UAW has launched against General 
Motors plants,” Knudsen, 
Pontiac general manager. 

Approximately 5,000 workers were 
affected the strike Pontiac 
prepared start production 
1959 models tomorrow (Sept. 2). 

Knudsen said the strike “cer- 
tainly can’t last very long” without 
forcing delay week two 
the start 1959 production. 

* 


has been averaging 
close one walkout day for 
the past two weeks, with produc- 


Missourian Says State 


Can Lead Auto Output 


ST. LOUIS.—Missouri can 
move ahead Michigan auto 
production because the state’s 


natural resources and the loca- 


tion St. Louis, James Idol, 
director the State Division 
Resources and Development, told 
the Advertising Club St. Louis. 
Idol said that the state’s 
natural resources can produce 
the raw products, the steel mills 
will follow and around the steel 
mills will gather the users the 
production. 1957, Mis- 
souri was third auto output 
with 7.68 percent. Michigan led 
with 34.64 percent, followed 
California with percent. 


Pontiac Aims Economy; 
New Bodies for Olds 


Pete Wemhoff 
Editor, Automotive News 
THE public really interested 
gasoline economy 

Pontiac hopes find out 
its 1959 cars, General Manager 
Knudsen told national press 
preview Detroit 
last week. 

The V-8 engine, 
optional 
extra cost, will 
save 
percent gas 
mileage, Knudsen 
claimed, with ad- 
ditional savings 
coming from the 
use regular in- 

stead premium 
this engine will 225 compared 
with 300 for the regular engine (up 
from 288 1958). 


The economy improvements, ac- 
cording Knudsen, “stem from 
the use the same basic engine, 
with the addition economy 
carburetor, improved manifold, 
new cam and special differential.” 
Initial schedules call for these 
duction, with facilities available 
for percent demand war- 
rants. 


the preview the new models, 


which feature lower look, wider 
tread, considerable more glass area 
and unique front end treatment, 
Knudsen also said: 


PONTIAC hopes attain 

percent next year’s estimated 
million domestic new-car sales, 
(compared with 5.4 percent 


(Continued on Page 6, Col. 1) 


Coming Sept. 


Import Market 


Sales foreign cars have 
vaulted record levels the 
this year and interest 
the imports runs fever pitch. 


The lowdown imports 
all their will fea- 
tured the Sept. issue 
Automotive 

Highlights will include pic- 
tures, specifications, engineering 
data, dealer census figures, 
prices, advertising and promo- 
tion plans, service stories, hints 
from veteran dealers, list 
distributors and feature articles. 


Robert Finlay 
Editorial Director 

new body styles will mark 

the 1959 Oldsmobile line which 
will into production the first 
week September and will 
display dealer showrooms Oct. 
was revealed last week Jack 
Wolfram, general manager. 


Wolfram told newsmen 
Detroit preview that Olds 
shooting for percent the 
million cars expected sold 
1959. served notice com- 
petitors that Olds determined 
hold the top spot among the 
medium-priced makes. 


The initial rate production 
the '59s slated percent above 
that the latter months the 
run. Oldsmobile plans add 1,500 
the payroll within few weeks 


the start-up unless hampered 
strikes. 


The Holiday SportSedan, de- 
scribed sporty four-door 
family-size car, 
and the two-door 
Holiday Sceni- 
Coupe, which 
Olds said has 
entirely new sil- 
houette, snappy 
appearance and 
exceptional visi- 
bility all direc- 
tions. The two 
new styles will 
available through- 
out the Oldsmo- 


4. F. Wolfram 


bile line. 


believe that these two body 
styles will attract the many people 
who want totally new automo- 
bile something different especi- 
ally buyers who want full-size 
family car with sporty 
Wolfram said. 


Wolfram added that the cars 
will have more shoulder room, more 
hip room and more leg room. 

Mechanical innovations designed 
for added comfort, safety and econ- 
omy operation were outlined. 

. 
OLFRAM commented that 
the highly competitive 1958 
model year customer preference had 
boosted Oldsmobile first place 
the medium price class. 

“And champions the 
medium price class want serve 
warning all competitors that 
going keep that position,” 
said. 


tion 1959 trucks still halted. 
Ford plants, some 20,000 
workers have lost time, varying 
between hour and several 
days, because work stoppages. 
most cases the walkouts con- 


cern handling grievances, call-| 


back seniority the disciplining 
shop stewards the auto makers. 

Industry observers view the rash 
strikes part the UAW’s 
strategy softening the Big 

Three during the final stages 
contract talks. 

Contract bargaining will resume 
tomorrow (Sept. after being 
recess since last Thursday (Aug. 
28). 

* 
may face embarrassment over 
labor contract with American 
Motors for its Kelvinator appliance 
plant Grand Rapids, Mich. 

The contract, terms con- 
siderably less favorable than 
those offered Ford, Chrysler 
and GM, calls for two-year ban 
wage increases; elimination 
the percent annual improve- 
ment factor wage increase; 
freeze the cost-of-living allow- 
ance the present cents 
hour; and forfeit the workers 
minutes each day their 
relief time. 

The contract has been assailed 
two other unions representing 
workers other Kelvinator plants. 
was signed two months ago but 
was kept secret until last week, 
presumably save the UAW from 
embarrassment its contract talks 
with the Big Three. 

One the unions, the Mechanics 
Education Society America has 
filed unfair labor practice charges 
against American Motors. 

The charges filed with the Na- 
tional Labor Relations Board said 
that American Motors unlawfully 
bargained with another union 
discharge workers legally repre- 
sented MESA Local 

Local the bargaining agent 
for 600 appliance workers 
American Motors’ Detroit plant. 
The Detroit operation being 
moved Grand Rapids where 
the UAW the bargaining agent. 
The move will result the lay- 
off about 400 Detroit workers. 

Norman Matthews, UAW Amer- 
ican Motors director, asserted that, 
“We had agree the company’s 
terms they would have shut the 
plant. put the mem- 
bership and they approved over- 
whelmingly.” 

Edward Cushman, American 
Motors industrial 
president, said the pact “improves 
the company’s position relation 
its competitors.” 


Auto Auction Assn. Meets— 


The National Auto Auction held its annual convention Chicago. Seated, 


left right, are Thomas Beasley, president; 


Tennessee Gov. Frank Clement, banquet 


speaker, and Tim Anspach, board chairman. Standing, left right, are Jacob 
Pitts, NIADA president; Bernard Hart, executive secretary; Joseph Briley, secretary- 
treasurer; Harold Henry, vice-president, and Walter Cooper, NADA director. 


Auction Owners Act Get 
More Wholesale Business 


CHICAGO.—Creation adver- 
tising and new-business promotion 
committee aid obtaining 
greater share the used-car whole- 
sale business” marked the conven- 


Congress Acts 
Bills Affecting 
Auto Industry 


the 
recently adjourned session Con- 
gress matters affecting the auto 
industry included: 

The Kennedy-Ives Labor 
which was opposed NADA, was 
killed the House. The bill would 
have changed some provisions 
the Taft-Hartley Law and required 
certain financial reports from un- 
ions. 

NADA opposed the measure be- 
cause the bill could have limited 
the right dealers discuss union 
membership with employes, the 
opinion the association. 

The Senate killed measure that 
would have given wider states juris- 
diction over labor problems. NADA 
supported the measure. 

Both houses Congress approved 
the Fallon Bill which will continue 
the practice allocating Federal 
highway aid funds two years ad- 
vance their use. 


Business Barometer 


Automotive News Economic 


94.0 Percent Last Week 
88.0 Percent Like Week Last Year 


Auto Production 

Truck Production 

Truck date. 
Steel 

Lumber feet... 
Paperboard ... 
Soft Coal Output—tons 

Oil Refinery Output—Borrels .... 
Electric Output—Kilowatt hours 
Barometer Freight Car Loadings 
Department Store Sales Index 
Stock Market Price Index 

U.S. Government Spending 


year date 


Savings Deposits 
Used-Car 
Business Failures 


Common 
Aug. 27 


16% 


Aug. 1958 Range 
16% 
41% 43%-37% 


$12,738,055,000 
Commercial and Industrial Loans $29,358,000,000 
$28,392,000,000 


Percent of 
Percent of Like Week 
Last Week Last Year 


43.8 21.2 
67.5 42.8 
77.3 
82.6 
80.4 
103.9 
101.7 
84.6 
97.3 
103.9 
84.1 
101.6 
105.8 


26,118 
8,760 
2,564,673 
372,599 
1,690,000 
248,045,000 
293,915 
8,100,000 
48,052,000 
12,486,000,000 
345,374 

124 

351.9 


103.6 
100.5 

99.9 
102.6 
101.2 

97.2 
101.9 
103.3 
100.5 


108.6 

92.3 
120.3 
107.1 
104.6 


100.8 
99.8 
99.3 

103.8 


$935 
272 


Common 


Stocks Aug. 27 Aug. 20 1958 Range 


36% 
31%-21% 


*Kaiser Industries, parent firm of Willys Motors, 
(Sept. 1, 1958) 


tion the National Auto Auction 
Assn. 

Thomas Beasley, Nashville, was 
elected president the group; 
Harold Henry, Los Angeles, vice- 
president, and Joseph Briley, Chi- 
cago, Bernard 
Hart was named executive secre- 
tary. 

Elected directors were Tim An- 
spach, chairman; rank Brasher, 
Salt Lake City; Carol Kopfer, Den- 
ver; Fred Mathews, Windsor, Va.; 
Leroy Cox jr., Action, Mass.; 
Eugene Waldrup, Birmingham, Ala.; 
Lawrence Tribble, Warehouse Point, 
Conn.; Dave Spielman, New York 
City; Joel Strickland jr., Orlando, 
and Fred Brown, Paducah, Ky. 

Walter Cooper, NADA di- 
rector, and NIADA 
president, told how wholesale car 
auctions benefit the new and inde- 
pendent auto dealers. 

“Public Relations” was the 
topic Milton Raynor, attorney 
for the Greater Chicago Used Car 
Dealers Assn. 

Tennessee Gov. Frank Clement 
was the principal speaker the 
convention banquet. 

The 1959 convention will held 
Sept. 25-26 Birmingham, Ala. 
There also will semiannual meet- 
ings the Eastern, Midwest, South- 
ern and Western zones. 


Ford Schedules 


Consumer Parley 
Auto Views 


DETROIT.—Four hundred repre- 
sentative American auto buyers 
throughout the nation will scien- 
tifically selected participate 
Consumer Conference sponsored 
Ford Motor Co., was an- 
nounced Henry Ford II, presi- 
dent. 

Ford said Dr. George Gallup, 
public opinion expert, selecting 
400 cities, each which will 
represented the panel busi- 
ness woman. The 400 rep- 
resentatives will convene Dear- 
born Oct. 8-9. 

Ford said the panel will represent 
the biggest move automotive 
history establish consumer 
sounding board for its products, 


Willys Named 
$330,000 Suit 


TOLEDO.—Willys being sued 
Whirlpool, Inc., for $330,867 
which the latter said due 
Government contract for C-119 air- 
craft parts. 

the suit filed District 
Court, Whirlpool said entered into 
contract with Willys 1950 
supply outer wing flaps for the 
planes. 

Whirlpool said Willys took de- 
livery units, charged that 
they were corroded and refused 
pay. The Willys contract for the 
C-119 has long since been cancelled. 


rej 

38% 
Kaiser*.... 12% 


Loaners Held 


Service Spur 


Coast Dealer Using 
Them Shop Tool 


LOS are 
not “necessary evil” but “the 
answer building good service 
department and keeping customers 
coming back you.” 

That the view Clarence 
Walker Walker Bros., Inc., 
Rambler dealership here. 

Walker disagrees with the view 
some dealers that the policy 
loaning cars service customers 


undesirable. That view was 


pressed story the July 
issue News. 

Walker, who says that his firm 
was practically built its loaner 
policy, believes that loaning cars 
“is one the best tools dealers 
can use retain our customers 
and get the new owners return 
our shop for servicing. 

“We established our business 
service station and garage 
Walker said. “We found 
competition from automobile deal- 
ers very keen decided give 
service that the average dealer 
did not want any part and that 
was free loan cars. 

“We had six older-model loan 
cars and let our customers use 
them free charge with the 
result that our business steadily 
increased. During World War II, 
the Government recognized this 
service necessary and issued 
extra gasoline for defense 
workers. 

“These cars were loaned free 


Dealer Forum 
During Robert Finlay’s va- 
cation, his Dealer Forum column 
space will filled other 
Automotive News features. 


regardless the type repair 
work dollars spent time 
took the job.” 

The company became Nash 
dealership 1945 and the next year 
increased its number loan cars 
1953 and 1955. 

Walker noted, “These older cars 
for loan service presented main- 
tenance problem, so, Jan. 
1958, replaced all our old cars 
with brand new 1958 Ramblers. 

“We now make minimum 
charge $1.50 per day, allowing 
miles, Over miles, there 
charge cents per mile. 
“Our customers appreciate these 

new cars and have main- 
tenance problem. They will re- 
placed Jan. 1959, with new 
will sell these 1958 cars and 
take capital gain taxwise. 

“It very easy for dealers and 
their top personnel find many 
excuses why cannot supply 
loan cars. However, most insurance 
companies who carry the dealer’s 
insurance will along with this 
deal. 

“We advertise this service very 
strongly all Nash and Rambler 
owners throughout Southern Cali- 
fornia 50,000 own- 
ers. Owners come from far and 
near for service work. 

“Revenue from these cars 
amounts hundreds dollars 
each Several new cars 
have been sold from this service.” 
Walker advised other dealers 

consider this service, saying his 
dealership would not discontinue 
the service until “Mr. John Law 
Says cannot it.” 
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Georgia Dealers Elect— 


New officers and directors the Georgia Automobile Dealers Assn. are (front row, 
from left) Austin, executive vice-president; Cuyler Trussel, Athens, first vice- 
president; Joe Westbrook, East Point, president; Darrell Johnson, Thomson, second 
vice-president; John Lander, NADA treasurer who addressed the dealers’ convention; 
(back row) Directors Kelly, Marietta; Clayton Cordell, Dublin; Horace Goza, 
Newnan; Howard Threlkeld, Vidalia; Owens, Brunswick, and president 


* * 


J. C. Lewis jr., Savannah. Thomas M. Callaway, Decatur, treasurer, is not in the picture. 


Sound Civic Ties Stressed 
Georgia Dealers Meeting 


WILMINGTON ISLAND, Ga.— 
Good community relations and 
good business citizenship are 
“must” with dealers and the auto- 
motive industry either are 
reap the benefits 
days which lie ahead, Ford 
Motor Co. official told the Georgia 
Automobile Dealers Assn.’s annual 
convention. 


Thomas Reid, director 
civic affairs for Ford, predicted 
sales between now and 1965 “will 
peak years automobile pro- 
duction amounting upwards 
10-million cars and trucks.” The 
record figure contrasts with 7,- 
202,000 cars and trucks 1957 
and 4,793,000 1947, said. 

The two day convention was held 
the General Oglethorpe Hotel. 
Members elected Joe Westbrook 
East Point, president. 

Other officers included Cuyler 
Trussell, Athens, first vice-presi- 
dent; Darrell Johnson, Thomson, 
second vice-president, and Thomas 
Callaway, Decatur, treasurer. 

Lewis Savannah, was 
the retiring president. 

Reid cited birth statistics 
explain the optimism. “Between 
1943 and 1954, the birth rate 
showed 50-percent increase 
over the previous 12-year period. 
Those children will soon 
reaching driving age, and 
ever-increasing numbers. 

“By 1970 marriages will increase 
from their present annual rate 


about 2,200,000 about 


and these couples will likely 


The move the 


urbs, which mushrooming every- 

urgent demand for automobiles.” 
also listed figures 


the automotive industry Georgia 


means employment for 34,363 peo- 
ple, with total annual income 
$113 million. 

Early his address Reid re- 
ferred the recession “as curi- 
ous phenomenon.” said auto- 
mobile dealers and manufacturers 
had been singled out “as sort 
whipping boy for most the na- 
tion’s economic troubles.” 

said part this criticism 
could have been “earned our 
own Perhaps became 
bit complacent and tended 
times overlook the fact that 
the customer our real boss.” 

this point Reid began his plea 
for dealers become more active 
community relations. must 
become known good neighbors, 
good businessmen, good members 
the community,” declared. 
“Our communities will grow the 


Ford Dealers Get 


10-Year 4-Letter Award 


LOS Ford 
dealers the Los Angeles area 
have qualified for Ford Motor Co.’s 
newest and highest dealer award— 
the 10-year Four-Letter Award, 

The dealerships are: Ben Barclay 
Motors, City Ford, Fortner Motors 
and Crenshaw Motors, all Los 
Walker Motor Co., West 
Los Angeles, and King Motors, 
Huntington Park. 


extent that all our share 
build them,” continued. 

“Our economy today based 
what may call the principle 
‘consumerism.’ isn’t enough 
merely good Joe back- 
slap the customer. have 
please him—before the sale, during 
the sale and after the sale. 

“He eventually determines the 
success our Primarily 
please him handling our 
business affairs well Impor- 
tantly—but secondarily—we also 
please him assuming the 
duties that citizenship imposes 
upon us.” 

Other speakers included Lloyd 
Raisty the Federal Reserve 
Bank Atlanta and John Lander, 
NADA treasurer. 


Trial Dates Set 
For Dealers 


Price-Fix Cases 


ASHINGTON.—A District Court 
judge last week set trial dates 
for Washington area auto dealers 
charged with conspiring fix 
prices for new cars and accessories. 
Nov. was set trial date for 
Chevrolet dealers and the 
Greater Washington Chevrolet Deal- 
ers Assn. Cooperative and Jan. 
1959, for Oldsmobile dealers. The 
defendants were arranged Dis- 
Court Aug. 22. 

Arrangement Ford dealers 
and the Ford Motor Co. was delayed 
week after Justice Depart- 
ment Attorney Paul Owens ex- 
plained there was technical error 
this indictment concerning the 
name one the dealerships. 

The three indictments against the 
different groups dealers were 
jury here. The indictments 
charge the dealers and the cooper- 
ative engaged conspiracy 
raise and fix retail prices cars 
and accessories the local area 
agreeing adopt list prices much 
higher than the makers’ suggested 
prices and agreeing not ad- 
vertise list prices. 

Attorneys for the Chevrolet and 
Oldsmobile groups entered pleas 
innocent for all their clients. 


Held Boston 
Hot-Car Sellers 


BOSTON.—Two alleged operators 
$150,000 hot-car ring appeared 
Boston and Cambridge courts 
answer theft and conspiracy 
charges. 

They are Earle Vaughan, 28, 
Arlington, former proprietor 
Eagle Motors, North Cambridge, 
and Ettore Ralli, Wellesey. Vaughan 
was booked counts larceny 
autos. Police said Ralli has ad- 
mitted the theft. 

Police said unsuspecting buyers 
would purchase stolen expensive 
late-model cars bargain rates. 
Luring customers offering high 
prices for tradeins, the pair picked 
additional revenue the sale 
traded cars, police 


1958 
Loan 8,600 Cars Schoo 


Dealers Hailed for Aid 


Driver Training 


WASHINGTON. New-car deal- 
ers were commended for the 
consecutive year the Inter- 
Industry Highway Safety Commit- 
tee for outstanding contribution 
driver education providing cars 
the nation’s high schools help 
teach young people safe 
drivers. 

Statistics released the com- 
mittee show new high 12,177 
cars were used high school 
driver-education courses during 
the 1957-58 school year. 

Figures show 8,676 cars, 
percent the total number 
driver-education cars used, were 
made available free-loan basis 
dealers. These cars were valued 
$20,518,740. 

praising dealers for their sup- 
port, Darlington manag- 
ing director the committee, said: 

“Dealers have again demonstrated 
their continuing interest traffic 
safety providing our young peo- 
ple with opportunity learn 
drive properly from qualified 
instructor. making cars available 


St. Louis Reports 


Bankruptcies 
25-Year High 


ST. LOUIS.—Some the no- 
down payment and three-and-four- 
year time deals apparently are 
coming home roost. The 
District Court here reported the 
number bankruptcy cases filed 
this year the highest since the 
depression era the 

Thus far this year 453 cases 
have been filed, and court officials 
said most those filing bank- 
ruptcy court either have auto 
other loans with finance com- 
panies. 

Most the individuals filing are 
factory and industrial workers. 
Some the suits are voluntary 
while others are involuntary peti- 
tions. Only few large businesses 
have filed, but considerable num- 
ber businesses are in- 
volved. 

Officials that more than 
600 cases will filed before the 
end the Filings this year 
already exceed the 1957 total. 


Spokane Dealership 


Receives Double Honor 


SPOKANE. Hull-Rodell 
(DeSoto-Plymouth), received 
double recognition one day 
from Chrysler Corp. 

Herman president 
the firm, received 30th anni- 
versary plaque birthday 
dinner, and the firm received 
quality dealer award. Hull-Rodell 
opened its doors 1928. 


the House. 


San Luis Obispo 
some foreign 


Colorado, which 


practice-driving instruction, 
dealers work hand-in-hand with 
their school systems performing 
vital community service. 

“Studies show the driving rec- 
ord twice good for those 
young people who have received 
complete course driver edu- 
cation—including both classroom 
and practice driving instructions 
—as those who have not received 
such training. 

“It also interesting note,” 
Darlington continued, “that 1,522 
driver education cars were pur- 
chased schools, the same man- 
ner typewriters, sewing ma- 
chines, and other school equipment. 
This demonstrates the increasing 
awareness school officials the 
need instruct young people be- 
hind the wheel automobile, 
part their basic educational 
experience. 

“The growing acceptance 
driver education regular part 
the high school program, well 
increasing public support, will 
undoubtedly account for more and 
more students and high schools 
sharing the benefits driver edu- 
cation future years,” Darlington 

“Thirteen states now encourage 
the expansion high school 
driver education providing 
funds help schools pay for the 
course, with other states consider- 
ing similar legislation. 

“Automobile manufacturers are 
also contributing this growing 
support encouraging their deal- 
ers make cars available 
schools. Manufacturers make spe- 
cial allowance dealers for each 
loaned high school for 
use practice-driving instruction.” 


Colorado Dealers 
List Speakers 


For Convention 


COLORADO The 
three-day convention the Col- 
orado Automobile Dealers Assn. 
gets under way Sunday (Sept. 
the Antlers Hotel here. 

Speakers will include Calvin Dean 
Johnson, the American Trucking 
Assns.; Ernest Thompson, executive 
vice-president Securities Accept- 
ance Omaha, and John 
Lander, NADA treasurer. 

Lander, Dodge-Plymouth dealer 
Atlanta, will discuss 
Ahead for NADA 1959.” 

Past presidents the state as- 
sociation will honored din- 
ner Sunday night, while Monday 
night dinner will fete “Mr. Color- 
ado Dealer 1958.” 

Officers will elected from 
slate drawn nominating 
committee composed past presi- 
dents under the chairmanship 
Forrest Knox sr., immediate past 
president. Members who wish 
propose candidates may 
writing Knox Knox Chevrolet 
Co., 312 Lincoln, Loveland, Colo. 


More than half the 1,326 new-car dealers, 
located the Southern California counties from 


the Mexican border, now handle 
Slim Barnard, Examiner’s 


auto editor, puts outlets 713 


probably the only state with 


auto dealers occupying seats the legislature, has 


five running for 
Charles Hover, 


Wemnbott 

Second 


Montgomery 
sociation moving new quarters 500 
Danish inventor claims he’s developed elec- 
tronic “atmosphere tester” that can shut off auto engine the 
slightest hint carbon inside car—or alcohol.on 


driver’s breath 


seats this fall: Winston Gardner, 
Martin Krueger and Louis Wertz 


for the house, and Vern McCallister for the senate 


three 
County (Dayton, O.) dealer as- 


Domenich Basso, veteran Los Angeles DeSoto- 


Plymouth dealer, celebrating the anniversary his entry 


the auto business and the 


his ride new world’s speed 


record 1428 the Utah Salt Flats Blitzen 
Wonder when the auto industry going standardize such 


simple thing like whether you 
up, down. Also standardized 


insert the ignition key right side 

ifting quadrants, 
Pere Wemuorr, Editor, 
Automotive News 


yet 
ry- 
a 
io, 
: 
si- 
si- 
ar- 
nto 
the 


Prices Hold Firm 
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Market Strong; 
Caution Sign Noted 


(Continued from Page 1) 


men can also found who say 
that used-car prices will hold 
well because the new models 
should shake out new crop 
better-grade tradeins. They are 
also hedging the reception 
new models. 

Some the lessened pressure 
wholesale auctions can traced 
the fact that good many new- 
dealers who have been buying 
used cars all year are beginning 
back out that market now 
preparation for the arrival 
models. 

The faltering market 
without doubt, put many new- 
dealer the used-car market 
and helped prop that market 
all year long. 

Most dealers now, however, are 
convinced that will get off 


Six Executives 
Sales Posts 
Shifted Pontiac 


PONTIAC. Appointment six 
executives new posts sales, 
promotion and advertising was 
announced last week Pontiac. 

Elmer Chapman was named 
national fleet sales manager. With 


Pontiac for 


years, had 
been assistant 
general sales 
manager 
charge the 
Eastern half 
the 

suc- 
cessor 
Pettengill, direc- 
tor coordina- 
tion manufac- 

Chapman turing and dis- 
tribution since 1956. 

Benjamin Kissam, who has 
been with the firm for years, 
was appointed advertising man- 
ager. had been assistant general 
sales manager charge staff 
operations. 

Walker, former sales pro- 
motion manager, was named 


B. A. Kissam E. R. Pettengill 


succeed Kissam. 30-year 
veteran, Walker was with Buick 
and Chevrolet before joining Pon- 
tiac 1946. 

Holzworth was moved 
from assistant sales promotion 


L. W. Walker M, R. Spears 


manager succeed Walker. 
joined Pontiac 1948. 


Spears, Western regional 
manager the field sales organiza- 
tion Dallas, was named assistant 
the general sales manager 
charge field relations. has 
been with since 1924 and with 
Pontiac since 1934. 


WASHINGTON.—M ore than 
automotive and highway personali- 
ties from Argentina will tour major 
Luis Carli, president, Argentine 
Road Assn. 


faster start than did 
result, they intend devote most 
their force new cars this year 
and give the used-car business back 
the used-car men. 

* 


SED-CAR operators are finding 

that retail prospects are be- 
ginning hem and haw. They be- 
lieve the stalling will continue until 
the public gets idea styling 
and prices 

course, could make used cars bet- 
ter bargains—from the public’s 
point view—within few 
weeks’ time. 

Leaders the used-car wholesale 
business last week advised dealers 
accept slightly lower prices 
rather than hang for the high 
dollar. 

“If the market breaks,” said one, 
better ahead the tide.” 


UTOMOTIVE NEWS’ index 

wholesale used-car prices last 
week showed decline for every 
model, the first overall setback 
six weeks. 

The average loss, however, was 
only $7, the index settled 
$935. 

models, losses were: down 
$15 $2,433; down $1,619; 
down $10 $354; down 
$232, and down 


More Dealers 
Calif. Signed 


Sell Toyopet 


HOLLYWOOD, Calif. Erik 
Hansen, general manager Toyota 
Motor Distributors, dis- 
tributor the Japanese-built Toy- 
opet car, announced the addition 
dealers California. They 
are: 

Wm. Hughson Inc., San 
Francisco; Ray Brown Motors, Inc., 
Hayward; Cameron Pontiac, Inc., 
North Sacramento; Cameron- 
Stewart Pontiac Cadillac, Inc., 
Chico; Curt Ford, Al- 
bany; Palm Springs Lincoln-Mer- 
cury, Palm Springs; Art Frost-La 
Los Angeles, and Sievers 
Ray, Inc., San Bernardino. 

This brings the number 
Toyopet dealers California, Han- 
sen said. The others, who intro- 
duced the car the market, 
are: 

Holt Motor Co, Van Nuys; 
Walter Linch, Redondo Beach; 

Balboa Motors, San Diego; Art 
Frost Culver City and Art Frost 
Glendale; Standlee Martin, 
Long Beach; Claude Short, Santa 
Monica; Avalon Motor Co., Wil- 
mington, and Sierra, Pomona. 


Hughson Adds Toyopet— 

William Hughson Co. (Ford) has re- 
ceived the San Francisco franchise for 
the Japanese-built Toyopet. Here William 
Hughson, seated right, views model 
Toyopet with Erik Hansen, gen- 
eral manager, Toyota Motor Distributors, 
Hollywood, while Earle 
standing left, Hughson general manager, 
and John Miner, Toyota Northwestern 
regional manager, look 


Foreign-Car Exhibitors Draw for Space— 


Twenty-three foreign makes will occupy percent the seven-acre exhibit area 
the Detroit Auto Show, Nov. 22-30, sponsored the Detroit 
Assn. The cars occupied percent the space last show. Studying the 
floor plan prior drawing for space are, seated, from left, Harold Johns (Ford), 
show committee chairman; Lawrence Falvey, Falvey Motors Sales (Imports). Standing: 
Boyce Tope, DADA executive vice-president and show manager; James Mason, Hodges 


Auto Soles, Inc. (Dodge-Plymouth); and 
president. 


Glenn Walker DADA 


Chrysler Starts Previewing 
New Models This Week 


DETROIT. Introduction 
Chrysler Corp.’s 1959 model pas- 
senger cars and trucks begins this 
week Miami Beach, with 
preview for automotive writers and 
television and radio newsmen from 
all sections the country. 

The news preview will fol- 
lowed showings dealers 
major cities across the nation 
during September. Public intro- 
duction the company’s new 
cars will take place around mid- 
October. 

Miami Beach, more than 350 
newsmen will see and drive the new 
Plymouth, Dodge, DeSoto, Chrysler 
and Imperial passenger cars and 
Dodge trucks during the national 
press preview the Americana 
Hotel and nearby area, Wednesday 
through Friday (Sept. 3-5). 

Registration for the preview 
scheduled for Wednesday. The pro- 
gram officially opens Thursday 
morning, with Colbert, Chry- 
sler president, welcoming the news- 
men. 

Styling changes and engineering 
advances will unveiled for the 
writers special presentation 
Thursday afternoon. 

Friday morning, the news- 
men will taken Hialeah 
Park for special showing and 
action demonstration the new 
Dodge trucks. 

Dealers handling Chrysler lines 
will get their first look the new 
models series dealer meet- 


AMC Takes Air 
Preview 
For Its Dealers 


DETROIT. American Motors 
Corp. will take the air when its 
series 1959 Rambler dealer pre- 
views “hits the road” September. 

Actors, stage crews, costumes 
and props will moved from city 
city chartered plane. 

Fred Adams, director auto- 
motive advertising and merchan- 
dising, said the “airlift” was made 
necessary because the tight 
schedule shows, which otherwise 
would have limited rehearsal time 
each city. 

The previews will be: Atlantic 
City, Sept. 18; Fort Worth, 
22; Chicago, Sept. 25, and San 
Francisco, Sept. 29. 

Some 8,000 Rambler dealers, 
salesmen and their wives are ex- 
pected attend the four showings. 

meeting the dealers will 
told 1959 plans and goals 
George president; Roy 
Chapin jr., executive vice-president 
the automotive division; Roy 
Abernethy, vice-president auto- 
motive distribution and marketing; 


Boyd, automotive field merchandising manager, looks on. 


manager; Adams and others. 


ings key areas beginning Sept. 
and extending through Oct. 
Cities and dates the dealer show- 
ings are follows: 

Atlanta: Sept. 9—Dodge; Sept. 
—Chrysler and Imperial; Sept. 19— 
Plymouth. 

Boston: Oct. 1—Plymouth. 

Chicago: Sept. 
Sept. 18—Chrysler and Imperial. 

Cincinnati: Sept. 15—Plymouth. 

Detroit: Sept. 22-23—DeSoto (all 
dealers); Sept. 24—Dodge; 
Sept. and Imperial; 
Oct. 3—Plymouth. 

Ft. Worth: Sept. 26—Plymouth. 

Kansas City: Sept. 19—Dodge; 
Sept. 30—Plymouth; Oct. 3—Chry- 
sler and Imperial. 

Los Angeles: Sept. 22—Plymouth. 

Memphis: Sept. 17—Plymouth. 

New York: Sept. 10—Chrysler and 
Imperial; Sept. 12—Dodge. 

Newark, J.: Sept. 29—Plym- 
outh. 

Philadelphia: Sept. 12— Chrysler 
and Imperial; Sept. 
Pittsburgh: Sept. 8—Plymouth. 
Portland, Ore.: Sept. 16—Plym- 

Richmond, Va.: Sept. 22—Plym- 
outh. 


Richmond, Calif.: Sept. 24—Chry- 
sler and Imperial. 


St. Louis: Sept. 11—Plymouth. 
St. Paul: Sept. 11—Plymouth. 
San Francisco: Sept. 


Sept. 
Syracuse: Oct. 3—Plymouth. 


Ford Workshop Graduate— 


Obituaries 


Ray Chamberlain, 
Former NADA 
Executive V-P 


ALPENA, Mich. Raymond 
Edwin Chamberlain, 71, former 
NADA executive vice-president, 

died heart 
attack Aug. 
Alpena General 
Hospital. 

Mr, 
lain retired from 
the NADA post 
1945 but re- 
turned year 
later conven- 
tion chairman. 
had been 
with real es- 
tate firm 

for the last two 


Chamberiain 


Spruce, Mich., 
years, 

entered the auto business 
1906 and worked for Packard 
Motor Car Co. for years, the last 
one time was general sales and 
truck sales manager for Packard. 

NADA announced accepting 
contributions for memorial fund 
turned over Mrs. Chamber- 
lain. Checks may made payable 
Walter Kiplinger, NADA, 2000 

* * 


Louis Henly 
CINCINNATI.—Louis D. Henly, 82, who 
headed the former Biederman Motors Co. 
from 1925 until he retired four years ago, 
died Aug. 21. 
* 


* 
Grier Miller 

WEST CHESTER, Pa.—R. Grier Miller, 
68, who operated an automobile dealership 
here until recent years when he went into 
the real estate business, died Aug. 18 at 
his home here. 

* 


* 
Theodore Fedders 

BUFFALO.—Theodore C. Fedders, 64, 
former president of Fedders Mfg. Co., died 
Aug. 18. The Fedders family sold fts in- 
terests in the firm in 1946 and it became 
Fedders-Quigan Corp. 
* 


John Taney 
PHILADELPHIA.—John C. Taney, 83, 
retired vice-president and former treasurer 
of the old Autocar Co., died Aug. 25. He 
had been with the firm for 32 years until 
his retirement in 1948. 


Kroencke 
SEDALIA, Mo.—H. H. Kroencke, 
on his Q9ist birthday won the distinction 
of being the oldest auto salesman in the 
U. 8., died Aug. 13. Early in the century 
he operated his own dealership. 


Moran Promote 


S-P’s Small Car 


SOUTH BEN D.—Studebaker- 
Packard Corp. announced has re- 
tained Jim Moran Associates 
product publicity counsellors. 

“Moran and his associates have 
seen our new smaller car for 1959, 
and are agreement with 
Studebaker-Packard’s management 
that will have tremendous im- 
pact the motoring public,” 
said Lockwood, S-P public 
relations manager. 

Skillman, S-P general sales 
manager, said the arrangement 
with Moran part “highly 
aggressive merchandising and 
marketing campaign planned 
Studebaker-Packard support the 
1959 program.” 


who 


Ford 3,500th truck sales workshop Felix Altaffer, center, 
John Raisbeck, Fred Jones Co. (Ford), Tulsa, Okla., is-congratulated James Carr, South- 
automotive sales operations; western region truck training specialist, while Elder, Oklahoma City district 


Since Oct., 1956, when the truck sales 


workshop was initiated, 266 workshops have been held over 100 major cities. 


in, 


excellent service— 
both local and national” 


neral 


says CHARLES TURBIVILLE, Lincoln-Mercury dealer, San Antonio and 
Waco, Texas. right general sales manager, BARNEY GARVER. 
nven- 

found Crepit gives excellent service—both local and 


peen 
es- national. Their local office familiar with our special problems and can 


depended for close attention details need handling two dealerships 

over 100 miles apart. the other hand, sell many cars transient 
top flight national service. Our salesmen find selling the complete coverage 
Crepit helps close sales. The better rate helps 
and penetrate our market. And the extra repair business get through 


kard. 
pting another plus feature. 
fund 
nber- 
2000 


Miller, 
ership 
t into 
18 at 


& 


Commercial Credit dealers 
are successful dealers 


Write call the nearest 
office for complete information the benefits CoMMERCIAL 
Why not it, today? 


service offered through subsidiaries the 
Commercial Credit Company, Baltimore Capital 
and Surplus over $200,000,000 offices principal 
cities the United States and Canada. 


™ 
ago, 
7 
ublic 
sales 
nent 
ghly 
and 
ities. 
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‘Model Eagerly Awaited 


S-P Dealers ‘Sold’ New Car 


William Carroll 
Staff Correspondent 

LOS ANGELES. Enthusiasm 
among Studebaker-Packard dealers 
Southern California has reached 
new heights since films the firm’s 
new “Model small car were 
shown the Coast. 

More than half the Los An- 
geles zone’s dealers have 
placed orders totalling 118 percent 
the zone’s initial quota, accord- 
ing Carl Waltzer, zone man- 
ager. 

The consensus dealers con- 
tacted this writer that S-P 

“The way dealers are stepping 
the counter order terrific 
vote confidence Studebaker,” 
said Frank Afton, Frank Af- 
ton Co., Inglewood. “Profit and vol- 
ume the new car ought 
the best yet.” 

Afton said has ordered 120 

cars “to handle the rush.” 

Frank Darling, Laguna Beach, 
who drove the new car South 
Bend, said: 

the’ only passenger car 
have ever driven that has the feel 
and handling sports car. It’s 


very stabilized, very solid. It’s good 
curves and rough roads, and 
doesn’t have ‘sports-car jiggle.’” 

Les Wood, Byron-Wood Motors, 
South Gate, said Model the 
“best thing that Studebaker has 
done the last years. will put 
Studebaker over the hump.” said 
has ordered 40. 

Another dealer who has ordered 
cars, Bob Wondries, Bob Won- 
dries Motors, Alhambra, wants 
them all delivered for the first 
public showing. 

expect deliver them 
within two days,” said Wondries, 
former Edsel dealer. added that 
has ordered additional Stude- 
bakers for post-announcement de- 
livery. 

“Interest the smaller Stude 
comparable to, even exceeds 
the interest shown 1953, when 
Studebaker announced its com- 
pletely new design,” said finance 
company executive one the 
dealer showings. 

Others who said they have placed 
orders include: 

Herman Waldman and Arthur 

Hulce, South Motors, Los 
Angeles, units; Bob James, 


Pontiac Aims for Economy 
With Optional V-8 Engine 


(Continued from Page 2) 


1958), between 345,000 and 380,000. 
With this total, said, Pontiac 
hopes take over fifth place 
industry sales (it’s now sixth behind 
Buick). 

short dealer hands; used-car in- 
ventories are also very low and 
dealer optimism about 1959 high. 


expects the new price- 
labelling law big factor 
eliminating wild trading 
the industry steps into new era 
“more orderly growth, ex- 
tremely competitive, but more 
stable.” 

Number Pontiac dealerships 


New 1903 Autos 
Race Before 
Darlington 500 


DARLINGTON, C.—Four new 
“1903 automobiles” will race over 
the mile-and-three-eights Darling- 
ton Raceway Labor Day morning 
prior the Southern 500-mile 
stock-car classic. 

The cars, called the “Surrey,” are 
being manufactured new exact 
duplicates early-day automo- 
bile. They are chain driven and 
tiller steered and are capable 
miles hour. 

Four racing immortals will pilot 
the cars. 

They are (Cannonball) 
Baker, NASCAR commissioner who 
50-year set more stock- 
car marks than any person 
generally credited with being the 
greatest American race driver and 
the first win the Indianapolis 
500 more than once; Dave Evans, 
head the racing divi- 
sion and old-time driver who once 
won the light-car division the 
Mexican Road Race, and Charles 
Coltrin, president the firm manu- 
facturing the Surrey. 

added inducement, the 
Darlington management will post 
$60,000 winner-take-all basis 
for the dash. This duplicates the 
purse posted for the Southern 500. 
The prize money for the dash, how- 
ever, will Confederate. 


Late 


Used-Car Market 


Latest wholesale auctions last 
week indicated softening 
demand with prices edging 


lower. Some consignors declined 
Bigger selection. Sales ratio 
Luxury pieces still 
streng. 

Auction reports start Page 


down slightly because GM’s 
realigning policy metropolitan 
areas. 


Knudsen was cautious about 1959 
predictions, noting that didn’t 
well his forecasts last 
year, But pointed out that “the 
public loaded with cash” and 
new-car sales should improve along 
with general business improve- 
ments. 

REVEALED that Pontiac 
will not offer fuel injection 
1959 but said his division has not 
dropped the idea. still work- 
ing more realistic price struc- 
ture for the item,” said. 


Air suspension all wheels, in- 
troduced the 1958 models, will 
offered again 1959, said. 
Bigger brakes will also feature 
the new models. 


Fewer body styles and colors 
will available 1959, Knudsen 
declared. There will styles 
three series, the Catalina, 
Star Chief and Bonneville; the 
Super Chief has been dropped. 


“We have placed more emphasis 
the sculpturing sheet metal, 
less bright work” the 1959 
models, Knudsen said. 


Today’s potential customers were 
described Knudsen “fright- 
ened the world situation and 
confused the recession. They 
keep their courage up,” re- 
marked, “by regular trips the 
bank. They buy steadily, even 
though they make big show 
economizing cars.” took the 
stand that “these people can 
induced part with their money 
the months come.” 

* 


BASED this opinion the 
fact that “things are looking 
better The recession 
will move into the background 
1958 wears and head into 
1959. The public loaded with cash 
spend mood from 
pessimism confidence.” 

Knudsen said, “as our econo- 
mists and marketing men look into 
the future, they see certain eco- 
nomic and social signposts that 
point what. the public wants 

that “new, younger 
and bigger families, the 
ing move the suburbs, coupled 
long-range increases family 
income have scarcely begun.” 
stated: “Greater leisure, 
ing national highways and the 
room that families with and 
children seem need, call for 
the cars that make.” 

said that the bulk Pontiac 
sales are still made the one-car 
family, and declared: “The basic 
family car, must continue 
multipurpose automobile, able 
meet all the transportation needs 
the family and its budget.” 


Jamestown, Long Beach and Los 
Angeles, 53; Simonson-Schact- 
mayer, Inc., Santa Monica, 62. 


George Peck, Peck Buick, San 
Diego, said leasing another 
building and expects sell units 
month. 

Waltzer said S-P planning 
add dealers the zone this fall, 
bringing the total 75. 


Chrysler Build 
Electrical Parts 


Indianapolis 


DETROIT.—Chrysler Corp.’s re- 
cently formed electrical equipment 
division will begin operation the 
company’s Indianapolis plant Sept. 
ler automotive manufacturing 
group vice-president. 

“Activation the division marks 
entry into the manufac- 
ture automotive electrical parts. 
part the company’s long- 
range program strengthen its 
competitive position the indus- 
try,” Bright said. 

The new division, with Eugene 
Bychinsky general manager, 
will part the power train 
manufacturing group directed 
Bornhauser, group executive. 
Fred Parker, formerly plant 
manager, has been named execu- 
tive assistant Bychinsky. 

Prior his present assignment, 
Bychinsky served staff assistant 
for the corporation’s executive 
vice-president, and was assistant 
organization director. joined 
Chrysler 1955. 

Present plans call for production 
distributors begin after Jan. 
1959, with starter motors, gen- 
erators, voltage regulators and 
other electrical equipment 
built Production automa- 
tic transmissions and power steer- 
ing units the Indianapolis plant 
will continue. 


Felix Chevrolet Sells 


274 Cars County 

LOS ANGELES.—Sale 274 cars 
Los Angeles County and the Los 
Angeles County Depart- 
ment has been announced Giant 
Felix Chevrolet. 

The transaction was 
Nickolas Shammas, Giant Felix 
president, and McCommons, 
Felix fleet-sales manager. 


Low-Profile Tire— 


Dr. Arthur Bull, director tire research and development, dem- 
onstrates that the new Low-Profile Royal Master tire (left), which mounted 
15-inch wheel, the same height conventional tire mounted 14-inch wheel. 
The tire oval-shaped cross section. Rubber offers increased safety. 


DETROIT.—A new, low-profile 
premium passenger tire designed 
for increased safety has been intro- 
duced Rubber Co. 

The tire embodies new concepts 
structure and tread design and 
made specially reinforced 
rubber, the company said. The tire 
gives percent more mileage than 
first-line tires now the market 
and provides “built-in” stability 
maximum turnpike speeds, accord- 
ing company tire engineers. 

The new tire, called the Low 
Profile Royal Master, oval- 
shaped cross section—wider than 
high—and has low look. 
15-inch wheel lowers the height 
the car much conven- 
tional tire 14-inch wheel. 

The oval shape the tire and 
its long, low-angled nylon cord 
construction give greater stability 
the tire, much wide stance 
gives man more resistance 
sideways push. This results 
faster response steering and 


Distribution Rights 
Claimed Denver Firm 


Denver company 
has challenged Chrysler 
right distribute Simca cars and 
parts states. 

Kurland Motors says has 
franchise distribute cars and 
parts the French producer 
Arkansas, Colorado, Iowa, Kan- 
sas, Louisiana, Minnesota, Mis- 
souri, Nebraska, New Mexico, 
North Dakota, Oklahoma, South 
Dakota, Texas and Wisconsin. 

Chrysler said had nothing 
add the original announcement 
the deal which gave the company 
part ownership Simca. 

The original announcement said 
“Chrysler will the sole distributor 
Simca automobiles and other 
Simca products the and 
Canada.” added that existing 
agreements with Simca dealers 
would honored. 

Gene Kurland said his firm’s 
contract with Simca, Inc., New 
York, not been terminated. 
said Chrysler statements “have cre- 
ated considerable confusion among 
the 110 authorized Simca dealers 
under contract Kurland Motors.” 

Jack Read, Kurland general 
manager, indicated that the com- 
pany committed take 3,000 
vehicles the next six months. 
said several hundred Simcas 
are route from France and 
regular shipments 500 cars 
menthly are follow. 

Kurland Motors has advised its 
dealers that their agreements “are 
still valid and effective our 
mutual obligations and responsibil- 
ities.” 

Lawyers for Kurland Motors 


wrote Chrysler and Simca, Inc., 
noting that agreement between 
Kurland and Simca had been signed 
May 31, 1957. 

They said that amendment 
added May 31, 1957, says that 
will not appoint another 
distributor the territory cov- 
ered the agreement during the 
life the contract. 

July 15, 1957, amendment sets 
forth the 14-state area claimed 
Kurland its exclusive territory, 
the lawyers said. 

Chrysler statements, the Kurland 
attorneys said, were “to the effect 
that you (Chrysler) are the exclu- 
sive distributors Simca motor ve- 
higles They asked for retrac- 
tion the statements. (The Chry- 
sler release used the future tense, 
saying the company “will be” the 
exclusive distributor.) 

The Kurland lawyers also called 
for Chrysler account Kur- 
land for damages suffered. 
The attorneys added: 

“We desire advise you further 
that will resist any effort 
the part your company engage 
business our clients’ territory, 
and require you account 
them for such damage may 
incurred thereby, well for the 
tortious act interference their 
contractual relations with Simca, 
all until such time their 
franchise may terminated ac- 
cordance with the terms the 
franchise, mutual agreement.” 


Low-Profile Tire Debuts 


safer travel around curves, the 
company said. 

The new tire will list $81.20, 
compared with $86.45 for the cur- 
rent premium tire. Original 
type tires cost about 
43. 

Cuthbertson, tire division 
general manager, sees the new tire 
the forerunner four-tires- 
per-car setup (no also 
revealed that has dropped the 
production colored sidewall tires, 
since the demand (mostly Cali- 
fornia) does not warrant their con- 
tinuation. 


Firestone, Firm 
Pa. Deny FTC 
Pricing Charges 


WASHINGTON. Firestone Tire 
Rubber has denied Federal 
Trade Commission charges fav- 
oring few large volume customers 
with illegal price concession. 

Automotive Supply Co., Altoona, 
Pa., also denied knowingly in- 
duced discriminatory prices from 
Firestone and other suppliers. 

Firestone said its challenged al- 
lowances and discounts are fair 
and stimulate competition rather 
than injure it. Automotive Supply 
said has “fully earned and de- 
served” all discounts received. 

Firestone was accused violat- 
ing the Claytén Antitrust Act 
arbitrarily classifying “ware- 
house dealers” Automotive Supply 
and limited number other 
heavy buyers among its 14,000 di- 
rect franchise dealers, and giving 
them price reductions above those 
made available other dealers. 

Automotive Supply was charged 
with using misrepresentation and 
its strong bargaining power 
knowingly inducing special price 
concessions from its suppliers. 

Both firms asked that the 
charges dismissed. 


City Sues Chevy Dealer 
For Failing Meet Bid 


CLEARWATER, Failure 
provide white station wagon 
according bid specifications 
brought City suit against Larry 
Dimmitt, Clearwater Chevrolet 
dealer. 


Dimmitt told the City was 
unable obtain white station 
wagon due model changeover. 
said, however, had tur- 
quoise wagon which fit all other 
specifications. The City ordered 
the suit filed because Dimmitt 
“wouldn’t paint the wagon 
hand white and wouldn’t agree 
give white 1959 model.” 


dem- 
heel. 


“Alertness the many avenues opportunity presented Soto has 
contributed our says Mr. Waters, shown here mapping future plans 
with two important members the Soto team, his brother, Waters, 
vice president and general manager, and John Clarke, general sales manager. 


Waters, Jr., third family head giant Waters organ- 


ization, stands storage roof mammoth, seven-floor dealership. 


Robert Waters, Jr., president James Waters Inc., 
San Francisco’s largest dealer for years, tells how 


Soto helped 


Uncle Jim and Soto both started 
business 1928,” says Mr. Waters. 
small beginning, with only em- 
ployees, the business grew fast, and 
continued grow under father, Robert 
Waters, Sr. been the largest 
dealer San Francisco for our 
years business—that’s how fast grew. 
Today, have 250 employees, seven- 
floor building with four acres floor space 
and, because our business built 
volume, seldom have less than 400 
new cars stock. 


big reason for our growth has been 
continuing tradition enterprise and 
imagination, awareness customer 
wants and sound business management, 
begun uncle and father. Another 
big reason, course, has been the best 
organization any dealer could ask for. 


all this based one key factor— 


the remarkably good, close personal work- 
ing relationship we’ve enjoyed with 
Soto since 1928. has always 
treated like partners, always ready with 
advice and assistance when needed. 


always supplied with well- 
made, quality product, range prices 
that lets sell prospects from Cliff House 
the Ferry Bldg. and helped build 
thriving fleet business. Factory advertising, 
sales promotion and training support has 
been more than reasonable. This policy 
dealer interest, together with customer 
interest, has been reflected owner loyalty 
for the product during the past years. 


come long way since joining 
Soto 1928. But we’re looking forward 
with confidence and alertness the even 
greater future potential our Soto 
franchise the years come.” 


SOTO DEALER! 
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Idle-Pay Claims Fall 
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Business Picking 
Despite Sag Autos 


LTHOUGH the auto industry 

was running well below peak 
rates last week, due model 
changeovers, the top news other 
businesses showed that gains are 
being made wide front. 

Texas authorities approved 
increase petroleum production 
September, over the August 
level. The move was made 
some oil industry officials were 
beginning worry about high 
stocks and amid reports that the 
Government will act cut oil 
imports all areas except the 
West Coast. 

Initial claims for unemployment 
compensation fell 288,800 the 
latest week reported, This was 36,- 
100 below the total for the previous 

week and 97,900 above the total for 
the like week last year. 
* 

FTER months which the 

number initial jobless claims 

was about double the number for 
the like week year earlier, claims 
are now running 100,000 less 
above the 1957 weekly totals. 

The total number now receiving 
compensation 3,078,200, indicating 
that total unemployment around 
million. the number drawing 
benefits, 614,500 are receiving the 
temporary compensation which 
Congress approved anti- 
recession measure. 

National Assn. Purchasing 
Agents survey members found 
percent reporting July business 
topped the June level. Another 
percent said business was steady 
and percent said their firms 
had smaller volume July. 

Forty-eight percent the pur- 
chasing agents reported that their 
firms’ new orders July topped 
those June. Steady new orders 
were reported percent and 
percent reported declines. 

> 

Government reported that 

farmers’ receipts July 
amounted $2.7 billion, per- 
cent from the July, 1957, total. For 
the first seven months this year, 
farm receipts ran percent ahead 
the 1957 rate. 

The National Machine Tool Build- 
ers Assn. reported new orders for 


Ford Sells Out 
Industrial Line 
First Day 


Dearborn, general sales manager 
the Ford tractor and implement 
division, has reported that the 
originally-scheduled 1958 production 
new line Ford industrial 
tractors was sold out one day, 
following its preview distributors 
and representatives the division’s 
two sales districts. 


result the heavy de- 
mand, said, new plans are be- 
ing made increase the High- 
land Park (Mich.) tractor plant’s 
production substantially this year. 

“Several million dollars worth 
orders for these tractors and match- 
ing loading and digging equipment 
were booked immediately, although 
introduction these products 
dealers several weeks away,” 
Dearborn said. 

“These firm orders from our 
sales outlets indicate that 
the reaction contractors and 
other industrial users will 
equally enthusiastic. 

“We expect that our leadership 
the non-farm tractor market will 
increased substantially this year 
and next from the impact these 
products,” added. 


ADVERTISEMENT 


Want Make Money? 
See Page 


Don Pierson, Dealer 
Eastiand, Texas 


all types machine tools fell off 
$26.9 million July, the second 
lowest monthly total this year. 


The industry was reported en- 
couraged because new orders did 
not show more seasonal dip 
July. mild upturn expected 
during the rest this year. 

Prices industrial cotton cloth 
last week, apparently the 
strength cloth-buying for the 
new-model 

Loans major banks business 
and industry have turned upward 
after falling through most the 
recession. Meanwhile, stock market 
has regained most the ground 
lost setback touched off, among 
other things, moves tighten 
credit. 

Federal Reserve Board last 

week approved extension the 


increase the discount rate the 
Atlanta district. The credit- 
tightening hike from per- 
cent had previously been approved 
the San Francisco and Dallas 
districts. 

Another indication tighter 
credit was the fact that 
Treasury bills, form 
term have been sold 
yield more than percent, 
was the first time since early 
the recession that the yield has 
been above percent. 


The Bureau Labor Statistics 
reported that the cost living 
index went July 123.9 per- 
cent the 1947-49 average, The 
new figure was percent above 
the June figure and percent 
ahead the July, 1957, total. 


The increase was traced in- 
creases the cost transportation 
and medical services. Hikes gaso- 
line prices and the cost used 
cars brought the boost transpor- 
tation costs. 

The BLS said that steady prices 
are likely through the rest this 
year and possibly for full 
months ahead. Increases some 
costs are expected offset 
decreases others, particularly 
the cost food. 


Electronic 
One the first IBM delivered private industry for data process- 


ing arrives Hastings Mfg. Co., Hastings, Mich. 


Looking on, from left, the 


million character memory storage unit the machine unloaded, are Aben 
Johnson, Hastings board chairman; William Bradford, manager IBM department; Don 


Siegel, secretary-treasurer; and Frank Voight and Cliff Pyott, 


The electronic will supply company officials with vital information for man- 


agement decisions promptly the close business each month instead 
days later under the old system, Johnson said. 


wit 
puts more pay-o 


Now available 


Increases payload per trip for West Coast contractor. 


Lets trucks the work for New Jersey sand-hauler. 


Cuts brake maintenance 75% for Utah ore-hauler. 


Gives Michigan car-hauler 100 extra miles per day. 


Slashes engine maintenance 50% for Rocky Mountain trucker. 
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Auto Letter from Europe 


— 


West fully 
automatic parking garage, 
which has 400 miles cable and 


has been opened Basel, Switzer- 


truck-building firm, introduced 
model says combines the features 
light delivery van and the 
carrying capacity full-size four- 
ton job. 


ton unit with diesel engine and 
two-speed rear axle. 

Hannover, Germany, Contin- 
ental Rubber Corp. announced 
percent reduction the price 


wiring and cost million build, 


land. popular tires and increase for 
The truck has wheelbase odd sizes. Dunlop Britain 


and can maneuvered and designed for high-speed driv- 


Don 
atives. 

man- 


moving mechanism which takes new Henschel 95-horsepower, Financial 
the auto its permanent parking four-cylinder under-floor diesel 


Swiss Get Automatic Parking Garage— 


Motorists Basel, 
stalls parking garage, press button and does the rest. 


parking area. 


Switzerland, merely drive their cars into one these nine 


place the garage. 

The garage, designed archi- 
tects Munich, has space for 400 
The charge for two hours 
parking one French franc 
American quarter. 

Compact Truck Makes Bow 
survey which truck 


engine. 

Paris, Renault reported that 
336,312 vehicles were produced 
1957, increase 22.7 percent 
over the previous year. Citroen 
announced that its sales Por- 
tugal for the first four months this 
year were 245 percent over the 
1955 total. 

England, Standard Motor Co. 


the Automatic 
your payloads 


the Allison Fully Automatic Truck Transmission 


pays for itself within the first twelve months truck operation. 


lot easier for your bankbook and 
your truck you operate 
Chevrolet, Ford, Dodge GMC that’s 
equipped with the Allison Automatic Trans- 
mission. 

For working with you every mile the way 
the “Automatic first auto- 
matic transmission designed specifically 
make full use today’s modern high-torque 
engines. 

The “Automatic Brain” provides many 
practical advantages, can truly said 
offer America new kind truck. 


For example, can boost engine life least 
33%% cushioning the engine and drive 
line from shock damage—saves brake linings 
because the hydraulic retarder lets you slow 
down without touching the service brakes. 


reduces trip time average 18% 
assures fuel economy with its direct-drive 
lockup every forward gear. 


multiplies engine torque 14.8:1 (maximum 
availability) with infinite number ratios 


the exact torque required—delivers maxi- 
mum power from standing start. 


And then there’s PTO— power take-off. 


Here, for the first time, the smoothness 
torque-converter drive available 
power-driven auxiliary equipment, whether 
hydraulic mechanical. PTO can located 
either both sides the truck. 


With converter-driven PTO, the operator can 
inch the load smoothly and accurately with 
one control—the accelerator. Thus side- 
mounted PTO provides extra dividend 
that makes the job easier, the profits better. 


Four leading manufacturers—Chevrolet, Ford, 
Dodge and incorporated the 
“Automatic Brain” into their newest medium 
and heavy-duty trucks, school buses and other 
commercial vehicles. also available 
integrated engine-transmission power plant 
with Chrysler and Ford industrial engines. 


Get the whole story this great time and 
money saver from your dealer Chevrolet, 


Ford, Dodge GMC write: 


ALLISON DIVISION GENERAL MOTORS, indiana 


AUTOMATIC TRUCK 


users expressed desire for said its shipments the this 
short-wheelbase diesel more year should reach 18,000 units, 8,000 
Car-moving mechanism operated air pressure takes the car from the stall narrow spaces more than 1957. Vauxhall turned 
town areas, Henschel, out its one-millionth truck, seven- 


Common stock Champion 
Spark Plug Co. will offered 
the public for the first time this 
fall. 

number stockholders will 
place 748,200 shares the market, 
with the proceeds going them 
individuals rather than the com- 
pany. The block stock amounts 
about percent the 6,064,850 
shares outstanding. 

The company was formed 
Boston 1907 and moved To- 
ledo 1910 supply spark plugs 
Willys Overland Co. Chief cus- 
tomer the firm now Ford 
Motor Co. 

Founders Champion were 
and Frank Stranahan, They 
now have retired from active direc- 
tion the company and serve 
co-chairmen. The company now 
directed executive committee 
composed Stranahan jr., 
president; Duane Stranahan, vice- 
president and son Frank, and 
James Lewis jr., vice-president 
and stepson Stranahan sr. 

Details the stock sale were 
not announced but the company 
said shares would sell for more 


than $30. 


Associates Sees 


2nd-Half Upturn 


Robert Oare, chairman As- 
sociates Investment Co., said that 
the business his company and 
the entire auto industry should in- 
crease the second half. made 
the comment while reporting de- 
creased profit for the first half. 

“The 1958 motor vehicles remain- 
ing unsold the time the intro- 
duction new 1959 models should 
not excessive, and the new mod- 
els should stimulate upturn 
sales both new and used cars 
the latter part the year,” said. 

Associates and its subsidiaries 
made $9,369,222 the first half, 
down 7.8 percent from the $10,159,- 
466 profit the like period last 
year. 


> 
Tung-Sol Electric 
Tung-Sol Electric, Inc., first 
weeks, 1958 vs. 1957: Sales, $27,962,- 
992 and $30,962,132; earnings, $979,- 
750 and $1,602, 


Sales, Profits Drop Reported 


American Metal Products 


substantial decline net sales 
and earnings the first half 
1958 has been reported American 
Metal Products Co. 

Andrew Mras, president, said 
sales amounted $24,131,388, com- 
pared with $40,308,540 the cor- 
responding period 1957. Net earn- 
ings totalled $1,095,438, compared 
with $2,921,612 year ago, said. 


Seiberling Sales, Profits 
Drop Six-Month Period 


Improved replacement-tire sales 
the second quarter enabled Sei- 
berling Rubber Co. recover from 
first-quarter loss its Canadian 
subsidiary and show consolidated 
six-month profit $48,729, accord- 
ing President Seiberling. 

Net sales for the half were $21,- 
411,670, compared with $23,289,041 
the first half last year. Net earn- 
ings $48,729 were off sharply 
from the $508,402 1957, but Sei- 
berling said this includes indicated 
losses more than $250,000 the 
Canadian subsidiary. said the 
second-half outlook good. 


Bullard Co. 


Bullard Co., Bridgeport, Conn., 
first-half report, 1958 vs. 1957: Net 
shipments, $8,327,011 and 
859; net income, $702,855 loss and 
$546, 948 profit. 


Why truck earns more 


Construction men often tell 


that “as the trucks go...so goes 
the They know their expen- 
sive cranes, pavers 
earn far more when trucks 
schedule and materials arrive 
the dot. And they say that Macks, 


Mack-bullt engines 


above any other truck, provide the 
power, speed, traction and de- 
pendability that keep all their other 
equipment hustling for months 
end. “Built like means 
more profits construction men 
does any truck owner! 


you want done right—do yourself! That’s why Mack builds and exhaus- 


tively tests its own engines, transmissions, differentials, cabs, suspensions and 


axles. fact, Mack controls its quality building more its major com- 
ponents than any other automotive maker. And all Mack components work 


life-prolonging harmony with each other. 


4 


\ 


transmissions 


Mack transmissions like this 20-speed unit run far 
longer, need less attention than any others, thanks 
famous Mack precision manufacture, and 
exclusive Tetrapoid® gear design which maximum 
strength, durability and quiet running are maintained 
optimum balance. 


Ask Mack user soon. See why 
many successful contractors and 
haulers say that two Macks can often 
outwork and outearn three more 
competitive units demanding jobs. 


rear ends 
Here’s why Macks take the toughest jobs stride. 
Macks work where other trucks bog down, thanks 


exclusive features like the Balanced Bogie with Power 
Divider—our four-wheel, rear-axle drive that distributes 


engine power equally the wheels having traction. 


MACK TRUCKS, INC., PLAINFIELD, NEW JERSEY TRUCKS, BUSES AND FIRE APPARATUS 


it's part the language... Built like 


There are number excellent marketing areas open for appointment new Mack Distribu- 


tors. For particulars write Distributor Sales Division, Mack Trucks, Inc., Plainfield, New Jersey. 


AUTOMOTIVE NEWS, SEPTEMBER 1958 


The Newspaper the Industry 


(Established 1925) 
Published Every Monday 
SLOCUM PUBLISHING COMPANY, INC. 

DETROIT 26, MICH. 
Cable Address—AUTNEW, Detroit 


Penobscot Bidg. Telephone WOodward 30495 


New York Washington Chicago Los Angeles San Francisco 
51 E. 42nd St. 912 Colorado Bldg. 360N. Michigan 6000 Sunset Bivd. 68! Market St. 
National 8-4303 State 2-6273 2-8547 


Chairman of the Board—Mrs. George M. Slocum. 
Editor General Manager—Pete Wemhoff. Editorial Finlay. 
Service Truck Weed; News Editor—Maynard Gordon. 

Associate Editor—Robert M. Lienert; Engineering Editor—Joseph M. Callahan. 

Washington Chief—William 
Editorial Associates—Martin Whitmyer, Frank Gawronski, John Teahen jr., 

Kenneth C. Kelley jr., John E, Walsh, Agnes Stewart, 
Dolores Augustine, Jean Rowles. 
Business and Advertising Manager—Richard L. Webber. 

Advertising: New York—Edward Kruspak, Advertising Director, Ray Billingham and Howard 
jr.; Chicago—J. Goldstein, Manager, and Gallagher; Michigan-Ohio— 
William Maas and Roy Holihan; Angeles—Robert Clark; 

San Francisco—Jules Thompson. 

Promotion Research Finney, Advertising LeVeque, 
Manager; Beverly McLaughlin, Assistant. 

Office Manager—Eleanore Whalen: Circulation Dept. Manager—Lucy 


Classified Advertising Dept. Parsons; Mechanical 
Pinkis. 


RESIDENT CORRESPONDENTS: Kuebler; McKee; 
Bash: City—F. Baltimore—Kate Savage; Birmingham, 
Ala. — Stuart Riddle; Boston — Guy Livingston; Buflaio —G. E. Toles; Chicago—Wm. M. 
McCarty: Cincinnati—Frank Kappel: Cleveland—Sanford Markey; Columbus—Justin Henley; 
Dalias—C. K. Cates: Denver—ira Alexander: Des Moines—F. W. Lazell; Harrisburg—George 
Shelley: Houston—Ruby Fenoglio; Indianapolis—C. Kern; Jefferson City—l. H. Houck; 
Little Rock—inez McDuff: Los Angeles—Slim Barnard, William Carroll; Lowisville—A, W. 
Williams; Lowell, Mass.—Charies Sempas; Madison— John Wyngeard; Manchester, N. H.— 
Hebert: New Yerk City—Ed Brown: Oakland, Calif.—Steve Still; Oklahoma Ci & 
Risen: Omaha—A. Oleson: Pawtucket, R. |.—T. L. Forbes: Philedeiphiea—Allen Sommers: 
Providence — Ruth . Eddy; Rochester, N. Y.— William Hackman; Salem, Ore. K. 
Haskell; Salt Lake City—Dan Valentine, W. F. Smiley; San Antonio—J. H. Reed: San Fran- 
cisco—Leon Pinkson; Seattie—Martin Trepp; South E. Dunkin: Spartanburg, $. C.— 
Wamego, Kans.—G. 


FOREIGN CORRESPONDENTS: Correspondent—George Brussels, Bel- 
gium—John W. Ashton: Lethbridge, Alberta—G. A. Yackulic: London, Eng.—F. C. Livingtone: 
Mexico City—Douglas Grahame: Milan, Italy—Antonio Giordano: Montreal—Jules Larochelle: 
Paris—Henry Altimus; Sydney, Australia—H. Bowden Fletcher: Tokyo—Stuart Griffin: Toronto— 


Subscription: United States and Canada, one year $8, two years 
All other countries one year $12, two years $20. No Free List. 
Copyright, 1958, Publishing All Rights Reserved. 


Entered second-class matter Post Office, under Act March 
Member of Audit Bureau of Circuations and the Associated Business Publications. 
Advertising Rate: See Standard Rate and Data, write for rate card. 


AUTOMOTIVE NEWS PLATFORM 

7 '. Fair and equiteble contracts between manufacturers and dealers in 
motor vehicles, parts and accessories; 

7 2. Every dollar of gasoline and oil taxes, collected by states and federe! 
governments, applied to the building and maintenance of highways; 

1 3. Guard the precepts of individual freedom, which made the U. S. A. 
great and geve its citizens more of the better things of life than anywhere 
else in the world. 


Studebaker-Packard Enters 
New Financial Phase 


termination the two-year-old management 
agreement with Curtiss-Wright, Studebaker-Packard 
Corp. has embarked new financial course designed 
give this old-line auto maker new lease life. 

Financier Sonnabend joining S-P lead the 
company program acquiring other firms make 
the most tax benefits from S-P’s huge loss carryover. 
new smaller car, selling the area $2,000, will inau- 
gurate S-P’s new look this fall. 

new spontaneous group, “Citizens for Studebaker,” 
leading the way South Bend. Mayor Edward 
South Bend told the new group the other day: 


“Studebaker-Packard management facing its share 
our community’s future the way they know best: 
taking forthright determined step forward the auto- 
mobile field they know well and preparing prove once 
again that aggressive, intelligent management can mobilize 
resources which, when called upon, can surmount problems 
which might seem insoluable 

“We want everyone across the nation know that South 
Bend with Studebaker today, Studebaker has been with 
South Bend many occasions over the last century... 
shouldn’t forget that Studebaker was the nucleus around 
which our city has grown and that owe Studebaker 
least much they owe us... 

“We are betting Studebaker-Packard’s success.” 

Competitors the automotive business, too, want S-P 
sueceed for they have big stake the health this 
great industry. Other companies realize the momentous 
contributions both Studebaker and Packard have made, 
and will continue make, auto know-how. 

All dealers, not just those handling S-P lines, likewise 
will benefit from the continued success through its 
ideas product and selling. 

May AUTOMOTIVE join other segments the indus- 
try wishing Godspeed S-P? 


Coming 
Events 


Dealer Conventions 


Sept. 5-7—Maine Automobile 
Assn., Eastland Hotel, 

Sept. 7-9—Colorado Automobile Dealers 
Assn., Antlers Hotel, Colorado Springs, 

Sept. Automobile Dealers 
Assn., Lander, Wyo. 

Sept. — New Hampshire Automobile 
Farragut House, Rye 
Beach, N. H. 

Sept. Automobile Dealers 
Assn., Leamington Hotel, Minneapolis. 

Sept. 1011 Federation Automobile 
Dealer Associations Canada, Banff 
Hotel, Banff, Alberta. 

Sept. 14-16—Michigan Automobile Dealers 
Assn., Pantlind Hotel, Grand Rapids. 

Sept. Automobile Dealers 
Sheraton-Seelbach Hotel, 
Louisville. 

Sept. Automobile Dealers 
Assn, The Neil House, Columbus. 

Sept. York State Automobile 

Lake Placid Club, Lake Placid. 

Sept. Trade Assn. 
Virginia, Cavalier Hotel, Virginia Beach. 

Sept. York State Automobile 
Dealers, Inc. 35th Annual Convention, 
Lake Placid Club, Essex County, 

Sept. 22-23—Wisconsin Automotive Trades 
Assn., Schroeder Hotel, Milwaukee. 

Oct. Automobile 
Assn., Eden Roc Hotel, Miami Beach. 

Oct. 25-27—Arkansas Automobile Dealers 
Hotel Arlington, Hot Springs. 

Oct. 27-29—New Jersey Automotive Trade 
Assn. Chalfonte-Hadden Hall Hotel, 
Atlantic City. 

Nov. 8-10—Texas Independent Automobile 
Dealers Assn. Texas Hotel, Fort Worth. 

Nov. 12—Connecticut Automotive Trades 
Assn., Hotel Statier, Hartford. 


Dealers 


Nov. Automobile Deal- 
ers Assn., Buena Vista Hotel, Biloxi. 
Nov. Independent Auto- 


mobile Dealers Edgewater Beach 
Hotel, Chicago. 

Dec. 3—Utah Automobile Deslers Assn., 
Newhouse Hotel, Salt Lake City. 

Dec. %Milwevkes County Automobile 
Dealers Milwaukee Club, 
Milwaukee. 

Jan. Automobile 
Dealers Assn.. Chicago. 

Feb. Automobile 


Assn., Roosevelt Hotel, New Orleans. 
March 16-17—Automobile Dealers Assn. 
of North Dakota, Bismarck. 
May 17-19 — Ideho Automobile Dealers 
Assn., Boise. 
Auto Shows 


Automotive Cartoon 


the Week 


‘Choice 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


“Are you going have year-end 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Sept. 26-Oct. 4—Commercial Motor Show, 
Earls Court, London. 


Show, Dallas. 


Ode Packard 


Oct. 22-Nev. i—Motor Show, Earls Court, 
London. 

Nev. &1é—Turin Auto Show, Turin, Italy. 

Nev, 21-30—St. Louis Auto Show, St. Louis. 

Nov. 22-22 — Philedelphie Auto Show, 
Philadelphia. 

Nov. Auto Show, Artillery 
Armory, Detroit. 


Nore: Here tribute 
Packard written Roy 
Brooks, Atlanta, former Pack- 
ard salesman for years the 
days the hand-built automo- 
biles: 


Jan. 9-16—Midwest Auto Show, Municipal 


Auditorium, Minneapolis. Here was the automobile that 


Jan. Auto was not only the mode out- 
Armory, standing transportation but was 
Auto Show, Fort quality and prestige, was 


Hesterly Armory, Tampa. - 
Feb. Auto Show, State 
Fair Coliseum Bida.. Albuquerque. 
Feb. 27-March World Wide Auto 
Show, Miami Beach Exhibition Hall, 
Miami Beach. 
Apr. Auto Show, 
Auditorium, Denver. 


General 


Sept. Truck Leasing Sys- 
tem, Annual Meeting, Blackstone- 
Sheraton Hotel, Chicago. 

Oct. 68—Truck Body & Equipment Assn., 
Inc., convention - exhibit, Ambassador 
Hotel, Atlantic City. 


the choice milady for over 
years, the choice kings, and the 
hope all small boys some day 
own the car cars—a Packard. 


can recall when person either 
chose Packard rode bus until 
she could buy Packard. 
used Packard was still Packard. 
That radiator design that stood out 
front every other mode 
transportation was the symbol 
all that America stood for its 
greatest times and days days 


Denver 


Oct. International Foreign Car when super quality and design 
Show, Mechanics Exposition Bos- were demanded. 
own Packard was the final 


Nov. 3-6—Automotive Warehouse Distrib- 
utors Assn., Inc., Muehlenbach Hotel, 
Kansas City, Mo. 

Nov. 16-2i—American Trucking Assn. An- 
Convention, Miami Beach, Fla. 
Jan. 25-Feb. Foreign and 
Sports Car Show, Dinner Key Audi- 

torium, Miami. 

Jan. 4—National Automobile Deal- 
ers Assn., Equipment Show, Chicago. 

Feb. 2-5—Automotive Accessories Manu- 


desire all young men and wo- 

Packards were used all 

forms parades, they for fu- 
nerals, dignitaries visiting mon- 
archs. Every funeral director used 
the Packard his business. Every 
car was the great black massive 
beautiful Packard. one then 
feared death, she would 
facturers America New driven their final resting 

York Coliseum, place Packard. was worth 

Feb. 2-5 32nd Automotive Accessories many looked forward this 
Mfgrs. of America Exposition, New York ed 
Coliseum, final ride. 

Feb. and Equipment Whole- The word Packard was the same 
salers National Convention, Con- the automobile industry and 
rad Hilton Hotel, Chicago. the automobile buyer the word 

Sterling the silver manufac- 


Show, Navy Pier, and the silver buyer. was 


Chicago, 


Years Ago... 


The Big Stories 


1938, General Motors Corp. was granted patent.on rear- 
engined car. The conventional clutch pedal and the gear shifting lever 
were connected the rear engine means metal ribbons. 

New-car registrations July, 1938, reached 148,900 units, compared 
with 156,405 June and 365,767 July, 1937. Truck registrations 
reached 33,475. 

The 1939 Plymouth, introduced this week 1938, was billed the 
biggest Plymouth ever built, with wheelbase 119 inches and 
overall length 182 inches. 

Production automobiles Canada hit low for 1938 July 


when 9,007 cars were produced. 
—From the files of Automotive News. 


the last word, the final word that 
expresses what is. 

The Packard car was tradition 
handed down from grandfather 
father son. was instilled into 
every person that this was the very 
tops the automobile world. Pack- 
ard enjoyed competition for 
most these years. 

can recall when most other 
dealers always bought Packards for 
their own and family use. 
Like the hot dog vendor who 
wanted chicken dinner Sun- 
day; worked all week for this. 

And where Packard now? 
Youth, inexperience and trying 
cut quality have put Packard its 
grave. How unfortunate that the 
supposedly greatest country the 
world doesn’t understand quality, 
good workmanship, something real. 
Nothing has ever been made that 
some American genius has not 
done something and 
eventually kill from the market. 

> 


Now that the auto companies 
have released their financial state- 
ments for the first six months, 
don’t you think the term “Big 
Three” little ridiculous? 

With reporting $334 million, 
Ford million and Chrysler 
loss $25 million, including Ford 
and Chrysler with “Big 
Three” about like referring 
Stan Musial and two Cub Scouts 
“three all-stars.” 

What have one giant com- 
pany (98 percent total profits), 
one small company (1% percent) 
and even smaller one. you 
add total profit since the war, 
bet would come close this: 
GM, percent; Ford, 19, and 
Chrysler, Wayne, 
Pa. 


Shows the Way 


have been reading 
News for many years, but the 
Aug. (Service) issue far 
ahead any you have ever pub- 
lished wanted tell you how 
much value it. Please send 
extra copies. 

Would possible for you 
devote more space servicing 
problems every week? run- 
ning 100 percent service absorption, 
but have plenty room for im- 
provement. The issue will help 
show the way. VERNON 
Vern Plattner Motors 
(Ford), Pittsburg, Kans. 


Send Automotive News every week for 


for which check attached send bill 


Name Title 


Company 


Street Address 


City Car Dealer 
Used Dealer 


State Manufacturer 
Service Station 


BUSINESS 


Currently 
about what 


AUTOMOTIVE NEWS 
give 30,000 answers car critics 


You hear lot talk about wrong with 
American cars, but how often you find facts 
right with them? Says recent article 
AUTOMOTIVE NEWS: “There’s lot right with 
the and what car dealer sells, 
his competitor has good car, too.” 


The proof lies 30,000 miles behind-the-wheel 
testing AUTOMOTIVE NEWS writers all 
makes and models under typical (and some not 
typical) driving conditions throughout the S., and 
the results appear AUTOMOTIVE NEWS’ popu- 
lar series “Sales Testing the New Models” articles. 


The response these unbiased road reports? Aside 

from the usual reader reaction, like point 

the more than 1,000,000 reprints the articles, re- 

dealers and makers throughout the in- 
ustry. 


This series typical the kind reporting that 
commands respect—the kind fact-finding reader 
service that has made AUTOMOTIVE NEWS 


Now Hear 


you 


transmission trouble, rear- 
trouble, shock-absorber 


leader its field and spokesman for the automotive 
industry for more than years. 


It’s another reason why more than 150,000* readers 
influences from factory executive level and 
engineering sales and service divisions well 
almost every car and truck dealer—count the 
Weekly Newspaper the Industry keep them 
abreast everything new the world wheels. 


Put your message where reliable readership guar- 
anteed—put your message before the men you want 
sell personally—call your AUTOMOTIVE NEWS 
Representative today. 


The most influential publication the automotive 


KXKL, Mo 360) 


New 


There 
had electric seats. 
trouble with any these. 


car 


The Newspaper the 


Care Now ws. 679,000 in °S6 


Stocks Dip but Top Year Ago 


paid subscribers, 85% whom annually 
renew their subscriptions the regular rate. 
They're offered premiums, cut-rates special in- 
ducements. 


NEW. YORK: Edward Kruspak, Howard Bradley, Ray 
Billingham, Murray Hill 7-6871 


CHICAGO: Goldstein, Bill Gallagher, State 2-6273 


DETROIT: Webber, William Maas, Roy Holihan, 
Woodward 3-0495 


SAN FRANCISCO: Jules Thompson, Douglas 2-8547 
LOS ANGELES: Robert Clark, Hollywood 3-4111 


Industry 
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TURNINGS 
Ford Stylist Confid 
ESPITE all the criticism and pessimistic predictions 
THE EXAMINER ‘about the auto industry, George Walker, Ford Motor 
GIVES YOU MORE Co.’s styling director, still fully confident about the 
MONEY! The industry, feels, has been singled out for unfair 


One San many downtown parking facilities, 


world-famed Union handles daily with its four underground levels. 


The Examiner carries 
more Automotive News 
and 

than any other 

San Francisco Newspaper 


AUTOMOTIVE ADVERTISERS GET MORE FOR THEIR MONEY 


The San Francisco 


REPRESENTED BY HEARST ADVERTISING SERVICE INC 


DON’T PAINT 
THOSE DRIVER 
TRAINING CARS 


BARHAM MOTOR SALES 


Use 
BUMPA-TEL 
SIGNS! 


Now you can have attractive sign for Driver Training Cars that does not mar 


scar the car any way: may mounted dismounted seconds without tools 
after original minute installation. 


Designed transferred from one car another purchasing correct mounting 
brackets which are available from manufacturer cost $3.00 per set. Order 
now for models and change models when mounting brackets are available. 


CUSTOM 40” 12” Sign Lettered 


(With Turned Edge for Instant Change Copy) 
Complete With One Set Mounting Brackets 
Give Make and Car 


Price Mounds Patent 2-816-377 


BUMPA-TEL SIGN COMPANY 


cession and has been charged 
with abuses that not stand 
when they’re investigated. 

asserted, believe that 
matter what people may say out 
loud, they constantly are the 
lookout for better, easier life. 
They want nice things; they are 
not satisfied with the past; they 
stretch out for more.” 

Noting that millions 
homes have streamlined pop-up 
toasters, auto- 
matic washers 
and dryers and 
refrigerators, 
continued, “How 
many people 
would want 
toast their bread 
over open 


the scrub board; 


Callahan ice ice box?” 

Walker, who became Ford’s styl- 
ist for $200,000 year 1955, said 
that the industry has been getting 
lot criticism from industrial de- 
signers who are bitter because they 
don’t have any car accounts. 


“Going backward isn’t our na- 
ture,” added. “When comes 
cars, want them better mechani- 
cally and style-wise. Sure, there 
will always those who want the 
basic necessities—a stripped down 
car and ice box—but how many? 


Low Car Demand 


are holding back, but 
only temporarily. The dam 
bound burst. Our tempo living 
has been stepped such point 
that can’t slow down.” 

Asked about the future trends 
car styling, said good car 
design will continue demand 
lowness. Calling attention the 
Thunderbird, said the low- 
est car the market and the 
factory still can’t fill the demand 
for it. 

got letter from old codger 
who said that unless built 
taller car was going hang onto 
his 1934 model,” Walker said. 
man who still has 1934 car, 
opinion, ought not dictate the likes 
and dislikes people who keep 
abreast the times.” 

Taking the frequently voiced crit- 
icism that cars are too long, Walker 


Discussing Ford Styling Trends— 


Cars for All Tastes 
continued, “many buy- 
ers want move up. They 
don’t want small car. have 
lengths fit all tastes. However, 
the average garage about feet 
long and our longest car only 
feet long. 

“This industry was going pretty 
good—1957 was our third biggest 
year. Suddenly they say cars are 
too long, too low and have too much 
gingerbread. And, now there’s lot 
people paying $2,550 for Euro- 
pean car that almost exact 
copy the 1935 Ford. 

“Of course, the stylist gets all 
the credit all the blame, even 
though have all the 
authority. The stylist must 
important ‘son-of-a-gun’ de- 
serve all that.” 

Then, Walker, who was amusing 
himself sketching faces 
pad, returned one his favorite 
subjects—the Thunderbird. said 
its success based its beauty, 
simplicity and sportiness and the 
fact that it’s not too large and not 
too fancy. 

When asked the obvious question 
about the Edsel?”—he 
stoutly maintained that wasn’t 
doing too badly its first year. 

Switching discussion the 
styling profession, Walker said 
head stylist should well informed 
about manufacturing, sales, adver- 
tising; should have good rela- 
tionship with management, and 
should know style and art through 
and through. 

“In addition,” continued, “the 
stylist has have the right timing 
and get along with management. 

> 


Transmission 
Gains Favor Europe 


EORGE GLASER, 
News’ correspondent Europe, 
writes the following: 

“There great deal writing 
the German newspapers and the 
trade press about the Detroit ‘bust.’ 
Seems like concerted effort dis- 
our industry. 

“And, automatic transmissions 
the type are going the 
only successful jobs the future 
spite what others may say 
do. The British Borg-Warner people 
have carefully studied the market 
and the potentialities before tooling 
for smaller version the 
type automatic transmission.” 


George Walker, right, Ford Motor Co.'s styling vice-president, and William Clay 
Ford, product planning and styling vice-president, discuss the styling futuristic 


model. 


HIGH 


One the many 
wonderful ways that 
plastics serve the 
automobile industry 


car buyers become more safety- 

conscious, they have many questions 
ask about automotive safety glass. 
Here are the answers some the 


questions your dealers and salesmen 
may asked about LSG: 


Plastics today are 
being used more and more 
combination with other 
materials for the best 
possible combination benefits. Laminated 
Safety Glass, cars for many years, just 
such combination. literally “plastic 
glass sandwich” made bonding two pieces 
glass with completely transparent, tough 
sheet plastic between that holds the glass 
tight grip. This sandwich construction 

easy identify. Look any exposed edge 
car window vent made Laminated 
Safety Glass. You will note what looks like 
definite along the center this edge. 
That actually the edge the plastic 
interlayer. (No “‘line,” LSG.) 


LSG provides 
“windshield safety.” 
accepted practice, every 
car must have windshield made Laminated 
Safety Glass. Only LSG passes the rigid optical 
and physical specifications established the 
American Standards Association. Many car 
manufacturers have extended this 
their side windows and vents well. 


LSG reduces the 
hazard flying glass. 
Suppose rock another 
sharp object traveling 
high struck window made Laminated 
Safety Glass. The force might crack the glass 
but the plastic interlayer would tend hold 
the pieces together, forming 
cracks from the point impact. 


LSG “cushions” the 

shock impact. When 
passenger thrown 
against Laminated 
Safety Glase windshield indow, the resilient 
plastic interlayer and cushions the 
shock. Danger serious injury from concussion 
thereby lessened. 


Suppose you had only 
seconds get out 

your car, and both 
doors windows were jammed shut 
accident! Laminated Safety Glass can 
kicked knocked out window frame 
provide emergency exit. 


Chemical Company does not make 
Laminated Safety Glass, but supplies plastic for 
thé safety layer used leading glass companies 
making Laminated Safety Glass (LSG). 
Monsanto Chemical Co., Plastics Div., 

Springfield Mass. 
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Highways 
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reduce the high cost auto rector the commission, said that 
surance and reduce the procedures call for the 


Pct. Drop Reported 
6-Month Death Toll 


the halfway point 1958, 
traffic accidents had taken 16,240 
lives the the National 
Safety Council reported. 


But the Council said the high- 
way situation has improved 
much this year that the favor- 
able trend continues through the 
final six months, saving 1,- 
500 lives from last year’s 38,500 
can expected. 

The six-month death total was 
percent under the 17,510 for the 
corresponding period last year. 
was the lowest six-month toll since 
1954, when 16,005 persons were 
killed. 

June alone brought saving 
300 lives, dropping percent from 
3,310 last year 3,010 this year. 
June was the 18th the last 

the basis incomplete re- 


ports, disabling traffic injuries for 
the six-month period were esti- 
mated 550,000. 

Mileage figures are available for 
only four months, the Council said, 
with travel percent for that 
period. For the same months, deaths 
were down percent, resulting 
mileage death rate (deaths per 
100 million miles) 5.1—lowest 
record for the comparable period. 

The April mileage death rate 
4.9 also set new record—the low- 
est ever achieved for single 
month. 


Twenty-five the states had 
fewer deaths June than the 
same month last year. Three had 
change and had more deaths. 

For six months, states 
showed decreases, had in- 


creases, and one reported 
change. 

Cities led the way June, ac- 
cording reports from 660 cities 
more than 10,000 population, with 
percent reduction from June 
last year. For six months, these 
cities had only percent decrease 
from last year. 

Cities with fewer deaths June 
totalled 132, compared with hav- 
ing more deaths and 438 with 
change. For six months, 246 had 
decreases, 208 had increases, and 
206 had change. 

June, 511 the 660 cities 
had perfect records. these, the 
three largest were Kansas City, 
Omaha, and Tampa, 

the end six months, 239 
the 660 cities still had perfect 


records, the three largest being 
Orlando, Racine, Wis., and 
Portland, Me. 

+ * 


‘No-Fix’ Traffic Laws 


Studied Massachusetts 


Massachusetts motorists may 
soon riding under rigid “no-fix” 
laws for any violations. Senator 
Edward DeSaulnier jr. revealed 
that special commission cur- 


death toll. 

The commission made thorough 
study no-fix regulations New 
Jersey, Connecticut and Pennsyl- 
vania. DeSaulnier said: pre- 
liminary investigation would seem 
indicate that these states have 
greatly reduced the accident fre- 
quency their areas strict 
enforcement motor vehicle laws.” 


Scientific Signs 

Scientifically designed highway 
traffic signs, incorporating num- 
ber safety advancements and 
new outdoor visual techniques, will 
used the new Illinois Tollway. 
Nearly 4,000 dark green and white 
direction signs are being con- 
structed Federal Sign Signal 


Corp., Chicago. 
* * 


Illinois Toll-Road Agency 


Offers Charge Accounts 


The Illinois State Toll Highway 
Commission will provide toll-credit 
privileges for volume commercial 
customers whose charges will aver- 
age minimum $500 per month. 


rently investigating laws aimed Charles Dearing, executive di- 


Gar Wood St. Paul 
distributor 
close the tough 


—says RALPH WALKER, 
Truck Sales Manager, Draper Chevrolet Co. 


Shown left right are Harold Draper, President, Draper Chevrolet Co.; bis Truck Sales Man- 
ager, Walker; and Fred Bender, Gar Wood St.Paul Distributor Saginaw, Michigan. 


“Our Gar Paul Distributor great help 
equipment specifications,” says Ralph 
Walker, Saginaw, Michigan. “We can count 
our Gar Paul Distributor recommend 
the right equipment and give all the information 
need write the specifications fully equip- 


ped truck deals. 


“Our Gar Wood -St. Paul Distributor excellent 
equipment application. knows axle weight 
laws and other state requirements. arrange 
field demonstrations and line interviews 
with satisfied local users. And above all, knows 
his equipment from the technical side...a 


GAR WOOD INDUSTRIES, INC. 


Wayne, Michigan Richmond, California 


Gor Wood - Si. Paul Gar Wood « $1. Paul 


Frate-Gates 


factor you must have build customer confidence. 


“More and more customers are coming for 
trucks that are fully equipped. Truck dealers have 
seen this trend for years. But Gar Wood -St. Paul 
was the first truck equipment manufacturer spot 
it, and the first something constructive about 
it. helping sell fully-equipped trucks, 
Gar Wood helps give our customers what they 


really want.” 


You can take advantage this same helpful 
service from your Gar Wood Paul Distributor... 
headquarters your area for the most advanced line 
truck equipment the market. Call him soon! 


Gor Wood 
Winches 


Gar Wood- St.Paul 
Hoist & Bodies 


Load-Packers 


Truck-Mewnted Crone: 


commission supply many 
plastic charge-account plates the 
customer may require, with issu- 
ance plates authorized drivers 
being the responsibility the cus- 


tomer. 
* + * 


Pa. Tests School Buses 


State Police conducted carbon- 
monoxide detection tests 8,000 
school buses throughout Pennsyl- 
vania during August. The tests are 
the result new safety program 
instituted the Bureau High- 
way Safety. 


Ohio Dealers Praised 


For Loaning Cars Schools 


Two Ohio dealerships received 
certificates appreciation from 
the Automobile Club Southern 
Ohio for loaning cars high 
schools during the 1957-58 year. 

Henry Oberling Motor Co. pro- 
vided cars for Portsmouth High 
and McDermott High, Portsmouth, 
and Conley Ford, Inc., supplied 
autos used for Wheelersburg High 
students. 


Handbook Evidence 


The Traffic Institute North- 
western University has announced 
publication The Evidence Hand- 
book, 205-page reference work 
for police, judges, prosecutors and 
other lawyers. was written 
Robert Donigan, general counsel, 
and Edward Fisher, associate 


counsel, the Traffic Institute. 


> 
Psychology? 
Violations Dip Illinois 
Ups Speed Limits 

The Illinois State Highway De- 
partment has discovered that the 
posting higher maximum speed 
limits certain highways has re- 
sulted better compliance from 
motorists. Increased speed limits 
have been authorized 1,167 zones. 

where the limit was raised, radar 
checks showed that before the 
change, maximums were being vio- 
lated 63.3 percent passenger- 
car drivers and 55.8 percent 
truck-and-bus driyers. 

After the new limits were posted, 
17.2 percent the passenger cars 
and 12.3 percent the trucks and 
buses exceeded the higher limits. 

> 


Insurance Law 
Seen Boosting 
Carolina Rates 


The North Carolina insurance 
commissioner has heard plea for 
increase automobile insur- 
ance rates, and spokesman for 
the North Carolina Automobile 
Dealers has predicted that 
further increases will sought 
later result the compulsory 
liability insurance law which went 
into effect 

Experience the insurance com- 
panies under the new law was not 
included the present filing the 
North Carolina Automobile Rate 
Administrative Office. 

The current request would boost 
basic bodily injury and property 
damage rates passenger cars 19.9 
percent for the state whole 
and 50.2 percent for Cumberland 
County, which includes Fort Bragg. 

Liability rates for commercial 
vehicles would rise 6.2 percent. 

estimated that the current 
filing would add least million 
the insurance premiums paid 
state motorists 1956. Actually, 
the increase would much larger 
because the new law has added 
thousands cars the insurance 


rolls. 


Average Driving Speed 


Increases Wisconsin 

statewide traffic speed study 
the Wisconsin State Highway 
Commission disclosed average 
vehicle speed 53.8 miles 
increase 2.1 over the 1957 av- 
erage. 

The commission said this was 
the first time since 1955 that the 
speed did not decrease 
from the previous year. Commer- 
cial buses were the only type 
vehicle showing decrease 
average speed, with drop from 
52.1 miles hour 1957 50.9 
this year. 


Plants Wayne and Ypsilanti, Mich. Findlay, Ohio Mattoon, Richmond, Calif. Exeter, Penna. 


HOW ARE SALES? 
Sales Are Great For 
RAMBLER Dealers! 


RAMBLER DEALERS 


The story the same all over the country. Month after 


month, Rambler sales momentum keeps snow-balling 


all previous records. less than one year, 
Rambler has jumped from 12th 7th place sales 


Can Sell Car For Little 


nationally—ahead other American-built cars. 


*Yes! You can sell Rambler American Luxe Sedan the full 
suggested factory delivered price, equipped with Directional Signals, 
Reclining Seats, and White Sidewall Tires—including finance charges 
36-month contract, 1/3 down, for $40.10 month. This, 
does not include freight, insurance state and local taxes. 


Detroit 32, Michigan 

Will you please provide with more complete information 

about the Rambler franchise. understand that under 

and inquiry will held the strictest confidence. 

ADDRESS 

Franchises Available and important export markets. ZONE STATE 


YOU LIKE 
SELL THE CAR 


Leading The Industry Sales Gains 


Tops Resale Value 


Proven Economy Champ 


RAMBLER 


PLAN NOW FOR 
MAIL THIS COUPON TODAY 


Director Dealer Development 
American Motors Sales Corporation 
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Car 


Monthly Section for those who make, sell and service America’s Trucks, 


Buses, Commercial Vehicles and Equipment 


5-Car Auto Hauler 


Robert Risner, Towson, Md., has come 
with five-car auto trailer which converted from four-car job. said the 
secret loading five cars four-car trailer partly backing them on. Hydraulic 
lifts also play boosting the load percent. Risner calls his 
vehicle “Compact 


After working five years the project, 


Body and Equipment Show 
Aims Every Trade Facet 


exhibit spaces than ever 
before have been sold for the 
Truck Body and Equipment Show, 
Oct. 6-8 Atlantic City, con- 
nection with the annual con- 
vention the association, accord- 
ing Fearson Meeks, president. 

Furthermore, Meeks said, every 
effort being made cover 
many phases body and equip- 
ment distributor operation 
possible the program. rec- 
ord attendance anticipated. 


Association representatives are 
shaping the program interest 
the distributor and building the, 
show with exhibits that 
interest outlets who represent 
the body and equipment 
turers the field. 

They also are calling every 
distributor record within 
miles Atlantic City. 


HERRELL pro- 
fessor economics Cornell 
University and widely known for 
his business forecasts, will 
the industry sessions Oct. with 
analysis the national 
nomic picture and forecast 
what lies ahead for business—par- 
ticularly the truck business. 

will followed Herman 


Year New Trucks In Use at 
Sold End of 

333,150 2,332,585 
387,341 2,671,061 
327,965 2,804,196 
341,123 2,990,927 
527,057 3,302,761 
410,699 3,416,962 
313,884 3,318,782 
180,332 3,070,076 
245,369 2,962,614 
3,274,994 
510,683 3,535,661 
611,644 3,887,383 
618,249 4,150,072 
365,349 4,038,207 
4,318,706 
576,327 4,539,969 
4,838,378 
350,797 4,506,189 
1,348,789 
6,378,433 
1,035,174 7,105,740 
961,961 7,583,663 
1,142,307 8,198,529 
1,003,850 8,552,758 
8,833,022 
930,312 9,147,402 
9,195,990 
957,001 9,685,332 
894.366 9,983,441 
858,085 10,211,218 


Years Truck Scrappage 


assistant general sales 
manager Chevrolet charge 
trucks, who will speak “The 
Truck Body and Equipment Dis- 
tributor Through the Eyes the 
Chassis Manufacturer.” 


Sessions Oct. will include 
one accounting practices and 
procedures and another “mer- 
chandising modern materials,” with 
four speakers stating their cases 
for steel, aluminum, plastics and 
magnesium. 

> 
INING Your Salesmen” will 
one the feature sessions 
Oct. top authorities will 
discuss how recruit, select, train 
and develop top-flight sales pro- 
ducers. 

“Modern Merchandising Meth- 
ods and Procedures” will con- 
clude the three days panel ses- 
sion. Again, four speakers well 
versed their subjects will 
discuss many phases profitable 
sales operation. They will offer 
advise schedules and controls, 
forms and records, compensa- 
tions and incentives and how 
best reach prospects. 


Displays truck and bus bodies, 


special truck equipment, 


(Continued on Page 19, Col. 1) 


Scrappage 
% to Trucks % to New 


Serappage in Use Trucks Solid 
126,781 5.44 
1.83 12.62 
194,830 6.95 
154,392 5.16 45.26 
215,223 6.52 40.84 
296,498 72.19 
412,064 131.28 
429,038 13.98 237.91 
11.89 143.71 
91,506 2.79 
250,016 
259,912 6.68 42.49 
355,570 8.57 57.51 
477,214 11.82 130.62 
206,249 4.77 42.37 
355,064 61.61 
342,288 
682,986 
7.18 29.06 
4.06 
4.33 29.74 
484,038 6.38 50.32 
527,441 6.43 
649,621 64.72 
531,835 6.02 64.26 
615,932 6.73 66.21 
8.51 94.15 
467,659 48.87 
596,257 5.98 66.67 
630,308 6.17 


Smoke Gets Legislators’ 


Diesels Face Foes 


diesel engine will continue 
the leading powerplant 


for commercial vehicles, claims Dr. 
Peter Kyropoulos, General Motors 
technical expert. 

his talk before the Society 
Automotive Engineers Los 
Angeles, Kyropoulos failed 
qualify this statement in- 
clude only heavy-duty trucks, 
but this was assumed inasmuch 
discussed only the research 
that had been done free- 
piston and gas-turbine engines 
and the possible future use 
solar, nuclear and steam power 

his talk, Kyropoulos also failed 
mention the two things that 
could conceivably limit the use 
the diesel unless the trucking in- 
dustry does something ward off 
legislative steps that could severely 
limit its use and growth truck- 
ing. 

would states the Gov- 
ernment should impose higher tax 
diesel fuel and not increase, 
proportion, the tax gasoline. 

The other the fast-growing 
resentment against the diesel 
many parts the country— 
particularly the West—where 
reported that legislators are 
eying the smoke from over-road 
trucks with jaundiced view and 
threatening legislation take 
the “careless.” 

Every expert the engine and 
truck factory level agrees that 
smoke any great quantity com- 
ing from the exhaust pipe 
truck indication that 
the truck needs service and that 
not delivering the power that 
was built into the engine. 

MOKING diesels, claim these 

experts, are caused mainly 


two basic reasons: Either the rack 
(pump) 


pressure the fuel has 
been increased the mistaken 
idea that will produce more 
power the injector partially 
clogged and needs cleaning re- 
placing. 

Men who oversee factory 
schools diesel maintenance say 
many diesels smoke because 
quirk some truck drivers who 
feel that driving diesel makes 
them little better than the 
drivers the gasoline-powered 
vehicles. Such drivers, they say, 
enrich the fuel mixture that 
their engine will smoke and thus 


proclaim the world that they 


are driving diesel. 
Another cause diesel smoking, 
experts say, the use low- 


Truck Junking 
New-Unit Sales 


ETROIT. Truck scrappage 

last year amounted 73.45 
percent new registrations 
6.17 percent trucks use, 


1925 when was the 


around for work that the tractor 
could the metropolitan areas. 
> 


grade, cheaper fuel, This tends 
carbon the injector quickly and 
produces carbon the engine 
itself, which cuts down power. 
Other causes, considered less 
importance the operator, are bad 
rings, restrictions the air cleaner 
defective blower. 

any case, smoking diesel 
should alert every truck 
dealer the fact that here 
profitable service opportunity. Mak- 
ing corrections will save money for 
the operator, increase performance 
and step heading off legis- 
lation that could costly the 
diesel industry. 

say that rack pump 

pressure should checked 
least every 10,000 miles and injec- 
tors cleaned every 20,000 30,000 
miles. One truck company recom- 
mends cleaning the nozzles 
10,000 miles. They say that the 
small holes get clogged. This de- 
stroys the pattern the fuel 
injection, which leads carboniza- 
tion and trouble. 

This company even goes fur- 
ther their maintenance pro- 
gram diesel engines. When 
they adjust the fuel flow they 
put one their own seals 
make certain that the injector 


Truckin’ 


SLIPPED back nearly 
attended the introduction three 
new industrial tractors the Ford 
tractor line. 
The occasion took back 


manager Michigan for Trailmo- 


ers used with the Ford 
tor that day 
About year before took over 
the job branch manager 
Ford had put out the 
edict that every Ford dealer must 
sell tractors his lo- 
cation. And how was dealer sit- 
uated downtown large city 
going dispose the tractors 
had take? 
Some them sold them loss 
brother dealers who were lucky 


enough located farming 


But most them began looking 


| 


then was the real birth 


the Ford tractor 


Polk 630,308 commercial| which now has blossomed into 


junits went the junk heap department its own 


year. New-truck sales totalled nearly said division because the 
085 and there were 10,211,218 industrial will sold 


use the end the year. 


under separate franchises from the 


The 1957 scrappage figure was 5.7 farm line and the dealers 


596,257. 
Polk said 1957 car and 


scrappage reached postwar rec- 
ord 4,939,461. The passenger-car 
figure was put 4,309,153, slightly 
below the 1956 total, but truck 


junking brought the combined 


ure postwar high. 


distributors and dealers. 


Fortunately for the dealers 
(Continued on Page 20, Col. 3) 


TRUCK NEW PRODUCTS 
Page 


tampered with will evi- 
dent the next time that truck 
comes into the shop. 

All the experts questioned 
were adamant stating that 
smoking diesel denotes loss 
power primarily because the engine 
not getting fuel and air the 
proper proportions and thus not 
g2tting complete combustion the 
fuel. 

They say, however, that occa- 
sionally stiff pull when the 
operator shoves his foot down 
might get some smoky exhaust 
momentarily because pushing 
more fuel than air, but this 
not continuing thing. 

> 


published results 
the National Safety Check pro- 
gram indicates that here too 
“gold mine” profit opportunity 
for the truck dealer with alert 
service staff. Out 100,558 trucks 
checked, 20,792 were rejected be- 
meet safe operating standards. 
these, 10,318 trucks were reported 
corrected and rechecked. 

Heading the list faulty items 
were lamps, with 43.7 percent 
all trucks checked needed lamp 
replacements new lights. Some 
29.2 percent were knocked down 
for bad rear lights and 15.5 per- 
cent for bad front lights. 

Next importance brakes, 
15.7 percent all trucks 
checked had bad brakes and this 
usually means real profit job. 

Other “bad” safety items checked 
were exhaust systems, 8.2 percent; 
steering, 6.0 percent; glass, 6.7 per- 
windshield wipers, 6.1 
tires, percent: rear view 
mirror, 4.1 percent, and horn, 4.0 
percent. 

> 

ANY good service man knows, 

with one out every five 
trucks needing work these 
safety items, careful check 
every truck that comes into the 
shop for one service item should 
make easy for the shop sell 
least every third truck least 
one more item. 

the shop can sell one more 
item every other truck that 
comes into the shop service, vol- 
ume would increase per- 
cent. one out every four 
trucks could sold one addi- 
tional needed item, volume would 
increase least percent. 
many shops that could the 

difference between just “rocking 
along” and showing very com- 
fortable profit—plus the better 
product and customer relations that 
would naturally 

And that especially true when 
the smoking diesels are carralled, 
the work done and the facts 
diesel efficiency spelled out both 
owner and driver the rig. 


Top 


New-truck registrations for 
months, plus states for July: 


1958 1957 
Pos. Make Pos. 
Chevrolet 155,329— 
Ford 144,181— 
27,340 GMC 33,901— 
20,283 Dodge 25,699— 
9,628 Willys 11,423— 
2,428 Studebaker 3,982— 
10— 1552 Diamond 
422 Brockway 
15,201 9,529 
Total All Makes 
372,599 450,826 


Further details Page 38. 
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October Show Aims 


Every Trade Facet 


(Continued from Page 18) 


tion equipment, safety and lighting 
devices, truck body hardware and 
the many other materials and com- 
ponents that into are used 
the truck industry will 
large and include many new 
items that Oct. has been desig- 
nated Government Day. 

Invitations are being mailed 
purchasing officials Government 
agencies responsible for both mili- 
tary and civilian purchases visit 
the exhibit that day. 


Small Business Administration 
office staffed Government ex- 
perts will another feature the 
convention. Free advice and coun- 
sel will given. 

truck and dealer conventions these 
days, the women have not been for- 
gotten the program. Fashion 
shows, guided tours, rides the 
boardwalk rolling chairs and other 
entertainment has been planned for 
them during the convention, 


already assigned 
spaces the show include: 
Stanley Publishing Co., Chicago; 
Hercules Products Co., Gal- 
ion, O.; Converto Manufacturing 
Co., Inc., Cambridge City, Ind.; 
Dana Corp (Parish Pressed Steel 
Division), Reading; Gates Rubber 


House Trailers 
Given Separate 


Inspections Pa. 


HARRISBURG, Pa.— (UTPS) 
new plan for the 
inspection house trailers now 
underway with the start the cur- 
rent semiannual inspection period 
for commercial vehicles. 

The program was officially inau- 
gurated brief ceremony held 
Stough’s Mobile Homes, located 
near Harrisburg, which has received 
the appointment House Trailer 
Inspection Station No. 

Shipley, director the 
State Bureau Highway Safety, 
announced that the plan designed 
provide better, more efficient 
check for this type vehicle 
the interest greater traffic safety. 

“This new program,” Shipley ex- 
plained, “places the inspection 
house trailers with those who are 
best qualified the job and who 
are experts this type vehicle.” 

While trailers have been subject 
periodic inspection the past, 
the current campaign marks the 
first time that separate inspection 
stations have been provided for 
these vehicles. 


Nation’s Schools 
Get AMA Map 
Role Trucks 


DETROIT. large bulletin- 
board map the telling the 
truck-transportation story has been 
produced and distributed free 
the nation’s schools the Auto- 
mobile Manufacturers Assn. 


The illustrated 37-by-21 inch dis- 
play two colors titled “Amer- 
ica’s Products and the Trucks that 
Carry Them.” 

shows the principal farm, mine 
and manufactured products 
state, Bordering the map are illus- 
trations the various types 
trucks that transport these prod- 
ucts throughout the nation. 


The new educational aid supple- 
ments similar map called “The 
World Makes Automobile,” pre- 
viously issued the association. 
Both maps were developed the 
AMA. 


Sawyer Deal Folds 


Sawyer Motors, Inc., 5101 
Lisbon, Milwaukee, has gone out 
business, The firm was Buick 
dealership from 1933 1957 and 
then became DeSoto-Plymouth 
outlet. The Sawyer family will 
continue operate its Mercury- 
Edsel-Lincoln dealership Wau- 
kesha, Wis. 


Co., Denver, Colo.; Blue Bird Body 
Co., Fort Valley, Ga.; K-D Lamp 
Co., Cincinnati, and Galion 
Body Co., Galion, 

Speaker Corp., Milwaukee; 
Superior Coach Corp, Lima, 
Peterson Mfg. Co., Kansas City; 
Sundstrand Machine Tool Co. 
(Sundstrand Hydraulic Division), 
Rockford, Ill.; Marion Metal Prod- 
ucts Co., Inc., Marion, O.; Vickers, 
Inc. (Tulsa Winch Division), Tulsa, 
Okla., and Aluminum Co. Amer- 
ica, Pittsburgh. 

Eberhard Mfg. Co., Cleveland; 
Heil Co., Milwaukee; Bostrom 
Mfg. Co., Milwaukee; Huck Mfg. 
Co., Detroit; Gar Wood Industries, 
Inc., Wayne; Divco-Wayne Corp., 
Richmond, Ind.; Gifts for Industry, 
Inc., Chicago; Detroit Hinge Mfg. 


with 


Co., Detroit, and South Chester 
Corp. (Southco Division), Lester, 
Pa. 

Hunter Mfg. Co., Solon, 
United States Steel Corp., Pitts- 
burgh; Thomas Body Parts Co., 
Reading, Pa.; Warner Fruehauf 
Trailer Co., Inc. (Duralite Mfg. Co., 
Division), Baltimore; Whiting En- 
gineering Co., Akron, Y.; 
Porter Co., Inc, (Forge Fittings 
Division), Cleveland. 

American Mfg. Co., Montgomery, 
Ala.; Dole Refrigerating Co., Chi- 
cago; Dana Corporation (Standard 
Equipment Division), Toledo; Mc- 
Graw-Edison Co. (Tropic-Aire Divi- 
sion), Chicago; Grote Mfg. Co., 
Inc., Bellevue, Ky.; Chelsea Prod- 
ucts, Inc., Chelsea, Mich.; General 
Motors Corp. (Allison Division), 
Indianapolis; Chrysler Corp. (Dodge 
Division), Detroit; Boyertown Auto 
Body Works, Inc., Boyertown, Pa.; 
Douglas Motors Corp. (Manley Div- 
ision), Milwaukee; Dorsey Trailers, 
Elba, Ala.; Hansen Mfg, Co., 
Chicago. 

the “Parkadome” will Mc- 
Graw-Edison Co., Chicago; Supe- 
rior Coach Corp., Lima; Commer- 
cial Car Journal, Philadelphia; and 
Steel Products, Inc., Buf- 
alo. 


equipped 


PMolgts. 


| 
STEEL BODY 


THE PERFECTION 
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Dodge Hauls Cleveland Papers— 


Two Cleveland newspapers, the Press and the Dealer, have purchased 
Dodge delivery trucks. Trucks like the one shown have forward controls and 


specially fitted for newspaper delivery. 


Vanover Bros., Inc. 
Owensboro, 


GALION, OHIO 


ist 
th e tay Vhen On has “lt, t e ma 
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New Hoist for Farm-Truck Dump Bodies— 


twin-cylinder, telescopic-type hydraulic hoist for dump bodies farm trucks has 
been introduced Daybrook division, Young Spring Wire Corp. Known 
Series 223 Farm Twin the hoist adaptable all types chassis and body 


understructures, the firm said. 


Jack Weed 


(Continued from Page 18) 


that era some equipment makers 
had some things like street and 
sidewalk brushes, winches and 
other adapters that could put the 
tractor’s power work light 
industrial 

Soon, however, whole bevy 
equipment from shovels and drag 
lines post hole diggers and many 
other tools were available con- 
vert the farm tractor into ac- 
ceptable piece industrial machin- 
ery. 
That’s where came into the pic- 
ture. Trailmobile had built saddle 
that went over the rear housing 
the tractor that trailers could 
used with the tractor. 


Wide Range Offered 


these all the way from dolly 
that permitted hauler move 


dump trailers with Gar Wood bod- 
ies and hydraulic hoists. 


These jobs all had ap- 
proved Ford Motor engineers 
job see that each new model 
was taken out the Rouge plant 
and put through its paces. 

looked the line imple- 
ments that are available the 
new line Ford industrial tractors 
—back hoes that can mounted 
and dismounted less than 
minutes, that will reach out feet 
and dig trench feet deep, that 
have full 185-degree swing arc 
and will dump their buckets feet 
from the ground, bulldozers with 
swinging blades that enable work- 
ing windrowed earth and front 
loaders that give the driver perfect 
control the dipper while sitting 
his seat—I could not help but 
amazed the progress that has 


trailers around the yard 
low-bed job that could carry paving 
machines shovels. even had 


been made this field. 


Eager Buyers Want Their Next Car 
Equipped with Non-Slip Differentiat 
Greater Safety and Convenience 


CAR BUYER PURCHASING SURVEY 
No. 7783 NON-SLIP DIFFERENTIAL 


BUY 


DIFFERENTIAL 


Here’s how alert, sales-conscious dealers use the 
non-slip differential create sales interest and 


induce the prospect close the deal 
they demonstrate! Order your demonstrators 100% 
equipped with non-slip differentials. spring 
summer, the climate requires, they use 
patch mud small pit full loose sand. 
winter, there’s usually sheet ice curb 
full packed snow. 


The prospect invited sit behind the wheel 
new car equipped with the non-slip differential 
—to actually see how power shifted the wheel 
with the greater traction. There’s denying 
positive proof performance you can see! Here, 
the non-slip differential often the best reason 
why your prospect will close the deal now. 


its first full year the market, the non-slip 
differential more than doubled the volume sales 
expected experienced auto sales managers. 
These results came surprise, since recent 
market survey indicated minimum 43% 
new car buyers were interested purchasing this 
amazing new safety feature, 
especially after they learned its modest low price. 


Even more significant the fact that 47% 
intend purchase the non-slip differential 
their next new car. Make the non-slip differential 
part your hard-sell program having 
factory-installed every demonstrator. Then 
you’re ready turn the rainiest iciest days 
the year into your brightest sales opportunities 
demonstrating the non-slip differential! 


DANA CORPORATION Toledo Ohio 


And, course, these new indus- 


trial jobs, available with both 
diesel and gasoline engines, have 
been engineered for the work they 
are with axles that will allow 
5,500 pounds lifted and will 
allow over 3,000 pounds car- 
ried. 

Boy, what job could have 
done with them when was out 
the field with Ford dealers’ 
salesmen selling and demonstrat- 
ing our equipment the places 
vantage—and, too, where the am- 
bitious salesmen thought could 
used. 

Some the deals they walked 
into were really stretching the 
imagination long, long way. 

* 


Truck Show Added 


Pennsylvania Livestock and 

Allied Industries Assn., 
show held the State Farm 
Show Building Harrisburg, Nov. 
10-15 will have something new this 
year—new not only the show but 
also the state, reported. 

They are going hold the first 
Mid-Atlantic National Truck Show 
connection with the livestock ex- 
hibit and roadeo. 

Scheduled take well over 
25,000 square feet floor space 
the Farm Show exhibition hall, the 
truck will feature displays and ex- 
hibits new equipment some 
the nation’s leading truck and 
equipment makers, the association 


said, 


Truck Freight Rises 


tonnage for June rose 5.3 
percent above the June, 1957, 
level, the first such upturn truck 
freight hauling the last seven 
months, according the American 
Trucking Assn. The June total was 
3.2 percent over the May 

unconfirmed truce has been 
reported the license plate “blitz” 
conducted recently the 
Secretary State, principally 
against out-of-state private and 
for-hire truck operators. 

The question whether the 
Secretary State has the au- 
thority conduct the road 
blocks has been raised Chi- 
cago’s Traffic Court where Muni- 
cipal Judge William Barth sus- 
pended fines number 


cases. 

Meanwhile, delegates West- 
ern States highway conference 
Seattle protested “intolerable” reg- 
ulations against out-of-state truck 
operators Illinois. 

Delegates were told that 
requires licenses that may cost 
much $1,000 from nonresidents. 
Kansas Reciprocity Commissioner 
Luther Gulick said Illinois officials 
recently suggested that truck oper- 
ators might avoid high licenses 
paying fines $25 per day. 


Support Lacking, 
Kansas City Halts 


Truck Auctions 


Note: Because truck 
dealers have not patronized them 
sufficiently make separate 
truck auction pay, the Kansas 
City auction has discontinued its 
truck operation and Littleton, 
Colo. will hold its last truck auc- 
tion for the year Sept. 

This leaves only the original 
Dyer truck auction still operating. 
And only four units were sold 
its last truck sale Aug. 15. The 
listing below reveals only wnits 
were moved the Aug. sale. 


DYER TRUCK AUCTION 
Aug. 


CHEVROLET—'56 %-ton, $950, $850. 
"51 panel, $130. 
"50 dump, $280. 
DODGE—' 57 1-ton stake, $1,000. 
*51 cab and chassis, $210. 
FORD—'55 van, $505. 
"53 %-ton pickup, $425, $360. 
"47 bus, $355. 
GMC—'56 %-ton, $565. 
"52 1-ton stake, $240. 
INTERNATIONAL —'51 cab and chassis, 


$260. 
"45 dump, $150. 


DYER TRUCK AUCTION 
Aug. 

CHEVROLET—’53 carryall, $350. 
DODGE—’'51 %-ton, $200. 
$1,265. 

"56 %-ton, $805. 
GMC—’56 panel, $535; %-ton, $680. 
STUDEBAKER—’54 %-ton, $360. 

"53 %-ton, $240. 

*47 cab and chassis, $100. 


DYER TRUCK AUCTION 
Aug. 
$440, 


%-ton, 


‘ 
FORD—'57 %-ton, $990. 


Seeking Better Ride for Driver and Cargo 


The Seat Trouble 


DETROIT.—The more costly and 
modern the highway rig, the more 
apt shake the driver. The 
driver gets his most uncomfortable 
ride tractor-semitrailer combi- 
nation, with cab-over-engine tractor 
and foam-rubber seats. 

These are findings special 
SAE report “Better Truck Ride 

for Driver and Cargo” Robert 
Janeway, Detroit consulting 
engineer who specializes ve- 
hicle suspensions. 

Janeway, former assistant direc- 
tor Chrysler Corp. engineering 
research, recommended six changes 
truck design and one high- 
way design improve riding qual- 
ities for the truck driver and cargo. 

Vertical bounce, the article re- 
ported, more tolerable for driver 


Starts relatively minor shake 
the frame level. 

new design fifth-wheel con- 
struction which Janeway has 
worked with Freightliner Corp., 
Portland, Ore., licensed for 
mass production shortly. 

Replace present stiff springs 
both ends truck tractor 

with softer springs having 
higher total 

Reduce friction present leaf 
springs providing proper lubri- 
cation and suitable protective 
spring covers. The drier and more 
friction-bound the spring, the big- 
ger the bump needed bring into 
play and the more the truck feels 
though “riding the tires 
alone,” the article said. 

Damp the seat cushions. Typ- 
ical foam and other seat cushions 
today have natural vibration 
rate under the driver’s weight close 
comfort than fore-and-aft that the trucks and trailers 
Quoted data shows that human their suspensions, seriously 
jects can tolerate three five times shaking 

The report the outgrowth Drivers would better off sitting 


technical paper presented 
Janeway the SAE convention 
January. Studies leading the 
paper were carried under the 
auspices special SAE joint 
subcommittee 
ride, which Janeway chaired. 

Among major changes recom- 
mended Janeway bring trucks 
and tractors closer passenger 
cars driving comfort are: 

Redesign the tractor fifth 
wheel elevate the pivot axis— 
the point from which shakes 
the driver’s cab begin. 

typical cab-over-engine trac- 
tor, the distance from this axis 
the driver’s neck much five 
feet, Janeway said, producing 
crack-the-whip effect with what 


Rail, Truck Firms 
Plan Offer 


Joint Rate Form 


The Chicago, Rock 
Island and Pacific Railroad and 
Consolidated Freightways, Inc., have 
joined forces offering what be- 
lieved the first single rate 
schedule for shipping rail and 
truck. 

The service, scheduled avail- 
able mid-September, will of- 
fered states. Interstate Com- 
merce Commission approval the 
plan required. 

The program will link points 
the area the Menlo Park 
(Calif.) trucking firm and points 
along the Rock Island. 

The rates apply truckload and 
less-than-truckload lots freight. 
The railroad rents the truck trail- 
ers while they are being shipped 
rail. The shipper gets one bill from 
the originating carrier and the two 
lines divide the income. 


Marketing Division Set 


Four Wheel Drive 


CLINTONVILLE, Wis. Four 
Wheel Drive has organized mar- 
keting division 
with broader 
responsibilities 
than the sales di- 
vision, which 


president, be- 
comes marketing 
vice-president. 

DeCoursin will 
charge 

tion and development well 
sales program. The action was 
taken board directors 
quarterly meeting, was an- 
nounced James Driessen, 
executive vice-president. 


Mack Gets Big Bus Order 


Frontier 
Transit System, Inc., has placed 
order with Mack for new buses 
cost $1.8 million, President 
Roswell Thoma announced. The 
45-passenger buses will delivered 
next winter, said. 


Ottawa, Kansas 
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ith Trucks 


hard seat, far principal 
ride motions are concerned, 
added. 

Match front and rear static 
spring get the kind 
ride sought, The highest feas- 
ible both front and 
rear give the best ride the 
driver’s cab, said. Where 
the trailer axle, softer tractor 
rear springs improve the ride 
cargo over most the trailer 
length. 

Increase the dynamic index 
the vehicle shortening the 
wheelbase raising the pitch 
axis the fifth wheel closer 
the trailer center gravity. 

Janeway also said present spac- 
ing rubber strips highway 
and trailer. Spacing the road joints| Members the first class the newly opened International Harvester truck tech- 
more than feet apart training center Dallas grind valve seat truck engine under the guidance 
eliminate the resonance, Bill Mullins, right, instructor. The students are Stinchcomb, Calvert Motor Co., 
would nonuniform spacing Denton, Tex.; Albert Kreitz, Phillip-Hall, Waco, and Wallace Jones 
the joints—some 10, some 20, Greenville, Tex. The center serves nearly 900 dealers New Mexico, 
feet apart. Kansas, Missouri, Arkansas, Lovisiana and Texas. 


WITH NEW IMPORTANT FEATURES! 


Digs feet deep Has 190° continuous swing Turret-type seat pivots 
with boom Reverse-mounted cylinders place rods safely from rocks and 
dirt Rod-fed cylinders away with exposed hydraulic lines “Bite” has 
7,000 Ib. force bucket edge Two levers (dual all 
backhoe actions Ejector bucket automatically forces all wet sticky material 
from bucket Hydraulic laydown shifts backhoe and over rear axle for 
perfect roadability Quick on-and-off frees truck for other work 
WORK MANY JOBS DIFFERENT AREAS THE SAME DAY! 
The Ottawa Truck-Mounted Backhoe designed meet the need public 
utilities, plumbers and contractors for COMPLETELY MOBILE DIGGER! 
It’s UNBEATABLE COMBINATION for 
MUSCLE! The powerful hydraulic system the Ottawa “Big Muscle” Backhoe 
provides EXTRA POWER for fast, smooth, economical operation! 
MOBILITY! Use anywhere, anytime one job several jobs different 
locations during one day! The Ottawa WORKING UNIT also the MOBILE 
UNIT ready move anywhere with great roadability, ready for operation 
seconds after arrival new jobsite! 
VERSATILITY! Dig trenches and ditches faster load dirt direct from trench 


OTTAWA STEEL DIVISION truck dig square graves that need hand finishing dig and 
Young Spring Wire Corp. maintain irrigation channels clean roadside drainage ditches dig 


building footings septic tanks use boom lay lightweight pipe 
the Backhoe COMPLETELY MOBILE your needs! 


BUY the Ottawa BACKHOE and the Chevrolet TRUCK! GET the each PLUS 
the NEW, DYNAMIC ADVANTAGES the COMBINATION TRUCK-BACKHOE! 


ONLY YOUR CHEVROLET TRUCK DEALERS! 
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News Note... 


Truck World Brief 


SPRINGFIELD, 
State Charles Carpentier an- 
nounced approval 6,081 applica- 
tions for reciprocity plates cover- 
ing 47,927 out-of-state trucks. 

also said his motor vehicle di- 
vision had approved 128 applications 
for pro-rate plates covering 8,624 
trucks from other states. Either one 
the types plates required 
the first time this year for out-of- 
state trucks using Illinois highways. 
The plates are designed aid 
enforcement reciprocity 
agreements. Trucks without the 
plates are violators. 


Firm Buys 900 Vehicles 


And Leases Them Seller 


BEAUMONT, Tex. The newly 
formed Beaumont Car Leasing 
Corp. purchased 900 cars and trucks 
from Gulf States Utilities Co. and 
immediately leased them the 
selling firm. The move reportedly 
released $1,250,000 operating cap- 
ital for Gulf States. 

Eugene Davis president 
the leasing firm; Ewell Strong 
vice-president, and Paul Bullington 
secretary-treasurer. Davis and 
Bullington are vice-presidents 
the First National Bank Beau- 


mont, and Strong attorney. 
> 


Goodrich Slates Expansion 


Oklahoma Tire Plant 


AKRON.—Construction fac- 
tory warehouse addition the 
Miami (Okla.) tire plant will 
started October, Goodrich 
Tire Co. has announced. 

The new building, the fifth major 
expansion the Miami plant since 
1945, will provide 214,000 square feet 
floor space building 500 
420 feet. 


Aerobilt Sells S&W 


BETHPAGE, 
Bodies, Inc., subsidiary Grum- 
man Aircraft Engineering Corp., 
added Seaboard and Western Air- 
lines the list cargo carriers 
who are using the firm’s new alu- 
minum containers for all forms 
shipping. 


Truck Course CCNY 


NEW YORK. evening 
course “Motor Carrier Manage- 
ment” will offered City Col- 
lege’s Baruch School this fall. 
will deal with the trucking industry 


Truck Firms 
Appeal Awards 
Railroad Suit 


ing firms, which were awarded 
cents each damages their suit 
against Eastern railroads, have 
filed appeal for higher damages. 

The firms and the Pennsylvania 
Motor Truck Assn. originally filed 
suit for $250 million treble dam- 
ages against the Eastern Railroad 
Presidents’ Conference, Carl Byoir 
and Associates, New York public 
relations firm, and railroads, 
charging the deefndants with con- 
ducting campaign drive them 
out business. 

District Judge Thomas 
Clary last year awarded cents 
each the firms and dismissed 
countersuit brought the rail- 
roads. 

final decree July 22, 
awarded $652,074 treble damages 
the Pennsylvania Motor Truck 
Assn., and $200,000 for counsel fees. 
The railroads said they would ap- 


Truck Tire 
Announced General 


AKRON.—General Tire Rub- 
ber Co. announced has developed 
truck tire able meet all weather 
and road conditions. 

For both summer and winter use, 
the multipurpose Super All Grip 
was designed for maximum trac- 
tion and long tread life, two diffi- 
qualities, General 


and its relation highway systems 
and regulations, trade barriers, 
conflicts with the railroad industry, 
classification carriers, operating 
rights and functions executive 
departments. 

* 


Going Fire 
PORT NEWARK, The 
first eight fire trucks—largest 
single order fire apparatus ever 
sold abroad Mack Trucks, Inc., 
—have been shipped Iran where 
they will used the Iranian 

Army Corps Engineers. 

* * 


Distributors Named 


For Bostrom Seats 
MILWAUKEE. Bostrom Corp. 
has appointed five new distributors 
for its standard and knee-action 
suspension seats for trucks, trac- 


New “71E” Diesel produces lower cost 


miles than ever obtained before. Now available 
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tors and earth moving equipment. 


They are: Brake 


Co., Wilmington, Del.; Brake 


Equipment Co., Salisbury, Md.; 


Equipment, Inc., Springfield, Mass.; 
Brake Drum Equipment Co., 
Clearfield, Pa., and Northern Mag- 
neto Ltd., Prince George, 

* * * 


ALF-Herman Formed 


Succeed Herman Body 

ST. LOUIS.—ALF-Herman Corp. 
has been formed subsidiary 
American LaFrance, Elmira, Y., 
continue building Herman truck 
bodies and expand operations 
the old Herman Body Co. here. 

Esher has been named gen- 
eral manager. said the Herman 
engineering, designing and sales 
departments will remain intact, 

* 


Sales Engineers Air Trends 


Wheel-Bearing Lubrication 


trends truck and trailer wheel- 
bearing lubrication and expanded 
marketing opportunities were ex- 
plored three-day meeting 
regional sales engineers for Mech- 


These girls are taking life easy their 
“Holiday House,” built Dodge chassis 
Pattern Co., Inc., Pleasantville, Even 
unskilled person can build this “house 
following the step-by-step 
directions the pattern, the firm said. 


anex Corp., manufacturer wheel 
oil seals for trucking industry ve- 
hicles. 

“The trend toward oil lubrication 
for wheel bearings now definitely 


for any make truck, 26,000 GVW and 


Chalk another big success story for the “Jimmy” 


Diesel! 


Atlanta’s Terminal Transport Vice President 
Spickerman reports Diesel-powered trucks 
are the road virtually all the time—20 hours out 24.” 


Even with tight schedules and 40,000-pound payloads 
the fleet operating with outstanding 
miles per gallon. Truck maintenance under cent 


mile for parts and labor. 


The new Diesel, which powers 
Terminal’s units, has four exhaust valves per cylinder 
—larger air inlet ports and new high-economy injectors 
which meter fuel into cylinders perfectly distributed 


charges. 


© 


With its free breathing and high air-to-fuel ratio, this new 


established throughout the trucking 
industry,” said Allen Stephens, 
Mechanex general manager. “It’s 
only matter time before the 
old-fashioned wheel-bearing grease 
pack obsolete the wood- 
spoked wheel.” 
* * 


Leasing Firm Formed 

DALLAS.—R, Hunsacker 
president and general manager 
Dallas Leasing Co., new truck 
leasing firm. Carl Phinney 
vice-president, and Leroy Hallman, 
secretary-treasurer. 

* * * 


Air Reduction Building 


Plant Kansas City 
NEW Reduction 
Sales Co., division Air Re- 
duction Co., has broken 
ground for construction new 
oxy 

plant Kansas City. 

The plant, designed serve 
users industrial gases within 
300 mile radius Kansas City, 
will have monthly capacity 
five million cubic feet oxygen, 
the firm said. 


Diesel second none fuel mileage. And 


And the truck you choose isn’t 
immediately available with 
Diesel distributor for 


less cost! 


lower fuel input per horsepower means thousands extra 
trouble-free miles between overhauls—less smoke too. 


See your Diesel distributor about repowering your 
present equipment—gasoline Diesel. When you’re 
the market for new trucks, ask for 
this great new engine. 


DIESEL 
POWER 
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Goliath Signs Rountree— 


William Rountree, president, 
signed act Goliath distributor for Mississippi, Oklahoma 
and Texas. Present the delivery the first Goliath purchased Rountree ore, 
from left, 
representative; Rountree; Gil Carmichael, Eric Menger, Wayne 
Thomas, president, Goliath Mid-West Distribution, St. Lovis. 


Robert Peterson, Goliath representative; Charles Koenig, Goliath 


and bus engines: h.p.; h.p. 
New Turbopower models harness the energy exhaust gases 
deliver even higher power: —171 h.p.; —236 h.p. 


Write for brochure new lightweight aluminum 
690 lbs. less than competitors 210-h.p. range. 


Rountree Olds-Cadillac Co., Shreveport, companies, 


AIM Blames Management for 


Level Off Output, Industry Urged 


NEW auto the auto industry might bring 


try’s difficulties have been caused 


by, and they can changed 


management decisions, the Ameri- 


can Institute Management 


paper urging the in- 
dustry level production. 

the article, AIM reviewed 
six major charges made against 
the industry the “millions 
words that have dissected Detroit 
since the start the recession.” 
AIM found the charges true 
and made recommendations for 
industry management considera- 
tion. 

Noting from charts auto pro- 
duction and tables automakers’ 
net profits the “ups and downs” 
Detroit, the Institute said 
“certainly the enormous auto in- 
dustry, consisting virtually three 
has the economic re- 
sources offer more stable 
pattern.” 

AIM recalled that 1954 had 


“between two warring giants” 


Mj 
=" = — 
—" 


DIESEL 
Engine Division General Detroit 28, Michigan 


Regional Offices: New York, Atlanta, Detroit, Chicago, Dallas, San Francisco 


Canada: GENERAL MOTORS DIESEL LIMITED, London, Ontario Single Engines... 


364 H.P. Multiple 


Now—more than ever—it pays standardize 
Diesels—available 1485 applications 
power equipment built more than 175 
manufacturers. Parts and Service Worldwide. 


depression, and quoted com- 


ment that the present slump 
“automobile recession.” 

Encouraged bonus-rewarded 
statistical triumphs, industry 
sales efforts often lead over- 
time production, layoff, and 
back again, AIM said. 

“Layoffs hourly workers mean 
significantly curtailed income 
said the AIM, adding that, “un- 
employment crowbar that can 
pull the keystone from America’s 
free enterprise system.” 

second charge was that autos 
had “inordinate share the 
economy, “premise dramatized 
the appearance Sputnik from 
what was thought backward 
economy.” 

Citing the cost public works 
dedicated untangling and con- 
trolling the “oceans autos,” AIM 
asked should “continue 
dissipate much our national re- 


education, housing, and literal self- 


893 H.P. 


protection supported less grudg- 

Irregular pricing was the next 
charge and AIM reviewed the 
“price packing” that had resulted 
both Federal law and criminal 
indictments. 

High price cars was cited, and 
the industry faith the surveys 
that showed the public wanted 
fancier cars and chrome, AIM 
retorted that the “simple interpre- 
tation auto surveys that they 
are pathetically true. baby wants 
candy but cannot digest all 
wants eat.” 

charge that cars are costly 
operate was highlighted the fact 
that $6,000 Imperial defeated 
every low and medium priced 
American car gas mileage 
this year’s Mobilgas Economy Run, 
AIM pointed out. 

One third the 250 billions 
gallons gas used five years 
could saved “reasonable 
design,” the paper said. noted 
mechanic’s estimate that parts 
have become costly that 
500 car would cost more than 
$6,000 built backyard. 

AIM reviewed attacks auto 
styling and pointed out that the 
“Volkswagen, which can’t meet 
demand,” was designed 1936 and 
the French Citroen just changed 
its model after years. 


“Like the fashion industry, the 
auto industry exist perpetually 
the theory that Americans 
should discontented with what 
they asked AIM. 

decried the absence safety 
features cars due lack 
public demand, saying “to 
pretend that things are put 
car only because public demand 
pure sophistry.” 

AIM found social gain the 
fading the prestige value 
the car, however, noting that 
Detroit has designed ever-fancier 
cars until they are longer 
“status symbol.” 


This and price advances “low- 
cars have brought 
“middle-price debacle” that saw 
Buick this year off one half million 
cars from its 1955 high, represent- 
$1.5 billion revenue, AIM 
said. 


Besides leveling production AIM 
urged the industry try its “pro- 
duction genius” “more mean- 
ingful diversity” such traffic 
handling unravel the “very jams 
its skill has created.” 

AIM also urged concentrated 
campaign rid the roads 
many obsolete cars possible 
junking them and opening the 
market new cars. 

Used cars might sold over- 
seas, the paper said, and sug- 
gested that Detroit stress the size 
and stamina its cars over foreign 
cars, unable take high speed 
turnpike pounding. 

“Some the billions for style” 
could lower prices, AIM 
noted, and called for the industry 
build smaller cars and “make the 
public want them.” 


Trimmers Cite Advantages 
Station-Wagon Carpets 


NEW YORK.— The National 
Assn. Auto Trim Shops has 
completed study concerning the 
problems and potentials the rear 
cargo area station wagons and 
finds that carpeting the floor, 
wheel housing and rear-seat panel 
can provide several advantages. 


Among these, NAATS said, are: 
Increased eye and hand appeal, pro- 
tection for children against bolts, 
screws and other protruding parts, 
percent reduction road noises, 
napping surface for both children 
and adults, safe play pen and 
safer transportation such break- 
able items glass, china and fur- 
niture. 


ADVERTISEMENT 


Want Make Money? 
See Page 


Don Pierson, Olds-Cadiliac Dealer 
Texas 
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FORD FAMILY FINE CARS CLEARINGHOUSE NO. SERIES 


ere’s versatile 


Tree-spraying device helps cities’ fights against 
disease; spare drum rides loader bucket. 


Shallow trenching speeded with Ford Loader, 
used for heeling-in new trees nursery. 


Materials handling—fork lift makes loading and Augers are used nurserymen plant trees. They 
unloading operations easier, faster, safer. also set traffic signs, playground equipment. 


For grading roadbeds, this rear blade has adjustable rear winch simplifies logging clearing operations, 
pitch, and level; offsets and reverses. increases tractor’s pulling power. 


Cranes, front- back-mounted, make moving heavy, Brooms, for dirt snow removal, help keep city 


bulky items such oil drums cinch. streets, parking lots neat and clean. 


P 
a 

— 


help you uncover sales... 


and industrial equipment from our and 
Implement Division plenty off-farm work, too! 


Less than years ago, the tractor was considered strictly piece farm machinery little 
thought was given its possible use industry. Today, this picture has changed. 

Ford Motor Company’s Tractor and Implement Division now suggests number industrial uses 
for tractors. Landscaping, light construction and road repair, warehousing, sanitation—these days 
Ford Tractors, together with the correct attachments, are found wide number industrial jobs. 


Tractor and Implement dealer position satisfy any number specific job requirements 
—to help his customer match the tractor the job hand. Ford Tractors are presently used 
over 100 different types non-farm owners. 

What’s more, around your own fleet-truck automobile dealership, chances are there are any 
number tasks which you can make easier more profitable—such moving warehousing 
parts, accessories, oil Ford Tractor and fork lift attachment. 

Another example how Ford Motor Company makes available wider selection products 


and services. 


FORD MOTOR COMPANY THE AMERICAN ROAD, DEARBORN, MICHIGAN 


FORD THUNDERBIRD MERCURY LINCOLN CONTINENTAL MARK ENGLISH FORD LINE 


GERMAN FORD LINE FORD TRUCKS TRACTORS FARM IMPLEMENTS INDUSTRIAL ENGINES 


— 
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SMITH 


Smith Donates Training Car— 


For the 10th consecutive year, Smith Chevrolet, Haverhill, Mass., donates 
new Chevrolet for use the driver-training program Haverhill High School. Taking 
part in the presentation ceremony are, from left, H. Parker Munro, dealership treasurer; 
Fanning, state director high school training programs; John Foley, 


hearings officer the Haverhill branch the Registry Motor Vehicles; Edson had already bought car 


Davis, dealership president; Ryan, driver-training director, Haverhill High 
School; Earle Macleod, principal; Charles Whitcomb, school superintendent; 
Nordengren, city councilman, and Myron Ritter, high school instructor. 


Only Percent ‘Buying’ New Car 


Staff Writer 
percent consumers will ago. 
the market for new car Fourteen percent those who 
1958 have already bought made $7,500 $9,999 1957 said 
this year. Another percent they were new-car prospects 
the year’s used-car market. 1958. the same income group, 
The University Michigan’s amounted percent 
Survey Research Center obtained year earlier. 
that estimation purchases ina other income grou showed 
study 3,117 spending units the the 
(families) January and Febru- market between the 1957 
ary. Results the study have study and the current survey. 
just been published the Fed- the segment just 
eral Reserve Bulletin. all income groups who said 
Both last year and the were used-car prospects went 
before, percent said they were between 1957 and this year. 
the new-car market. Last percent those who made 
used-car prospects amounted more 1957 put them- 
percent consumers, one selves the used-car market for 
more than 1956. year. 1957, only percent 
The groups include those those this income class were 
definitely, probably possibly will| used-car prospects. 
those who, the time the sur-| 


were the market for new 


MENTION two other ex- 

amples, percent those mak- 

THOSE who made $10,000 used-car market 1957. This 
more 1957, percent said| year, was percent. The per- 


How your brake systems rate? Wagner Air Brake Sys- 
tems components can help make your vehicles safer 
operate, reduce “down time” and truck operating 
costs, build customer satisfaction. 


Wagner offers complete line original equipment for 
air brakes and control systems. includes rotary air 
compressors, brake application valves, vehicle protection 
valves, brake actuating units, moisture ejection valves, 
warning devices, air tanks, tractor-trailer hose couplers, 


FOOT OPERATED 


BRAKE APPLICATION VALVE, 


Check up! Are the brake systems you offer safe they should be? 
Wagner 
AIR BRAKE COMPONENTS 


help increase safety and reduce truck operating costs 


air line hoses and air line connectors. 


Wagner Air Brakes are the product more than thirty- 
five years brake engineering experience—gained the 
designing and building brake systems and brake parts 
for the automotive industry. When you equip the heavy- 
duty vehicles you sell with Wagner Air Brakes, you are 
adding safety and low-maintenance features that build 
customer acceptance. 


ROTARY AIR COMPRESSORS are avail- 
These Wagner Compressors have fast air 
recovery assure adequate supply 
air pressure all times. Rotary motion 
reduces vibration. Oil separation and 
cooling before air discharged reduces 
temperature and prevents carbon 
formation. 


TRACTOR PROTECTION and EMER- 
GENCY BRAKE VALVES constitute 
combination two valves installed 
the tractor. The emergency brake valve 
manual triggering unit for emergency 
braking the trailer and for actuating the 
tractor protection valve. The protection 
valve seals the tractor air lines. 


Wagner Air Brake Systems and Air Brake Components for trucks, tractors, trailers, buses, and off-the-road 


the high capacity type, provides the 
driver with control the vehicle brakes. 
meters applied braking pressure 
proportion foot pressure exerted 
against brake pedal treadle. The 
Wagner line also includes HAND 
OPERATED APPLICATION VALVE. 
provides independent control trailer 
brakes. 


MOISTURE EJECTION VALVE fully 
automatic, operating the 15-25 psi 
pressure range. Normal brake applica- 
tions operate the valve, keeping reservoir 
clean and moisture-free. Expulsions oc- 
cur without notable drop gauge 
pressure. Prevents accumulation 
moisture sludge air tank. 


RELAY QUICK-RELEASE VALVE controls 
the brakes specific axles, acting 
unison with the driver-controlled appli- 
cation valve. automatically meters 
pressure directly from tank, speeding 
normal brake application and release. 
The relay valve particularly suitable 
for the rear axles long wheelbase 
vehicles. 


LOW PRESSURE 
lamp—warns the driver air braked 
vehicle air pressure below the safe 
driving range. use, the warning circuit 
controlled pneumatic switch 
which also connected the pressure 
side the air brake system. Unit auto- 
matically closes the circuit pressure 
drops below predetermined value. 


‘WKS6-6A 


equipment are fully described CATALOG Write today for your free copy. 


Electric Corporation 6451 Plymouth Avenve, St. Lovis 14, Missouri, (Branches principal cities 


LOCKHEED HYDRAULIC BRAKE PARTS, FLUID BRAKE LINING AIR HORNS AIR BRAKES TACHOGRAPHS ELECTRIC MOTORS TRANSFORMERS INDUSTRIAL BRAKES 


The percentage was year|the income group making $3,000 


$3,999 year. 

The age the cars owned 
those interviewed was, the 
average, higher 1958 than 
was last year. This year, per- 
cent cars were two years old 
less, percent were three 
four years old, percent were 
five seven years old, and 
percent were more than seven 
years old. 

Last year, percent were two 
years old less, percent were 
three four years old, percent 
were five seven years old, and 
percent were more than seven 
years old. 

those interviewed, percent 
own one automobile, percent 
own two more automobiles and 
percent own none. 


x 
THOSE interviewed who 
bought new car 1957, the 
average total price paid for the 
auto was $3,230, compared $3,070 
1956 and $2,940 1955. 

The average net outlay (cost 
less tradein) was $2,110 
1957, from the $2,010 for 1956 
and $1,900 for 1955. 

The average total price the 
used cars bought 1957 was $900, 
from the $800 for 1956 and $780 
for 1955. The average net outlay 
for the used cars bought 1957 
was $670, compared $620 the year 
before and $610 1955. 

Those buying new cars 1957 
used credit percent the 
deals, from the percent the 
before and the percent 
1955. Credit was used percent 
1957 used-car deals, drop from 
the percent both 1956 and 
1955. 


Wholesalers Plan 
Milestone Parley 


Galveston 


GALVESTON, silver 
anniversary convention and booth 
conference the Automotive 
Wholesalers Texas will held 
here 15-18 the Moody Civic 
Center. 

Morris, AWOT executive 
secretary, said, “We have had ac- 
ceptances appear our program 
from Max Doehler, Bruce Dod- 
son Co., Kansas City; Konecny, 
Texas Engineering Extension Serv- 
ice, College Station, Tex.; James 
Cassedy, general counsel MEWA, 
Chicago; Harold Halfpenny, legal 
counsel NSPA, Chicago, and 
Robertson, sales clinician and busi- 
nessman, Oklahoma City. 

“These men are experts their 
respective fields and the wholesaler 
who hears any one them will 
amply repaid.” 

The annual booth conference 
attracting greater number 
manufacturers 1958, with reser- 
vations for space nearing the 
mark. this same period last year 
only booth reservations had been 
received, Morris said. 


UMS Appoints 


Zone Managers 


DETROIT.—United Motors Serv- 
ice division General Motors has 
appointed three new zone managers. 
They are: Raymond Pomel, New 
York; Gordon Trask, Atlanta, 
and Raymond Ehler, Boston. 

Pomel joined UMS New York 
salesman 1927 and has 
served assistant manager there 
and zone manager Washington 
and Boston. Ehler, eight-year 
UMS veteran, has been assistant 
manager Boston and zone chief 
Atlanta. 

Trask, with UMS since 1951, was 
named assistant manager Chi- 
cago 1955. Since 1957, has been 
marketing specialist the UMS 
central office. 


Rubber Firm Purchased 


Packing Co. Palmyra, announced 
purchase the outstanding stock 
the Yale Rubber Mfg. Co. 
Canada, Kincardine, Ont. Yale pro- 
duces molded and extruded rubber 
goods for automobiles, washing 
machines, radios and similar prod- 
ucts. 


Across the 


Auto Dealer Changes 


The addition new dealers 
handle the Jeep line four- 
wheel-drive vehicles has been an- 
nounced Willys Motors, Inc. 


They are Gould Motors, Streator, 
Taylor Center, 
Mich.; Hix Green Jeep, Atlanta; 
Kossman Buick Co., Inc., Cleveland, 
Miss., and New Bern Tractor 
Equip. Co., New Bern, 

Wiggins Sheridan, Inc., Coates- 
ville, Pa.; Auto Sales Service, 
Inc., Clarksburg, Va.; Smiley’s, 
Inc., Mt. Vernon, Wash.; Kauffman 
Buick Co., Spokane, and Geo. Byers 
Sons, Inc., Columbus, 

Copeland Pontiac Co., Shadyside, 
Litchfield Fuel Co., Litchfield, 
Conn.; Fairfield Tractor Co., Inc., 
Columbia, C.; Burns Auto 
Supply Co., Cooperstown, 
Y., and Hall Motor Sales, 
Welch, Va. 


Hamilton Motors, Inc., Webster, 
Mass.; Roger Harmon Motors, Inc., 
San Bernardino, Calif.; Robert 
Rice Co., Boise, Id.; Les’ Auto 
Service, Cedar Falls, Ia.; Chewning 
Motors, Inc., Reed City, Mich.; 
Hartman Motor Co., Oshkosh, Neb.; 
Dover Willys Sales, Crawfordsville, 
Ind.; Gilbert-Landry Motors, Oro- 
ville, and City Motor Sales, 
Flagstaff, Ariz. 


Hillman Deal Added 


Hillman will sold Asheville, 
C., Parkland Chevrolet Co. 
through its wholly owned subsidi- 
ary, National Service Corp. 


Campbell Buys Deal 


Howard Campbell, Tahlequah, 
has purchased Denton- 
Easterling Motor Co. (Mercury- 
Edsel), Muskogee, and has 
changed the name Muskogee 
Motors. 

> 


Kennedy New Home 
Kennedy Motors (Pontiac) has 


opened its new location, 243 
Grant, Decatur, Ala. 


Yeager Adds Rambler 


Motor Co., Inc. (Buick), 
221 Lafayette, South Bend, has 
been awarded Rambler fran- 
chise. Freeman Yeager, presi- 
dent, said the Rambler outlet will 
215 Lafayette, next door 
his Buick showroom. 


Gets Raleigh Deal 


Plymouth dealer Clayton, C., 
for nine years, has been awarded 
the DeSoto-Plymouth franchise for 
the Raleigh (N. C.) area which 
formerly was held Rawls Motor 
Co. Rawls surrendered the fran- 
chise last September take 


Edsel. 


Villa Pontiac Sold 


Joseph Villa has sold Villa 
Pontiac, Inc., Bailey, Buffalo, 
Donald Davis and Louis 
Villa. The name the dealership 
has been changed Don Davis 
Pontiac, Inc. Louis presi- 
dent; Davis vice-president and 
treasurer, and Esther Popko 


secretary. 


Lestre Buys L-M Deal 


Dwight Lestre has purchased the 
Lincoln-Mercury dealership from 
Jacks Camden, Ark. 


* * 


Jones Adds English Ford 


English Ford department has 
been opened Bob Jones’ Midway 
Mercury, 8200 Colfax, Denver. 


Graff Leaves Pontiac Fold 


Wilson Graff, Capitol Pontiac, 
728 Fifth St., Springfield, an- 
nounced has given his 
Pontiac franchise. said will 
deal used cars and 
service. 

Simca Distributor Names 


Dealerships East 


Paris Auto, Inc., New York, East- 
ern distributor for Simca, an- 
nounces the appointment the 
following six dealerships: 

Bondy Auto Sales, Albany; Arena 
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Auto Service, Hammonton, J.; 
Paul Siskind-Fine Cars, Westhamp- 
ton, Y.; Mercury 
Sales, Clairton, Pa.; Rutgers Chev- 
rolet New Brunswick, J.; 
Mintz, Staten Island, 


* * * 


Cascade Takes 


Cascade Auto Sales has been 
named Volkswagen dealer the 
Corvallis (Ore.) area. 

* 


Roxy L-M Moves 
Roxy Lincoln-Mercury, Philadel- 
phia, has moved from 2001 Sixty- 
third St. 6141 Lancaster Ave. 


* 
Import Deal Opens 
Motorcars, (Morris, MG, 
Austin, Austin-Healey, Jaguar, 


Rolls-Royce, Bently and Lotus) has 
opened 1111 Eleventh St., Beau- 
mont, Tex. The firm headed 


eral manager. Harvey Beeler 


vice-president. 
* + 


Fiat Dealers Named 


Jim Corder, distributor, has ap- 
pointed five Fiat dealers Oregon. 
They are: Jim Olson Motors, Kla- 
math Falls; Dick Niles, Oregon 
City; Elsner, Salem; Gifford 
Motors, Eugene, and Allen Co., 
Medford. 


* * 


Glennar Adds Edsel 


Glennar Sales, Inc., (Lincoln- 
Mercury), Sixth St., Lafayette, 
Ind., has added Edsel franchise. 
Henry Holer president. 

* * * 


Fiat Signs Gifford Motor 


Gifford Motor Co., 805 Pearl St., 
Eugene, Ore., has been appointed 
Fiat dealer. The firm owned 
Ferris Gifford. 


Moosehart Keller Named 


Moosehart Keller, San Jacinto 
and Lamar Houston, has 
been appointed handle Mercedes- 
Benz. 

* * 


New Line 


USED CAR 


“What need gimmick!” 


Chicago, now director pub- 


Truck Sales Service, 3601-03 

Euclid, East Chicago, and 

Truck Sales, Inc., 1472 Wabash, 

Terre Haute. 


Haskin Handle Autocar 


Haskin, Inc. (White), 701 
Westwood Ave., Toledo, has been 
appointed Autocar truck distributor 
the Toledo area. Haskin, 
president, said has taken over 
inventory and equipment Toledo 
Truck Sales Service Co., which 
formerly handled Autocar. 

* * 


Nowlin Adds L-M Deal 


The Lincoln-Mercury dealer- 
ship Topeka, Kans., has been 
purchased Robert Nowlin 
from Ross Nowlin, 
Edsel dealer, said the firm has 
been named Bob Nowlin Motors, 

* 


Deal Changes Name 


The name Ryan-Polk Chevro- 
let Co. Monroe, La., has been 


lic relations Allgauer’s Ryan Chevrolet Co. 


rants Lincolnwood, 


Diamond Adds 


Clarence Holzkamp, prior Diamond Motor Car Co. has 
World War Packard appointed two new distributors 
John Corcoran, president and gen-| and after the war Buick dealer| Indiana. They are King Midget. 


Handles King Midget 


Bettez Service Station 230 
Mammoth Rd., Manchester, 
has been appointed dealer for the 


EATON 


INDUCTALLOY 


Eaton Inductalloy Axle Shafts, hardened the Eaton induction 
hardening process which produces extremely hard case that 
extends deep into the material structure, are able handle more 
pounds torque without fatigue failure. The result extra thou- 
sands trouble-free miles added axle life, more vehicle time 
the road—less the shop, and reduced maintenance expense. 


AXLE SHAFTS 


The superiority Eaton Inductalloy Shafts performance 
proven millions miles heavy duty operation. 


TON 


PRODUCTS: Engine Valves Tappets Hydraulic Valve Lifters Valve Seat Inserts Jet Engine Parts Hydraulic Pumps 
Motor Truck Axles Permanent Mold Gray Iron Castings Forgings Heater-Defroster Units Automotive Air Conditioners 
Fastening Devices Cold Drawn Steel Stampings Gears Leaf and Coil Springs Dynamatic Drives, Brakes, Dynamometers 


More than Two Million 
Eaton Trucks 


Today 


CLEVELAND, 


AXLE DIVISION 


MANUFACTURING COMPANY 


EATON 
INDUCTALLOY 
SHAFT 


ORDINARY 
AXLE 
SHAFT 
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How Pushing Sales 


Dealer Ideas 


Customers Vie for $500 


Motor Co., Lynchburg, Va., were 
given chances win 500 silver 
dollars through their purchases. 

The company explained the deal 
For every dollar spent Hughes 
Motor the customer received cou- 
pon which wrote his name. 
The coupons were placed sealed 
box. 

the end the contest period, 
the coupons were placed large 
container and drawn out. Owners 
quiz for the silver dollars, with all 
assured gift. 

* * * 


Dealer Plugs Competition 

competition got the play 

the Hobbs (N. M.) Daily News-Sun 

Tidwell Motor Co. (Chrysler- 

Plymouth), Hobbs. 

“Since are closed for vaca- 
tion want tell you about our 
competitor and the fine values 
new Studebakers, new Scotsman, 
pickups and used cars Charley 
Campbell, the manager, has offer 
Neal Motors,” the Tidwell 
said. 

The then carried the descrip- 
tion and prices six vehicles 
offered Neal. 


Rambler Roundup Time 


Big Roundup!” was an- 
nounced Becker Auto Sales 
(Rambler), eight-column ad. 

“We've ‘corralled’ American com- 
fort with European handling ease. 
Gather folks for the biggest 
thrill lifetime. Test-drive any 
the new cars and you'll agree 
that they’re garl darn spirited! 
You'll ready put your brand 


fan who holds the winning number 
the night, ever, ballplayer hits 
ball through the hole. The ball- 
player who does the trick also will 
receive free Cadillac. 

Baseball fans who want par- 
ticipate the contest must drop 
the Carleson showroom and 
sign up. date, one has come 
close—but couple home runs 
have bounced few feet away. 

* 


Wrote Their Own Deal 


UHL MOTOR (Ford), Buhl, 

Id., sold new cars with 
do-it-yourself purchase offer. The 
company inserted large the 
local newspaper, listing the prices 
cars and accessories, 

the bottom the was 
do-it-yourself order blank which 
prospects could list the Ford 
their choice, along with the price 
and the type car they had 


trade, Readers were urged name 
their own tradein allowance, 
+ * 

the Air 

TODDARD Ford Co., Idaho 

Falls, Id., enlisted the aid 
flagpole sitter sell 100 used 
cars. perched atop pole 
the firm’s parking lot and vowed 
stay the air until the cars 
were sold. 

The stunt attracted hundreds 
spectators, and the firm added 
extra interest offering used 
fishing car the person who 
came closest estimating the 
number hours would take 
sell the 100 cars. 

“Sure, it’s circus idea,” of- 
ficial the firm admitted, “but 
attracted crowds. And when 
you attract crowds, you sell cars.” 

* 


Cabs Replace Loanouts 

OME auto dealers Houston 
are using taxicabs place 
their own courtesy cars. 

DeMontrond Buick Co. said 
had agreement with local cab 
company keep two cabs daily 
the dealership. DeMontrond pays 
the first $1.50 the fare, and the 


There are more automobiles 
New Jersey than the entire con- 
tinent Africa. 


customer foots the bill for any 


Another company pays the first 
cents the fare. 

“Cabs are more economical,” said 
another “We save throughout the year. 


ance, car depreciation and man- 
power using the cabs instead 


our own courtesy cars.” 


Christmas August 


“CHRISTMAS August” 
theme being used Walter 
Gray, Inc. (Plymouth-Dodge), 
Lafayette, Ind., with the explana- 
tion, “We feel Like Santa Claus.” 
Gray urges: “Buy Your Christmas 
Present Now. Save Now. Trade 
Now! 


Short Pants, Long Deal 


LEMENTS Chevrolet, Buffalo, 

dressed its sales force Ber- 
muda shorts, red vests, red socks 
and charcoal-colored caps con- 
junction with cleanup promotion 
1958 Chevrolets. 

The dealership used the theme, 
“See the men the short pants 
for the long deal,” kicking off 
the promotion with newspaper ad- 
vertising. The salesmen the un- 
usual garb attracted considerable 
attention from street traffic. 


Wondering how new-car and truck pro- 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story, 
plus many other pertinent facts concerning 
the automotive industry, every week 


Entirely New 
Fruehauf Truck Bodies 
Boost Your Profits! 


Fruehauf’s All-Inclusive Truck Body Line Introduces 
The Biggest Operating Economies Ever Offered Truck Users! 


one after one ride.” 
> 


Free Inspections Net $1,525 


Auto Inspection Week” 
meant extra business 
Sanzenbacher Motor Co., 
Warren, O., 
according Vice-President 
Lee Sanzenbacher. 

Free brake adjustment and in- 
spection wheel bearings, brake 
hose, all belts and pulleys, exhaust 
system and lighting system were 
offered during the campaign. 
addition, tires were checked vis- 
ually for wear. 

Sanzenbacher said business 
more than doubled the first week 
the promotion and sizable 
increase still was evident the fol- 
lowing week. 

“Most owners think their auto- 
mobile good operating condi- 
tion but inspection often 
proves otherwise,” declared. 
“And when the owner can see 
that his car needs wrok, 
usually willing have done.” 

> 


Pink and White Ford 


FLANDRO, Pocatello (Id.) 

Ford dealer, won lot at- 
tention lending car the 
Junior Chamber Commerce. 

The Jaycees painted the Flandro 
Ford pink with white polka dots, 
and used month-long mem- 
bership drive. 

Each Jaycee was forced drive 
the pink-and-white Ford around 
the city until signed new 
member. Then the car was given 
another member who was stuck 
with until signed new 
member. 

The car carried Flandro Ford 
Co. sign, and turned out 


constantly available factory parts and expert 
repair work 


You Can Offer Your Customers 
All These Important 
Truck Body Savings 


low price 


inexpensive side, front, roof assemblies for 
fast, easy replacement 


painting, lettering, and washing facilities 


full line stock units all one place point purchase 


hundreds standard, low-cost optional fea- 
tures and accessories 


immediate mounting any chassis with 
time loss 


New Cost-Cutting 
Steel 
“CUBEC KING” 


moving billboard for the firm tough hat-shaped steel vertical posts and roof bows 
more body per dollar than ever before husky deep gauge steel heavy duty rub rail 
‘We Want Homer’ rugged new “stressed skin” welded panel construction steel roof with coin pressed seams 
ARLESON Cadillac-Pontiac Co., 
Twin Falls, Id., building ex- standard inside height increased closed open top vans with straight frame 
inside width increased 90”, over-all width kiln dried hardwood floors 
outfield rear opening increased high options 
The billboard has small hole— wide outside lengths 12’, 14’, and 


little larger than 
and the firm has offered present 
new Cadillac and $5,000 the 


New Maintenance-Saving 


Veteran Cited— 


Pontiac zone managers, meeting Chicago, took time honor Schulte, 
left foreground, Midwest regional manager field sales organization, for 
years General Motors service. Schulte here receives wrist watch from 
Thompson, Pontiac Western area assistant general sales manager. Looking on, from 
left, are: Copeland, zone manager; Ward, Chicago assistant zone 
manager; McGrath, Chicago zone manager; Knocke, Omaha zone man- 
ager; Weatherbee, Minneapolis zone manager, and Coulter, St. 
assistant zone manager. 


Aluminum 


RUEHAUF 


Truck Bodies 


AUTOMOTIVE NEWS, SEPTEMBER 1958 


How Nation's Salesmen 


Practical Problems Selling 


SHAON, owner 
Shaon Motors, Inc. (Chrysler- 
Dodge-Plymouth), Bowling Green, 
Mo., believes that intelligent plan- 
ning and advance 


Sales study the needs 
definite pros- 

Case pect who doesn’t 


prospect for new 
car—is one method generating 
new business which not used 
enough. 

Shaon said dealers and sales- 
men know much about the 
business that they often make 
snap judgments certain pros- 
pects and not make proper 
effort. tells this story how 
planning closed deal for one 
his salesmen: 

had new salesman who 
was doing good job right 
from the start, but one day 
took new car out stock, 
had washed and made ready, 


and knew was going fall 
flat his face. 


had selected insurance 
man his prospect, man who 
had first-class car with less than 
25,000 miles it. was Plym- 
outh that had bought from 
us, consequently this man was 
considered out the market for 
least another year. 

* * 


new salesman picked out 
Dodge sell this man. 
had set himself definite ob- 
jective, without help from the 
rest the sales crew, selling 
this particular car this particu- 
lar man. 

The primary reason ad- 
vanced for buying new car 
when the old one was first- 
class shape was the increase 
prestige. 

The young salesman told the 
insurance man that needed the 
larger, more-expensive and newer 
car let his customers know his 


beaded, exterior post, 
smooth aluminum panels 
91” and 96” wide bodies heavy duty rear corner posts 
lower prices door wider bead spacing available 
78-1/2” rear opening extra-height bodies 
full-width 85” rear opening 96” over-all-width top 
bodies brighter exterior aluminum panels 
New and 14’ 
Beverage Body 
NEW UNIT right) 
eight compartments 
larger size pallets and bigger cargoes 
hand-loading operations UNIT 
doors each side for 100% accessibility compartments 
any conventional chassis with 120” 126” three sliding doors each side and full sliding rear 
doors for 100% accessibility 
removable compartment separators for added any conventional chassis with 102” 111” 
flexibility cab axle dimensions 
door locks removable compartment separators for added 
flexibility 
door locks 
First Name Truck Bodies 
FRUEHAUF TRAILER COMPANY 
10952 Harper Avenue Detroit 32, Michigan 


SEND FULL FACTS ONCE, WITHOUT OBLIGATION, THE EXTRA PROFITS 
MADE SELLING FRUEHAUF TRUCK BODIES. 


NAME 

COMPANY 


business was good and getting 
better. 

further this idea, the young 
salesman finally got him behind 
the wheel and went with him 
make some his calls. al- 
most every case the person called 
upon commented favorably both 
the new car and business con- 
ditions. 

* 

prospect laughed when 

was first approached because 
had idea whatever buy- 
ing new car. During the demon- 
stration drive found liked 
the idea and also liked the larger 
car. 

The next problem was 
overcome his objection mak- 
ing the deal now. The salesman 
showed him that his present car 
was worth more the moment 
than ever would worth 
again and that, instead being 
bad time trade, was 
ideal time trade. 

There were other objections and 
and details worked out 
course, but the end, the young 
salesman closed the deal with 
standard margin profit three 
constructive and preplanned calls. 

would have laid odds 
that the sale would never 
made the day the salesman asked 
for the new car out stock and 
had washed show the 
prospect. 


Motorists Urged 
Examine Their 


Skills, Attitudes 


EAST LANSING, 
Driving,” 130-page book that 
urges the average motorist take 
second look his own car- 
handling abilities and attitudes, has 
been written three professors 
Michigan State University. 

They are Edward Pepyne and 
William Mann, the Highway 
Traffic Safety Center, and Horace 
Hartsell, the Audio Visual 
Center. Publisher the book 
Prentice-Hall, Englewood 
Cliffs, 

chapter the personality 
and attitude today’s drivers, the 
authors note that persons who have 
repeated violations and accidents 
who drive hazardous man- 
ner can divided into four groups. 

There the untrained driver, the 
driver, the psychologi- 
cally insecure emotionally im- 
mature driver and the driver with 
temporary personal emotional 
problem. 

The authors suggest nine positive 
attitudes that drivers can acquire 
help them develop better driving 
habits. They are: “Adopt the atti- 
tude that ‘it can happen 
alert; drive defensively; courte- 
ous; smart driver; develop self 
control; drive that you can stop 
the assured distance ahead; keep 
yourself good physical, mental 


emotional condition, and sup- 


port your community safety pro- 
gram.” 

Other chapters deal with traffic, 
“You, the Driver,” nature’s laws, 
man-made laws and the art 


Parts-Theft Ring 
Cracked Mass. 


BOSTON.—Seven men have been 
arrested what Cambridge police 
called the breaking large scale 
“steal-to-order” automotive parts 
and accessories ring. 

Three employes National Auto 
Parts Assn., New England Ware- 
house, were nabbed “in the act 
removing goods through window 
the warehouse the early morn- 
ing,” according Sgt. Lawrence 
Bruiti. estimated that thousands 
dollars worth merchandise has 
been taken from the warehouse 
recent months. 


“Receivers the stolen goods,” 
the sergeant said, “even put spe- 
cial orders for parts that were 
‘filled’ for customers.” addi- 
tion the three employes, four 
other men were arrested charges 
receiving stolen goods. More ar- 
rests were expected, police said. 
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Leo Parker 
Attorney at Law 

AST month higher court ren- 
dered important decision 
which indicates that inventors 
the have limited chances 
obtaining profits from their ordi- 

nary inventions. 

Many years ago, say 
years ago, inventors new 
things had fair opportunity 
reap profit from their inventive 
genius and ability. Today this sit- 
uation have somewhat 
changed, 

fact, re- 
view late and 
leading higher 
court decisions 
show that pres- 
ent-day inventors 
face difficult 
task recover- 
Dodge Dealer Years— ing from the U.S. 

Gallagher sr., Gallagher, Inc. Bronx, N.Y., receives Office 
special plaque commemorating his years Dodge dealer from Jack good and basic 
Dodge regional manager. sons, John, left, and Charles jr., right, look patent or- 
during the presentation the dealership. |dinary invention. 


L. T. Parker 
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Lawsuits Affecting 


Court Decisions 


least two important reasons 
are apparent for this situation. 
First, unless the invention new 
the whole world, valid 
patent can granted. 


The laws majority coun- 
tries are not strict, this re- 
spect are our patent laws. 
For example, England any per- 
son who first files application 
for patent, accordance with 
laws this country, can obtain 
valid patent. This although 
not the inventor but copied 
his idea from another inventor 
another country. 


Strict 


obtain valid patent unless the 
testimony proves conclusively these 
facts: other person any coun- 
try the World ever made, con- 
ceived patented the same 
similar invention, 


Obviously invention 
proves profitable, and re- 


service... 


specify Hercules Dump Bodies and Hoists 


Here’s why... 
Hercules gives you 
“Stronger Backing" 
the way! 


and overhaul facilities that build your reputation. 


Strong Distributors 

Dependable Service 

Complete Line 

Outstanding Company 
Years Experience 

Efficient Production 

Latest Features 

Modern Design 

Sound Engineering 

Fast Delivery 


service for trucks and trailers. 


Your local Hercules distributor provides fast, reliable service when and 
where you need it. His well-equipped service shop and factory-trained per- 
sonnel assure trouble-free installations—offer dependable repair, adjustment 


His technical know-how puts new equipment the road record time, 
saves your customers countless dollars with sound advice preventive main- 
tenance, minimizes costly downtime whenever service required. 

Hercules friendly “teamwork” all matters related parts, service and 
sales helps you attract new business, brings you profitable repeat orders. For 
complete sales-service satisfaction, always consult your nearest Hercules man 
sales proposals, always recommend genuine Hercules equipment and 


DUMP BODIES and HOISTS 
HERCULES STEEL PRODUCTS COMPANY Galion, Ohio 


searches the whole world are 
made competitors, and the 
same similar device 
mately discovered any the 
foreign countries, then immedi- 
ately and without any doubt the 
previously allowed patent 
rendered void, invalid and 
value whatsoever. 


second reason inventors should 
weigh the matter well before 
spending file applica- 
tion for ordinary patent 
that the examiner the 
Patent Office may disallow the pat- 
ent view similar. elements 
parts disclosed several old and 
previously issued patents. 


although the Patent Office is- 
sues patent, the higher court may 
hold the patent invalid for the 
Same reason. either case the in- 
ventor decidedly disadvan- 
tage. 

For example, Goldman Star- 
Lite Accessories Co., 245 Fed. (2d) 
840, the testimony proved these 
facts: inventor named Goldman 
spent much time and great deal 
money experimenting with 
automobile headlight rim capable 
being adjusted accommodate 
the fender design various auto- 
replacement rim which used 
when the factory original dam- 
aged when the car owner de- 
sires more attractive 

This invention especially im- 
portant because its use affects con- 
siderable savings when making re- 
pairs automobile after col- 
lision and, also, the final repair 
job substitution makes the auto- 
mobile very attractive. 

* * 


Patent Ruled Invalid 


Patent Office awarded Gold- 

man very good patent his 
Later various companies 
began infringement his patent 
and Goldman sued these companies 
for damages. The Federal Court 
studied Goldman’s patent con- 
junction with other old patents and 
promptly held Goldman’s patent in- 
valid and value, saying: 

“Although there single 
prior art patent which discloses 
all the features the Gold- 
man rim, the prior art discloses 
partial combination every fea- 
ture claimed the patent 
suit.” 

“Specifically, the prior art dis- 
closes the utilization clip 
mounted boss for insertion 
the flange slot the upper por- 
tion the automobile fender; rims 
comprising inner and outer webs 
spaced from each other; rims 
which there clip mounted 
boss the radially inner 
phery the outer web which 
spaced from inner web; and 
elongated slot the lower portion 
the rim.” 

other words, the Court 
held that different parts ele- 
ments invention were 
shown several older pat- 
ents, Goldman’s was invalid and 
not infringed. 

Hence, very often although in- 
ventor has mind something new 
and valuable the automobile in- 
dustry, must long way 
finally have valid patent. 


VWs Arriving 
Faster Now, 


Dealer Concedes 


KANSAS CITY.—A Volkswagen 
dealer Kansas City lost appeal 
the Jackson County Board 
Equalization for reduction his 
inventory assessment. 

Arthur Ross, Art’s Sports Util- 
ity Motors, told the board the as- 
sessor’s office had raised the asses- 
sment from $12,000 $32,500. 

Before Ross appeared, the board 
had sent inspector recheck 
the inventory. The inspector re- 
ported inventory with tax 
value $77,500. 

Ross had told the board that 
Volkswagens were selling rapidly 
that the inventory was low. 
said the waiting time for buyers 
was eight months. 

The inspector found that Ross 
had hand station wagons, 
new cars, used “foreign- 
type” cars and two Porsches. 

The board left the figure $32,- 
500 after Ross admitted: “They’re 
getting more them now than 
they were.” 


i 
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News Note... 


CLINTONVILLE, Wis.—Six new 
military contracts totalling approx- 
imately $1.5 million have been 
awarded Four Wheel Drive. These 
contracts are addition the 
million-dollar order for missile- 
carrying Teracruzers, announced 
FWD recently. 

Largest the six orders 
$400,000 subcontract from Goodyear 
Tire Rubber Co. for quantity 
Translauncher bogies, part 
the MACE missile system. The 
Translauncher, which towed 
and uses the same size pneumatic 
bag Terra-Tires the Teracruzer, 
semi-trailer designed assem- 
ble, carry and launch the missile. 


7th Award for Howard 


SEATTLE.—Howard Motor Co. 
(Ford) has received its seventh 
consecutive Award. 
The firm headed Larry How- 
ard, third-generation dealer. 
Howard Motor, Seattle since 
1924, formerly operated Ford out- 
lets Oklahoma City and Rus- 
sell, Kans. 


Office Moves 


tional Harvester truck district office 
here has been moved the new 
Indiana State Teachers’ Building, 
150 Market. Sales and collection 
management, district accounting 
and the stock supervisor are the 
new location. has sales and 
service branches 1065 Wash- 
ington and 3414 Washington. 


Adds Branch 


LOS The seventh 
sales and service branch the 
Los Angeles area has been opened 
the motor truck division 
International Harvester Co. 
4500 Rosemead Rose- 
mead, Calif. Haugh man- 
ager the new branch. 

> 


New Curing Technique Seen 
Extending Truck-Tire Life 


DAYTON, O.—An improvement 
curing operation greatly 
tending the life large truck 
tires has been reported Dayton 
Rubber Co. and Pont, 
Nemours Co., 

“This new technique greatly 
controls nylon tire growth, for- 
merly major problem tire 
manufacturers and the trucking 
industry,” said Harry Gooden- 
berger, Dayton Rubber’s tire-sales 
vice-president. immediate 
results extensive tests indicate 
greater performance under sus- 
tained speeds and vastly superior 


resistance tread cracking.” 
= 


Mack Sells Buses 


Buffalo Transit System 


buses the Niagara 
Transit System, Buffalo, was an- 
nounced Mack Trucks, Inc. 

Minkel, general sales man- 
ager, said cross-seats each side 
the 45-passenger buses will pro- 
vide inches additional seating 
area, and aisles will three inches 
wider. Other features include gir- 
suspension springs, fluorescent 
lighting, foam rubber seats and 
forced air ventilation, curved wind- 


shields and larger windows. 


Registrations Rise 
More than 4.5 mil- 
lion motor vehicles were regis- 
tered New York State the 
first five months this year, 
boosting fee receipts 
815. Motor Vehicle Commissioner 
Joseph Kelly said the five- 
month total hit 4,592,141, 104,- 
955 over the corresponding period 
last year. 
Vehicle Sales 


Climbed Sharply During 


NEW value ve-| 
hicles exported Venezuela 
the last year rose 
imately $187 million, about one and 
one-third times the amount that 


Chrysler, Ford and 
will install windshields, door 


Auto World Brief 


country spent here 1956 for 
mobiles and accessories, tractors, 
aircraft, watercraft and railway 
transportation equipment. 

Included the total figure are! 
approximately $106 million for auto- 
mobiles, trucks, buses, trailers, 
cessories and parts; $16 million for 
tractors; $13 million for aircraft; 
$38 million for watercraft, and 
million for railway transportation 
equipment, 


Glass Show Feature 


On-Floor Installations 


MIAMI BEACH, Na- 
tional Glass Show, held the 
Americana Hotel here Oct. 15-18, 
will bring innovation trade 
shows, according Stanley 
Hoffman, executive director the 
sponsoring National Auto and 
Glass Dealers Assn. 

said plans have been com- 


and window glass into cars dis- 
play. Early dealer registrations 
dicate attendance between 
1,500 and 2,000 glass buyers, the 
association said. 

* 


Engine Installation Film 

GARLAND, Tex.—A new sound 
and color film produced Mus- 
tang Engine division Rebuild- 
ers, Inc., shows automotive serv- 
ice mechanics how prevent and 
correct most engine failures 
careful attention given 
proper installation. Titled “An 
Ounce Prevention,” the picture 
shows how faulty installation re- 
sults excessive heat and im- 
proper lubrication, which cause 
most engine failures. 

= 


Rhodes 25-Year Man 


SOUTH CHARLESTON, 
Chevrolet Co., Inc., was awarded 
years Chevrolet dealer. The 
presentation was made 
Hawkins, assistant zone manager. 


“We have charge more be- 
cause the manufacturer raised his 
price make enough money 
pay his workers higher wages 
they could afford buy new cars. 
advice buy now... 
before the workers have chance 
out and price the new 
cars!” 


World Auto Show 
Set Next Year 
Miami Beach 


NEW YORK.—Robert Oppen- 
Expositions announces will 
stage the first comprehensive auto- 
|mobile show the new Miami 
Exhibition Hall, The show, 
tagged the 1959 World Wide Auto 
Show, will run from 
March 1959. 


Exhibitors being invited at- 
tend the show are the manufactur- 
ers and distributors foreign and 
domestic automobiles, sports cars, 
accessories, equipment, motor 
scooters, motorcycles, publishers, 
insurance companies and oil re- 
finers. 


The show has been scheduled for 
the height the Miami Beach 
tourist season. Oppenheim predicted 
that over four million tourists will 
vacationing Miami Beach 
during the show. 

The Miami Beach Exhibition Hall 
air conditioned and has over- 
all, one floor exhibit area 120,000 
square feet. Parking facilities for 
4,100 automobiles are the imme- 
diate area. 


Security Cartage Company Chooses 
Midland For Reliable, Low-Cost Service 


mighty particular about our equip- 

ment,” comments Krause, president 

Security Cartage Company, Fort Wayne, 

Indiana, “because know what important 

factor building customer satisfaction 
and maintaining high safety standards. 


used Midland Power Brakes for years 
and we’re very happy with the results. They’re 
dependable, require much less maintenance, and 
are more economical operate.” 


Midland Power Brakes are chalking out- 
standing performance records major fleets 
everywhere. Next time order new trucks and 
trailers, specify Midland Power Brakes. And for 
replacement components and accessories, see your 
nearest Midland contact the 


factory direct. 


The Most Complete Line Braking Equipment 


MIDLAND-ROSS 
CORPORATION 


OWOSSO, MICHIGAN 
Export Street, New York, N.Y. 


OWOSSO 


POWER BRAKES 


MODEL 7.4 COMPRESSOR 


HE* Air Compres- 
sors have many exclusive 
advantages, are known for 
their clean, carbon-free oper- 
ation, their ability pro- 
duce pressure faster with less 
power. 


*Highest Efficiency 


Security Cartage Company, Fort Wayne, 


diana, operates 366 pieces equipment, has 
modern terminals cities throughout In- 
diana, Illinois, and Ohio. Its rapid growth 
its emphasis fine equipment, the 
most efficient facilities, and carefully trained 
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the Type classification for use 
heavy-duty trucks, bus and 
earth-moving vehicles announced 
Amalie Division, Sonneborn 


bushing which says features 
longer life than conventional bush- 
ings plus cost advantage. The 
advantages are credited Pyrotex 
nonwoven asbestos felt used 


CRANKING SYSTEM The Hydrotor 
cranking system for diesel and 
heavy-duty engines has been announced 
American Bosch Arma Corp., 320 Ful- 
ton Ave., Hempstead, Cutaway 
drawing Hydrotor unit shows its 
adaption from the conventional electric 
starter. The electric motor replaced 
the positive displacement hydraulic motor. 
pressure against the movable 
plungers within the motor, left, forces 
these plungers forward against the tilted 
ball bearing and causes the unit enclos- 
ing the plunger rotate for the mo- 
tivation the 


SHOP Specialties Mfg. 
Co., Inc., St. Joseph, Mich., 
duced the mobile shop 
crane. Designated model No. D-6700, 
the has rated capacity 1,000 
pounds with maximum extended boom 
height 126 inches and low four 


inches. Six-inch steel front wheels and 
four-inch rear caster wheels the 
rugged, 250 pound crane portable, 


said. 


Transmission Fluid 


automatic transmission fluid 
> > 


Sons, Inc., Franklin, Pa. 
* * 


on 


DIESEL FILTER—An oil filter for all 
heavy-duty diesel-powered engines has 
been announced by Deluxe Products, Inc., 
Racine, Wis. addition the 
filter, Deluxe is introducing a cartridge 
which designed not only operate 
the new Gradvfio filter, but is also de- 
signed fit other makes diesel oil 
filters. The filter and cartridge 
feature “all relief 
which lets oil worm rapidly, insures 
even pressure inside the filter 
pressure developed, said. Cold 
oil cannot enter the cartridge, is directed 
quicker. Thus, cartridge contaminents 
cannot squeezed back into the oil 
stream, it was pointed out, 


TRUCK Press’ Sons, 501 West Thirty-third St., Chicago 16, 
hes announced truck body that has been especially designed carry building 
forms for the concrete contractor equipment for the plasterer. Bodies are available 
foot lengths shorter, and are heavy duty construction with heavy side 


bracing. Bodies are available with without hoist. 


PANEL DELIVERY BODY—A panel delivery body has been developed Boyertown 
Auto Body Works, Inc., Boyertown, Pa., and available for installation the Willys 
face chassis. This functionally designed model Boyertown body provides 164 
cubic feet square useable loadspace, also greatly increased driver access load- 

space and ease general overall driver operation, said, Body loadspace dimen- 


inches long, inches wide, 


inches high. 


y 


UNDERBODY HOIST—The Marion HD- 
88, heavy duty underbody hoist for use 
under very large and heavy contractor 
dump bodies, has been introduced by 
Marion Metal Products Co., Marion, 
The HD-88 twin-cylinder, double-arm 
type hoist with Class HABMA rating. 
tons, it's the largest underbody hoist 
the Marion line hoists. 


HYDRAULIC HOIST—A hydraulic hoist 
for converting farm trucks into dumping 
units has been announced Heil Co., 
Milwavkee Wis. The said 
incorporate hydraulic circuit which pre- 
vents the body from raising while hauling 
heavy loads the rear the body 
form. Designed to fit any farm truck, 


tons. 


MUFFLERS Alexander-Tagg Industries, 
Inc., Hatboro, Pa., has announced acovus- 
tically dead “Engine that 
said provide resistance 
against heat and corrosion for use under 
extreme operating conditions. The 
chrome diffused steel resist tem- 
peratures high 1,700 The 
recommended only for extremes 
temperature corrosion. 


TOW CRANE—The Sup-R tow crane 
said make pickup trucks into com- 
bination pickup, tow truck and wrecker. 
The crane folds,down into the bed 
the truck when not use. Sold 
complete kit, the unit features electric 
(battery-powered) winch capable two- 
ton lift which said eliminate the 
costly installation problems common 
power take-off winches. has remote 
control easily positioned 
permit one-man operation close the 
load. Guibert Steel Co., Box 4342, Pitts- 


burgh, Pa. 


Bushing Uses Pyrotex 
Raybestos-Manhattan, 940 
Rayman St., Bridgeport Conn., 
has developed engine mounting 


its construction. 


* * 


CHAIN REPAIR LINKS—These Accoloy 
body chain repair links, said to be as 
strong the chain itself, are trim 
size and are ideal for fast chain hook- 
ups whether they used the field 
the shop. the Ameri- 
can Chain division, Chain 
Cable Co., Inc., York, Pa., the link bears 
the load, the spacer acts 
stud and the drive pin secures the en- 
tire assembly, said. The ACCO links 
for repairing connecting 
sizes. Working load limits 
range from 3,250 for the smallest link 
23,000 pounds for the largest size. 


DIESEL ENGINE—Henschel-Werks, Kas- 
sel, Germany, has introduced its Type 
1215 diesel engine the trucking industry 
replacement original equipment. The 
six-cylinder, 197-horsepower diesel said 
feature lightweight and high power 
The water-cooled engine has 
displacement 674 cubic inches and 
weighs 1,500 pounds. The German firm 
Pierlot, Box 346, Inglewood Calif. 


GENERATING PLANTS Two gasoline- 
driven electric generating plants, one 
and two kilowatt sizes, each with high 
30-amp regulated 12-volt, battery 
charging have been announced 
Onan Sons, Inc., 3628 Univer- 
sity Ave., E., Minneapolis, Minn, These 
AC/DC combination units were designed 
specifically for charging batteries work 
trucks other vehicles which have high 
current drain imposed upon them lights 
and communications equipment. addi- 
tion the battery charging 
each two units will provide either 
2,000 watts (according their 
rating) power for the operation 
electric tools and floodlights, said. 


BULK DELIVERY and bottle delivery trucks, designed 
especially for servicing house trailers, are now being produced Master Tank 
Welding Co., Tex. Propane tank capacities range 900 gallons and the 
trucks are equipped with racks that hold four 100 pound cylinders and six pound 
bottles. There are two cabinets each side for spare fittings and valves. The tank 
equipped with eight-foot hose and pair scales which are mounted 


the platform. 


VAN—DeKalb Forward-van models are available three sizes—8, and 12-foot 
lengths, for makes forward control chassis. New features incorporate ideas 
body protection, visibility, dimensions and maintenance into overall design that 
offers many advantages for frequent stop delivery, said. The 
with new instrument panel, package shelf area, motor cover and other driver comfort 
features coupled with payload head room inches and width inches 
give maximum delivery efficiency, claimed. DeKalb Commercial Body Corp., 


DeKalb, 
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Average Prices Used Cars Sold Auction 


Oct. 


"56 
Nov. 


Dee. 


Jan, 


Prices added and dropped 1956, 
Figures alongside bars represent dollars. 


Market Trend 


The overall average price 
used cars sold auction last 
week declined $935, accord- 
ing Automotive News’ index. 

All models declined price 
from levels established the 
previous week. Losses amounted 

was the first time six 
weeks that every model joined 
the downward trend. 

auctions last week, the average 
consignment soared 288 units, 
compared with 253.8 units week 
earlier. The sales ratio was 69.1 


percent, compared with 69.6 per- 
cent the previous week. 


Prices marked with asterisk 
indicate unit equipped with 
automatic transmission over- 
drive, and (ps/ indicates power 
steering. 

* * 
SEATTLE 
South Seattle Auto Auction, Sale every 
Wednesday. Prices are for sale of Aug. 20 
BUICK—’57 Special Riviera, $1,790°. 
"56 Special 4-dr., $1,315*, $1,275°*. 
Special Riviera, $1,275*° (ps), 
125°, $1,005; $880. 
"54 Special Riviera, '$860*. 
"53 RM _ Riviera, $680° 
4-dr., 
CADILLAC—'55 coupe de 
(ps). 
"53 (62) conv., $850° (ps). 
CHEVROLET—’5S Impala (8) sport coupe, 
$2,375* (ps). 
"57 Bel Air sport coupe, $1,850*; 


$1,-| 
2-dr., 
(ps); Special 


Ville, $2,145* 


Two- 


Feb. 


(Compiled Automotive News from Auction Reports.) 


Wow 


NNO 


°58 
March 


Apr. 


Prices of '58s added and '50s dropped in December, 1957. 


ten 4-dr. station wagon, $1,725; 4-dr., 
$1,485*, $1,445, $1,440; 2-dr., $1,- 
415, $1,050; One-fifty 2-dr. station 
wagon, $1,600, $1,005. 


Two-ten 4-dr. station wagon, §$1,- 
600°, $1,455; 2-dr. station wagon, 
$1,200; Delray, $1,095. 

'55 Two-ten (8) 4-dr. station wagon, 
$1,255*, $1,215°; 2-dr. station wagon, 
$1,050; Two-ten (6) 2-dr., $800°, $795; 
Bel Air 4-dr., $1,180%; Delray, $1,- 
125°. 

‘54 Bel Air sport coupe, $715; 4-dr., 
$600; 2-dr., $550; One-fifty 
2-dr., $375. 

"53 Bel Air 4-dr., $665; Two-ten 4-dr., 
$590°*. 

"52 sedan, $290. 

"51 2-dr., $290. 


CHRYSLER—'57 NY 4-dr., $2,325° (ps). 
"55 Windsor coupe, $1,195* (ps). 
"50 Windsor 4-dr., $140*. 
DeSOTO—'55 Firedome Sportsman, $1,490* 
(ps). 
Firedome coupe, $790*. 
"51 Custom 4-dr., $145. 


DODGE—'57 Coronet 4-dr., 


$1,- 


(Copyright, 1958, Automotive News) 


"56 Royal (8) 4-dr., $1,355°; Coronet 
(8) 2-dr., $1,190°. 

FORD — ‘58 Thunderbird, $3,780° (ps); 
Fairlane (8) 500 conv., $2,320°; Cus- 
tom (6) 2-dr., $1,715. 

750; Del Rio, $1,795*, $1,790°, $1,- 
730°. 

"56 6 pass. station wagon, $1,395*; 
Fairlane (8) conv., $1,375* (ps); Vic- 
toria, $1,375°, $1,250°; 2-dr., $1,250*, 
$1,225°, $1,075°. 

‘55 6 pass. station wagon, $1,275*; 
Fairlane (8) Victoria, $1,250°, $1,075°*, 
$1,060*; Ranch Wagon, $1,100°; Cus- 
tom (8) 4-dr.. 2 at $825; Custom 
(6) 4-dr., $635°. 

"54 Ranch Wagon, $715; Main 4-dr., 
$495; 2-dr., $405. 

"52 Crest Victoria, $415°*. 

"51 2-dr., $180. 

coupe, $100. 

LINCOLN—’53 Cosmopolitan coupe, $600*° 
(ps). 

MERCURY—’57 Monterey 4-dr. Hardtop, 
$1,980° (ps). 

Montclair conv., $1,480° (ps); sport 
coupe, $1,425°; 4-dr., $1,425°, $1,330°. 


’55 Montclair sport coupe, $1,290* (ps). 
‘54 Monterey station wagon, $895°; 4- 
dr., $650*. 
’53 Monterey sport coupe, $510*. 
‘52 Monterey 4-dr., $595°. 
4-dr., $125. 
OLDSMOBILE—’'58 (98) sport coupe, $3,- 
310* (ps). 
(88) sport coupe, $2,095° (ps), $2,- 
030* (ps). 
56 (98) sport coupe, $1,665* (ps); 4- 
dr., $1,485 
"55 (88) 4-dr. $1,250*, $1,235°, 
"53 (98) 4-dr.; $495". 
*52 (88) coupe, $200*. 
"50 (98) coupe, $180*. 
PACKARD—'55 Patrician 4-dr., 
(ps). 


Clipper Panama, $960* (ps). 
PLYMOUTH — '57 Savoy (8) 4-dr., 
490° 
Suburban, $1,285*; 
$1,180*; Savoy 4-dr., 
4-dr., $500, $385°. 
*52 coupe, $370. 
PONTIAC — '57 Chieftain 4-dr. 
$2,190°* (ps). 
4-dr. station wagon, $1,290*; 
tain 4-dr., $1,170°*. 
Chieftain 4-dr., $740*. 
"53 Chieftain coupe, $625°; 4-dr., 
"51 4-dr., $130°. 
RAMBLER—'57 Custom 4-dr., $1,325*. 
‘55 Cross Country, $1,240°. 
station wagon, $610*. 
"53 Country Club, $710. 
‘51 station wagon, $160. 
STUDEBAKER—'54 station wagon, $615. 
"52 Champion 4-dr., $255°. 
MISCELLANEOUS — '56 Chevrolet %-ton 
pickup, $965. 
‘5S Ford %-ton pickup, $710. 
‘54 Chevrolet %-ton pickup, $690. 
"50 GMC %-ton pickup, $210. 


Belvedere 2-dr., 
$1,040°. 


Hardtop, 
Chief- 


$445°. 


CHICAGO 


Greater Chicago Auto Auction. Sale 
every Thursday. Prices are for sale of 
Aug. 21. 

Sold 319 cars from 468 consignments. 


BUICK—’58 Century conv., $2,390° (ps). 

"57 RM Riviera, $2,050° (ps); Special 
Riviera, $1,980° (ps). 

"56 RM Riviera, $1,565° (ps), $1,200° 
(ps); Special Riviera, $1,370° (ps), 
$1,205° (ps). 

‘55 Special Riviera, $960°; Super Rivi- 
era, $880° (ps); RM Riviera, $745° 
(ps). 

RM Riviera, $§280° (ps); conv., 
$295° (ps). 

CADILLAC—’'58 coupe de Ville, $4,850° 


(Continued on Page 34, Col. 3) 


LEADING USED-CAR AUCTION DIRECTORY 


Frequency Rates: Listing (maximum: three lines 1-time; $4.00, 13-times; $3.50, 52-times. Display (minimum space, inch 
column—maximum 5-inches columns.) For Display Rates contact Want Dept., Automotive News, Detroit 26, Michigan. 


ALABAMA 


JOHNSON AUTO 
AUCTIONS 


Lawrenceburg, Tenn.—Tuesday 


Huntsville, Ala.—Friday 
100% Registration Fee 


COLORADO 


COLORADO AUTO AUCTION 
LITTLETON, COLO. SOUTH DENVER 
DEALERS ONLY 
Sale Every Monday—11:00 a.m. 
Owners: Francis Kopfer 
Phone Denver: SUnset 1-7821 
Wire Colorado Auto Auction FAX 
Denver, Colo. 

Auctioneers: 

Colonels Johnny Wood ond Dean Deavis 
All cars paid for by our own check through 
The Bank of Denver 


DENVER AUTO AUCTION 
(Denver's Oldest and Finest Auto Auction) 
So. Santa Littleton, Colo. 
Ph: 1-6673 Ed. Smith 
Auction Every Friday at 12:00 Noon 


Issue Auction Checks and Are 
Guaranteed by Empire Auction Insurance 
Agency 


CONNECTICUT 


NEW ENGLAND'S OLDEST 
AND BEST 


Dealers Auto Exchange our year 
of continuous operation. 


Sale every Wednesday 11:00 A.M. 
SOUTHERN AUTO SALES, INC. 
Warehouse Point, Conn. 


INDIANA 


SALE EVERY FRIDAY 


CARS 12:30 P.M. 
TRUCKS, SEPT. 5th, A.M. 


Checks and Titles Guaranteed 


location—Rte. 30, 
miles west Rte. 


UNion 5-2361 Chicago line: REgent 1-6181 


FLORIDA 


DAYTONA BEACH Florida Auto 
Auction. City Airport. Tues., 
A.M. Dealer-owned. Dealers only. 


MASSACHUSETTS 


The East Coast's Leading 
Auto Auction 


TANGLEWOOD 


“ACTION THIS 


Every 1:00 P.M. 
Insured Checks Insured Titles 


LENOXDALE, MASS. 


Exit 2 Mass. Tpke.——1 Mi. Off US-20 
5 Miles South of Pittsfield 
Auctioneer: Arnie Johanson 

Tel. 


Lee 1240 Pittsfield 8145 
MICHIGAN 


APTCO 
AUTO AUCTION 


DETROIT'S 
Oldest, Largest and Very Best 


Wednesday Noon 


19241 Dix—Toledo Highway—Route 
Just mile from Detroit City Limits 


MELVINDALE, MICHIGAN 


INSURED CHECKS and TITLES 
PHONE: DUnkirk 3-0150 


Flint Auto Auction, Inc. 
FLINT, MICHIGAN 
Exclusively for Dealers 


ously. 


Conveniently located the heart the 
automobile world. 


Ten acres completely fenced parking 


Always a fine selection of sharp cars, 
Friendly relations prevail at all times, 

Fair management, 


FINEST SALE 
SALE EVERY WEDNESDAY 12:30 


M. D. McCollum, Vice-President and Manager 
3711 Western Road Phone 9-4492 


MICHIGAN 


GRAND RAPIDS AUCTIONS, INC. 


On M2i—One Half mile west of Grandville, 
Mich. 


EVERY TUESDAY—CHECKS INSURED 
At 11:30 A.M, Sharp—Dealers Only 
“Michigan's Best" 
Phone: ARdmore 


MISSOURI 


ST. LOUIS AUTO 
AUCTION BARN, INC. 
3807 Easton Ave. 

St. Louis, Mo. 
Phone Franklin 1-3845 


SALES EACH TUESDAY 
AND FRIDAY 


We Issue Our Checks and insure Titles 
Owned and Operated 
BILL McCRACKEN and 


ROY McMANAMA 
Will Buy Your Used Cars 


NEW JERSEY 


THE EAST 


New Jersey 


NEW YORK 


Auto 


Center Empire State. Check 
Title Protection. (Wed.). 


NEW YORK 


NEW YORK CITY'S 


EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because all titles 
and checks insured. 
EVERY TUESDAY 12:30 
GREENPOINT AVE. & PROVOST ST. 
BROOKLYN 22, N. Y. 


Tel. EVergreen 3-4800 
Auctioneers—David B. Spielman 
John Becker 


NEW YORK STATE'S OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH 


Dealer Auto Auction 


Albany 5, N. Y. 


Monday O'Clock 
80 car sale average 


All Titles and Checks Guaranteed 


Eve 


Thruway Auto Auction, Inc. 
Buffalo, New York 


EVERY TUESDAY 


Insured Checks Insured Titles 
Fast, Accurate Market Reports 
Phone: HObart 4700 Clements; Owner 
Flying Dealers Land Buffalo 
5 miles south of Buffalo Municipal Airport. 
Hard surface runway Unicom Radio. Auction 
only five minutes Call us, we'll 

pick you up. 


NORTH CAROLINA 


RALEIGH Mann’s Auto Auction 
Sale, Rt. Ph. 3-1564, Titles 
checks guaranteed. Mon. 


OHIO 


Dealers' 
Automobile Auction 
SPORTS ARENA 
TOLEDO, OHIO 
Every TUESDAY 12:00 NOON 


OHIO 


MONTPELIER AUTO AUCTION CO. 
MONTPELIER, OHIO 
Every 12:30 P.M. 
“WE NEVER MISS” 


Your Good Will—Our Most Valuable Asset 
Route 20A Phone 5-9535 


PENNSYLVANIA 


MANHEIM 
AUTO AUCTION, INC. 
Manheim, Penn. 
Route 
miles South Turnpike 
Sale Every Friday—i0:00 


Selling 
Auction Checks 
Titles Guaranteed 


Patronize the 


LARGEST AUCTION 
Phone Manheim MOhawk 5-240! 


WASHINGTON 


Wash. 
Phone PArkway 5-6490 


SALE EVERY WED. A.M. 
“WE HAVE BUYERS!" 


“Take Home Guaranteed Auction 
Bill Johnson Bob McConkey 


WISCONSIN 


MILWAUKEE 


AUTO AUCTION 
Phone: SOuth 1-118! 
miles south city limits 
Highway 
SALE EVERY WEDNESDAY 
Dual lane selling 
Checks and guaranteed and bonded. 


Dyer, Indiana's Round Man, George Lawson, 
Owner. 


Leading Auctions. 


ery 
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AMERICANS 
WILL “GO BOATING THIS YEAR 


BALL SHOWS 


SELL THE TRAILER HITCH 
THEY PREFER—DRAW-TITE 


BOAT-conscious car owners will spend some 
“having this year! They will buy boats and trailers AND 
HITCHES. You profit from this huge pleasure market featuring and 
selling the hitches that are custom built for over 500 car models. ONE 
PIECE parts assemble, installs minutes. Nationally advertised 
and priced for 


*According publications 


DRAW-TITE CO. 
MARKET Belleville 22, Mich. 


write for dealer information. Starke 31, Fla. 


RESULTS!! 


That's what you get with low-cost the place 
AUTOMOTIVE NEWS. 


Your message the classified pages AUTOMOTIVE NEWS 
will reach estimated 150,000 key industry men automotive 
retailing, manufacturing, marketing and financing. 


GENERAL CLASSIFICATIONS 
WANT HEADINGS: 


Help Wanted 

Position Wanted 

Dealerships 
Dealership Wanted 
Representative 
Dealer Services 

New Lines Wanted 

Business Opportunities 

For Sale Mailing Lists 

Parts Wanted Miscellaneous 

will glad consider new headings demand 
same.) 


CLASSIFIED RATES: per word for each insertion. Minimum 
words. Position Wanted: per word. Add per insertion for use 
box number. Contract rates available request. 


DISPLAY CLASSIFIED RATES: $12.30 per column inch for each in- 
sertion. one ten inches. Contract rates 
available request. 


Car Recovery 

Cars For Sale 

Cars Wanted 

Trucks For Sale 

Trucks Wanted 

Shop Equipment For Sale 

Shop Equipment Wanted 
Antique Classic Cars For Sale 


Closing Six days advance publication date. Advance 
payment required. 


Use this space for your classified advertising message. Indicate size 


Clip and Mail This Form To: 
WANT DEPARTMENT 


News 


2666 Penobscot Building, Detroit 26, Michigan 


AUTOMOTIVE NEWS, SEPTEMBER 1958 


Used-Car Auction Prices 


(Continued from Page 33) 


(ps); sedan de Ville, $4,605° (ps), 
$4,150* (ps); 4-dr., $4,350* (ps). 
‘57 sedan de Ville, $3,375* (ps), $3,- 

270° (ps). 

‘56 sedan de Ville, $2,450° (ps); (62) 
coupe, $2,285* (ps), $1,940* (ps). 
(60) 4-dr., $1,600*° (ps); (62) coupe, 

$1,500* (ps). 


‘53 (62) conv., $635* (ps). 
*52 conv., $280* (ps). 
CHEVROLET — ’58 Bel Air (8) sport 


coupe, $2,530* (ps); Impala (8) coupe, 
$2,350* (ps); Biscayne (8) 4-dr., $1,- 
935*; Biscayne (6) 2-dr., $1,840. 

’57 Corvette, $2,650*; Bel Air (8) sport 
sedan, $1,700*, $1,575; conv., $1,655°; 
sport coupe, $1,590; 4-dr., $1,550° 
(ps), $1,535* (ps), $1,500*%; Two-ten 
(8) station wagon, $1,630; 4-dr., $1,- 
370; 2-dr., $1,320; Two-ten (6) sport 
coupe, $1,445, $1,400; 2-dr., $1,415. 

56 Bel Air (6) sport coupe, $1,360*; 
conv., $1,275*; Two-ten (6) station 
wagon, $1,240*%; Two-ten (8) 2-dr., 
$1,115*, $970; 4-dr., $915; One-fifty 
(6) 2-dr., $910. 

’55 Two-ten (8) station wagon, $1,135*, 


$1,050; Two-ten (8) 4-dr., $775, 
$700*; Bel Air (8) conv., $1,020*; 
4-dr., $975* (ps), $865*, $790°; Bel 
Air (6) sport coupe, $950; One-fifty 
2-dr., $475. 
’53 Bel Air 4-dr., $360. 


CHRYSLER—’57 NY 4-dr. Hardtop, $2,- 
410* (ps); Windsor 4-dr. Hardtop, $1.- 
950° (ps); Saratoga sedan, $1,840*° 
(ps). 

Windsor 4-dr., $850°. 
‘53 Windsor 4-dr., $260°*. 

CONTINENTAL—’'58 conv., 
Mark III, $4,700* (ps). 

DeSOTO—’57 Fireflite conv., $1,930° (ps); 
Firesweep 4-dr., $1,675* (ps). 

Firedome 4-dr., $950° (ps). 

DODGE—’57 Coronet (8) Hardtop, $1,650; 
4-dr., $1,340, $1,300°. 

"56 (8) station wagon, $1,125°*. 


$4,880° (ps); 


"55 Royal (8) 2-dr. Lancer, $890* (ps); 
4-dr., $710*; Coronet (8) 2-dr., $825* 
(ps), $815°*. 

Meadowbrook 4-dr., $200. 

EDSEL—’5S Pacer 4-dr., $1,800°%; 2-dr., 
$2,000* (ps). 

FORD Thunderbird, $3,600* (ps); 
Fairlane (8) 500 Victoria, $1,910; 
Custom (6) 300 2-dr., $1,815*; Cus- 
tom (8) 300 2-dr., $1,630. 

Thunderbird, $2,745* (ps), $2,650*° 
(ps), $2,380*; Retractable Hardtop, 
$2,.245*; Fairlane (8) 500 Victoria. 
$1,755* (ps), $1,680° (ps), $1,665° 
(ps), $1,600° (ps), $1,550°, $1,455°; 
conv., $1,745, $1,685*; Custom (8) 
Ranch Wagon, $1,425; 4-dr., $1,250, 
$980°; 2-dr., $1,230, $1,050; Custom 
(6) 4-dr., $1,205*; 2-dr.. $1,080, $1.- 
050, 6 at $1,050*°, $1,025. 

Thunderbird, $2.175*° (ps), $2,165. 


$2,155* (ps), $2,075*; Country sedan, 
$1,350°, $1,105°, $840°; Parklane, $1,- 


280° (ps); Fairlane (8) Victoria, $1,- 
170* (ps), $1,140° (ps), $855°; 4-dr., 
$1,050*; conv., $985* (ps). 

‘55 Country sedan, $1,025*, $825; Fair- 
lane (8) conv., $850° $825°, $800°. 
$785* (ps); Ranch Wagon $875*; 
Custom 2-dr., $775°, $645; Main (8) 
4-dr., $750, $345; Main (6) 4-dr., 
$470. 

Custom (8) 2-dr., $450. 
Custom (6) 2-dr., $335. 

‘53 Custom 4-dr., $620° 


2-dr., (ps). 
LINCOLN—’57 Premiere Hardtop, $3,015* 
(ps). 


Premiere Hardtop, $2,120* (ps), $1.- 
945° (ps), $1,825° (ps); 4-dr., $1.- 
845* (ps). 


"55 Capri conv., $1,005* (ps). 


| MERCURY—’58 Voyager station wagon, 


$2,675° (ps). 
Turnpike Cruiser, $2,450°, $2,300° 
(ps); Montclair conv., $1,775* (ps); 
Monterey coupe, $1,500. 


"56 Monterey 4-dr.. $1,260°, $1,035; 
coupe, $1,100°; 2-dr., $900*. 

"55 Monterey 4-dr., $940°. 

"54 Monterey 4-dr., $650° (ps); Custom 
4-dr., $530°. 

Custom 2-dr., $240°*. 

| OLDSMOBILE — ‘57 (88) Super Holiday, 

$2,295° (ps), $2,150° (ps); (88) Holl- 
day, $1,825°; 4-dr., $1,645*, $1,350; 
2-dr., $1,505°. 

"56 (88) Holiday, $1,450° (ps), $1,250*° 
(ps). 


"55 (88) Super Holiday, $1,200°, $1,150° 


(ps); 4-dr., $1,085* (ps); (98) Holi- 
day, $795* (ps); (88) 2-dr., $920°. 
(98) Holiday, $1,025° (ps); 4-dr.. 
$680° (ps); (88) Super 4-dr., $725° 

(ps). 
"53 (98) Holiday, $595*; (88) Holiday, 


$455°*; 2-dr., $395*, $365°, $350° (ps), 


$350°. 
PACKARD—’55 Patrician 4-dr., $1,005* 


(ps). 
"54 Clipper 4-dr., $750° (ps). 
PLYMOUTH—'58 (8) Suburban, $2,025*. 

*57 (6) Suburban, $1,735*, $1,690* (ps); 
Fury (8) coupe, $1,550*; Savoy (8) 
4-dr., $1,275*, $1,- 
$1,250*, $1,105*; Hardtop, $1,- 
45°. 

"56 Fury 2-dr., $1,405* (ps); Belvedere 
(8) Hardtop, $1,100*. 

Savoy (8) 2-dr., 
4-dr., $665*, $640; 
$365. 

"54 Savoy 2-dr., $380*; Belvedere 4-dr., 


$720; Savoy (6) 
Plaza (6) 2-dr., 


$265. 
Belvedere Hardtop, $325*, $300, 
$265*, $245°. 
PONTIAC—’57 Star Chief conv., $1,980* 
(ps); 4-dr., $1,655*. 
"56 Chieftain 4-dr., $845. 
’55 Chieftain station wagon, 
(ps); 4-dr., $410°. 
"54 Chieftain conv., $635*. 
"53 Chieftain Catalina, $270*; 4-dr., 
$225*. 
*51 Catalina, $245*. 
RAMBLER—’56 Cross Country, $1,325*. 
STUDEBAKER — '58 station wagon, $1,- 
450, $1,090*. 
Commander 2-dr., $750; 
4-dr., $725*. 
"54 Commander 4-dr., $365. 


NEW YORK CITY 


Skyline Auto Auction, Sale every Tues- 
day. Prices are for sale of Aug. 19. 
Market softened slightly here this week 
as below average quality cars crossed 
the block. Clean and sharp cars still in 
strong demand. Sold 92 cars from 138 
consignments. 
BUICK — ‘56 Century, Riviera, $1,365* 


President 


(ps); Super Riviera, $1,230* (ps). 
"55 Century Riviera, $1,245* (ps). 
’54 Special 4-dr., $630*; Super Riviera, 
$470°* (ps). 
Super 4-dr., $275*; Riviera, $410* 
(ps), $285*; RM Riviera, $335* (ps). 
OCADILLAC—’57 (62) 2-dr., $3,080*° (ps). 
"566 (62) Hardtop, $2,450*° (ps). 
"55 (62) 2-dr., $1,685* (ps). 
(62) 4-dr., $365*. 
conv., $200*. 
CHEVROLET—’58 Delray 2-dr., $1,580. 
'57 Two-ten 4-dr., 2 at $1,200, $1,160, 
$1,150; 2-dr., $1,160, $1,150. 
*56 Bel Air (6) conv., $1,030» Two-ten 


sedan, $1,000, $990°, $980; One-fifty 
2-dr., $795. 

"55 Two-ten 4-dr., $650; 2-dr., $690; 
Bel Air coupe, $850* (ps). 

One-fifty 4-dr., $410. 

’53 One-fifty 2-dr., $280, $240, $230. 

DODGE—’56 Coronet (8) 2-dr., $1,080*. 
Royal (3) conv., $580*° (ps); Coro- 


net (6) station wagon, $750. 
4-dr., 
’53 station wagon, $425; Coronet 4-dr., 
$225; Meadowbrook 2-dr., $100. 
4-dr., $100. 
"50 4-dr., $115. 
FORD—’58 Thunderbird, $3,400* (ps). 


’57 Country sedan, $1,660* (ps); Cus- 
tom 300 4-dr., $1,180*, $1,160°*, 
"56 Country sedan, $1,085; Custom (8) 


4-dr., $1,010*; Custom (6) 2-dr., $710. 

Country sedan, $925°; Fairlane (8) 

4-dr., $975°. 

*54 Custom (8) 2-dr., $440*; $385. 

"53 Crest (8) conv., $400*; Custom (8) 
4-dr., $310*; Main (6) 4-dr., $275. 
LINCOLN—’54 Capri Hardtop, $600* (ps). 
MERCURY—’55 Montclair conv., $1,030* 
(ps), $700° (ps); Monterey station 

wagon, $1,075* (ps). 

"54 Monterey 4-dr.. $390. 
OLDSMOBILE—’57 (88) Holiday, $1,700°. 
"56 (88) Super Holiday, $1,360* (ps). 
"55 (88) Super Holiday, $1,265* (ps). 

*54 (88) Holiday, $850* (ps). 

"53 (98) 4-dr.. $405° (ps). 
PACKARD—’'55 Panama Hardtop, $570°*. 
PLYMOUTH—’'56 Savoy (8) 4-dr., $715. 

"55 Savoy (8) 4-dr., $700; Savoy (6) 

2-dr., $575. 

"54 Plaza station wagon, $470. 

"53 4-dr., $240, $230, $125. 

PONTIAC — ‘53 Chieftain 4-dr., $250°; 
Catalina, $350*. 


"52 Chieftain 2-dr., $215*. 
RAMBLER—’'56 Custom (6) station wag- 
on, $1,280. 
MISCELLANEOUS — Chevrolet %-ton 


pickup, $615; Delivery, $525. 
"55 Ford %-ton pickup, $600. 


BUFFALO 


Thruway Auto Auction. Sale every 
Tuesday. Prices are for sale of Aug. 19. 
BUICK—’'56 Special 4-dr., $1,050*. 

"55 Special 2-dr., $640*. 
CHEVROLET—'56 One-fifty 2-dr., $770. 

"55 Bel Air conv., $1,025* (ps); Hard- 

top, $750°; Two-ten Delray, $750; 
2-dr., $700. 
$675. 


"54 Bel Air conv., 
$360; Two-ten 4- 


"53 Bel Air Hardtop, 
dr.. $360. 
DeSOTO—'56 Firedome Hardtop, $1,110*. 


FORD—'57 4-dr. station wagon, $1,800° 
(ps). 
"56 Country sedan, $1,165; Custom 2-dr., 
$600; 4-dr., 
Fairlane (8) Victoria, $905°; 4-dr., 
700°; 2-dr.. $525. 
"54 4-dr. station wagon, $650°; Custom 
2-dr., $285, $240. 
"53 Crest (8) conv., $500°; Victoria, 
$325°. 
MERCURY—'56 Monterey 4-dr.. $1,215°*. 


"55 Monterey Hardtop, $1,150*, $1,070*; 

conv., $1,050°. 

"53 Custom 4-dr., $365. 
NASH—'55 Statesman 4-dr., $640; 

$310. 
OLDSMOBILE—'56 (88) Holiday, $1,500*. 

"53 2-dr., $350°. 

PLYMOUTH—'S4 Belvedere 4-dr., $370. 

"53 Cranbrook sedan, $305. 
PONTIAC "55 Chieftain conv., $705° 

(ps). 

"54 Chieftain Hardtop, $680°*. 

"51 4-dr. station wagon, $200*, 
RAMBLER—'52 Hardtop, $170. 
STUDEBAKER — ‘53 Commander 

$110°. 


WEST PALM BEACH, FLA. 


West Palm Beach Auto Auction. Sale 
every Thursday. Prices are for sale of 
Aug. 21. 

Continued firm on clean merchandise. 
Large selection of clean cars. 
BUICK—’57 RM Riviera, $1,810* 

Century Riviera, $1,750° (ps). 

*56 Super conv., $1,165* (ps); RM conv., 
$1,325* (ps). 

"55 Century Riviera, $875* (ps); Super 
conv., $830° (ps); Riviera, $930*° (ps); 
Special Riviera, $760. 

Special conv., $680° (ps). 

"53 RM 4-dr.. $475° (ps). 

4-dr., 

CADILLAC—’'57 (62) conv., $3,175* (ps). 

"56 (62) 4-dr., $2,100* (ps); coupe de 
Ville, $2,610° (ps). 

"55 (62) Hardtop, $1,720* (ps). 

"53 (62) conv., $970* (ps). 

"52 460) 4-dr., $595° (ps). 
CHEVROLET — '58 Impala (8) Hardtop, 

$2,260* (ps); Corvette, $3,040*. 


2-dr., 


2-dr., 


(ps); 


"57 Bel Air station wagon, $1,675*; 
conv., $1,650° (ps); Two-ten station 
wagon, $1,655* (ps). 


"56 Two-ten station wagon, $1,150. 

"55 2-dr. station wagon, $1,100*; 2-dr., 
$750*, $630°; Delray, $755; Bel Air 
4-dr., $860; conv., $1,060*. 

"54 Two-ten 2-dr., $510; 4-dr., $455; 
Bel Air 4-dr., $760*. 

CHRYSLER—’57 Saratoga 4-dr., $2,020* 
(ps). 
DeSOTO—'54 Firedome 4-dr., $380* (ps). 

Custom 4-dr., $150*. 

DODGE—’57 Coronet (8) Hardtop, $1,500. 

"55 Coronet 4-dr., $590. 

’54 Coronet 4-dr., $375*. 

Coronet 4-dr., $310*. 


FORD—’58 Country sedan, $2.190* (ps); 


Fairlane (8) 500 Hardtop, $2,180* 
(ps), $2,100* (ps); conv., $2,070*%; 
Custom 300 2-dr., $1,380. 

’57 Custom 2-dr., $1,130*, $1,105 $1,- 
075; 4-dr., $1,165*; Ranch ‘agon, 
$1,350*; Fairlane (8) 500 Hardtop, 
$1,570*, $1,520* (ps). 


"56 Thunderbird, $2,050* (ps); Fairlane 
(8) Hardtop, $1,110", $1,090*, $1,- 
050*; 2-dr., $990* (ps); conv., $1,- 


025* (ps); Ranch Wagon, $1,145°*. 
°55 Country sedan, $1,010* (ps). 
°54 (8) Ranch Wagon, $560*; Custom 
2-dr., $430; Main (6) 4-dr., $405 
LINCOLN — ’58 Premiere 4-dr., $3,675* 
(ps), 
’52 4ir., $250; conv., $250*. 
MERCURY—’58 Commuter station wagon, 
$2,500* (ps). 
2-dr., (ps). 
’53 Monterey 2-dr., $355°. 
NASH—’52 4-dr., $300 


OLDSMOBILE — '58 (88) 4-dr., $2,720* 
(ps). 
’56 (88) Hardtop, $1,370° (ps), $1,350*° 
(ps); 2-dr., $1,080*. 
(98) Hardtop, $1,235* (ps), $1,100* 
(ps); (88) Hardtop, $1,025* (ps), 
$1,200° (ps). 


"50 (88) 4-dr., $320°. 
PACKARD—’52 4-dr., $245*. 


PLYMOUTH—’57 Belvedere Hardtop, $1,- 
500°; Plaza 4-dr., $1,150*. 
Suburban, $865. 
°55 Plaza station wagon, $730; conv., 
$780. 
"54 2-dr. station wagon, $460°*. 
PONTIAC—’57 Chieftain 4-dr., $1,390*; 
2-dr., $1,340. 
‘53 Hardtop, $450° (ps). 
RAMBLER—’55 4-dr. station wagon, $1,- 


095°. 
*52 station wagon, $245. 
STUDEBAKER—’55 Champion 4-dr., $560. 
MISCELLANEOUS—’55 Ford pickup, $615. 


JENISON, MICH. 


Grand Rapids Auction. Sale every Tues- 
day.Prices are for sale of Aug. 19. 

Market just a bit shaky. Average and 
fair cars not in as strong demand as 


in previous weeks. Sold 127 cars from 
175 consignments. 
BUICK—’57 RM 4-dr. Riviera, $2,065* 


(ps). 

"56 Century 2-dr. Riviera, $1,360° (ps); 
Special 2-dr. Riviera, $1,035°. 

"55 Special 4-dr., $1,090*, $975*, $945°; 


Model Breakdown 
Auction Averages 


Aug., July, June, 

Model 1958 1958 1958 
$2,433 $2,372 
1,619 1,627 1,653 
1,172 1,172 1,191 
1955... 917 909 918 
571 566 586 
354 372 364 
232 261 228 
182 182 193 

Overall 

Average $935 $933 $962 


2-dr. Riviera, $800°; Super Riviera, 

$955* (ps). 

*S4 Special 2-dr., $825°; Super Riviera, 
2 at $695°. 

’53 Super Riviera, $380°, $350; 4-dr., 
$325°. 

"51 4-dr., $140°. 

CADILLAC—’'53 (62) 4-dr., $625° (ps). 
"52 (62) 4-dr., $495°, $425°, $415°. 
(60) 

CHEVROLET—'58 Impala (8) sport coupe, 

$2,300°; Biscayne (8) 4-dr., $2,000°; 
Bel Air (8) 2-dr., $1,960°. 

’ST station wagon, $1,800° (ps); Bel Air 
(8) sport coupe, $1,745°; 4-dr., $1,- 
655°, $1,500°; conv., $1,.540° (ps); 
Two-ten 2-dr.. $1,305°; 4-dr., $1,300°. 

Two-ten (8) 2-dr., $950. 

'5S Two-ten 4-dr., $830°; Bel Air 4-dr., 
$800. 

"54 Two-ten 4-dr., $515. 


Two-ten 4-dr., $375; 2-dr., $340; 
Bel Air 4-dr., $350°; One-fifty 2-dr., 
250. 

"52 4-dr., $165. 


"S51 2-dr., $255; 4-dr., $135. 
DeSOTO—’57 4-dr. station wagon, $1,520°. 


Firedome 4-dr., $950°*. 
Firedome 4-dr., $345° (ps). 
DODGE—'56 Coronet 2-dr., $740. 


‘55 Royal Lancer 4-dr., $800°. 
"53 Coronet coupe, $400°, $190, $165. 
FORD—'58 Skyliner, $2,645° (ps); sta- 
tion wagon, $2,050. 

Fairlane (8) 500 4dr., $1,750°; 
Custom (8) 300 2-dr., $1,425°, $1,300; 
Custom (8) 2-dr., $990°. 

"56 Country sedan, $1,415*, $1,355°; 
Fairlane (8) Victoria, $1,255° (ps). 
$1,180, $1,120° (ps); conv., $1,050° 
(ps). 

Fairlane (8) sedan, $915°, $745°; 
conv., $800°, $780°; Main (6) 4-dr., 
$450. 


*54 Custom (8) 4-dr., $550, $380°; sta- 
tion wagon, $550. 
"53 4-dr., $465, $435, $360°; 2-dr., $215. 
HUDSON—’55 Hornet 4-dr., $700°; Wasp 
4-dr., $500. 
"54 Jet 2-dr., $290. 
MERCURY—’57 Monterey 2-dr., 
‘56 Monterey station wagon, 


$1,660°. 
$1,475°, 


$1,295*; 4-dr., $1,130°. 

"53 4-dr., $485°. 

OLDSMOBILE—'57 (98) 4-dr., $2,100*; 

(88) Holiday, $1,825° (ps). 

’56 (98) Holiday, $1,450° (ps). 

‘5S (88) Super 4-dr., $1,150° (ps); 
conv. $1,135*; (88) 2-dr., $1,060, 
$745*. 

(88) Super 4-dr., $795; (88) 
day, $775°*; 2-dr., $485. 

’53 (88) Super 2-dr., $480*; 4-dr., $385. 


PACKARD—'52 4-dr., $200*. 
PLYMOUTH—’57 Savoy (8) 2-dr., $1,240°*. 
’56 Belvedere (8) 2-dr., $950°; Plaza 
4-dr., $705. 
"55 Belvedere (8) 4-dr., $600°, $530; 
Plaza 4-dr., $510. 
PONTIAC—’57 Chieftain Catalina, $1,535° 


(ps). 

156 station wagon, $1,425*; Chieftain 
Catalina, $1,090*. 

‘55 Chieftain 2-dr., $660. 

’54 Chieftain Catalina, $635*. 

Chieftain 4-dr., $340° (ps), $315*, 


$180*; coupe, $310*. 

"52 4-dr., $140*, $105*. 
RAMBLER—’55 4-dr., $530*. 
STUDEBAKER — ‘56 Commander 4-dr., 

$980°. 


MASON CITY, IA. 


Central States Auto Auction. Sale every 
Wednesday. Prices are for sale of Aug. 13. 
Demand for sharp units continues 
strong. No sign of market weakening. 
Sold 147 cars from 194 consignments. 
BUICK—'57 Super conv., $2,005*; Special 
Riviera, $1,;790*, $1,690°. 
Riviera, $1,460* (ps); 
4-dr., $1,370*, $1,280*. 


(Continued on Page 35, Col, 1) 
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Statesman 4-dr., $275. Two-ten 4-dr., $1,100. $1,140*, 
’57 (88) Super Holiday, $2,200* (ps), ’54 Bel Air 4-dr., $650*. pickup, $885. 
se = or uC ion rices $2,125* (ps). ’53 Two-ten 2-dr., $290*. ’55 Chevrolet 2-ton, $960; Ford %-ton, 
(98) Holiday, $1,585* (ps). 4-dr., $435. $740, $725. 
(88) Holiday, (ps); (98)| 2-dr., 4-dr., $140*, Chevrolet 1-ton, $795, $530. 
Holiday, $1,100* (ps). "53 Chevrolet 2-ton, $680, $480. 
(Continued from Page 34) (98) 4-dr., $490* (ps); (88) Holiday, $265* (ps). GMC $550. 
$460*. a 1.590° ’51 Chevrolet cab and chassis, $405; 
conv., Super Riviera, (88) 2-dr., DODGE Coronet (8) 4-dr., $1, Ford 2-ton, $260. 
$1,000* (ps). Two-ten station wagon, Bel 4-dr., International Hoist, $590; Dodge 
4-dr., Special Ri- Air 2-dr., (ps). 4-dr., $110. $275. ton, 
Super conv., $400; Riviera, 4-dr., (6) station FORD—'58 Custom (6) 300 4-dr., $1,720, 
(62) conv., (ps). 4-dr., Plaza (6) 4-dr., $490. Country sedan, (ps), $1,840 Motor City Auto Auction, Sale every 
(62) sedan, (ps), $3,585*| °54 2-dr., station wagon, $525. Fairlane (8) Prices are for sale 18. 
(ps), $3,210° (ps). NY 4-dr., $390* (ps). 53 Cranbrook 2-dr., $140. $1,585. Wat Market steady. Clean cars still bringing 
(62) sedan, (ps), Hardtop, Cranbrook $145. Country sedan, (ps); Sold 163 units from 239 
’64 (62) coupe, $1,515* (ps); sedan, (ps). wagon, $450*; 2-dr,, $420*. ° $1,075 $885; Custom (6) sedan, $830. 56 station wagon $1,375; Special 4- 
$1,405*, Coronet Lancer Hardtop, $975*; 4-| 4-dr., $275. $750; Country $900: Super 2-dr 
CHEVROLET — Impala (8) Hardtop, ‘53 Meadowbrook 4-dr., $200. 57 4-dr., $1,500. $690. Rit 4-dr $1°180° ; 
$2,490*, $2,205; conv., $2,475* (ps);| FORD—'58 Thunderbird, $3,600*; Fairlane ’56 4-dr., $820. *53 4-dr., $320°. "55 Special 4-dr $810* $780* (ps) 
Bel Air (8) Hardtop, $2,190*; (8) 500 Victoria, 4-dr., 2-dr., $450. $780* 
Delray (6) 4-dr., $1,740; (8) 4-dr., 205*; 2-dr., $2,160°*. "52 coupe, $135. $145 2-dr., $145°. 54 Special 4-dr.. $535 
Bel Air (8) Hardtop, (ps), Custom (8) 300 4-dr., coupe, $350. $140°. (62) (ps). 
(ps), $1,430; Two-ten (8) ‘56 Fairlane (8) conv., Victoria, FARGO. OLDSMO (88) 
470*: Two-ten (6) 4-dr., $1,475; 2- (8) 4-dr., $1,120*, $1,105*; Custom Tri-State Auction Co. Sale every Thurs- 55 (88) sedan, $1,165 , $935°; (88) $1 735°: sedan, $1,650*%, $1,520* $1,- 
dr., $1,250. (6) 4-dr., $905, $835*; Country sedan,| day. Prices are for sale of Aug. 21. ‘ Super Holiday, $1,195 , 460°; Two-ten (8) 2-dr. $1 320, $1.- 
Bel Air (8) conv., Hard- Market very good. Sold 100 cars from $1,250; 
55 Bel Air (8) Hardtop, $1,250° ; 4-dr., £1,070* (ps), $850*; 2-dr.. 795°. CHEVROLET—'58 Bel Air (8) 4-dr., $2,- PONTIAC—’58 Chieftain 2-dr., $2,075*, Two-ten station wagon, $1,180*, 
$1,035, $920°; 2-dr., $900*; Two-ten 54 Custom (8) 4-dr., $605*; Crest (8) 330° (ps) "87 station wagon, $1,890° '54 Two-ten 2-dr. $385. 
$1,105* (ps); 4-dr., $1,165*, $1,130;| Commander (Continued Page 36, Col. 
51 2-dr., $245. 
LINCOLN —’ 56 Premiere 4-dr., $2,030* 
(ps). 


MERCURY—'57 Montclair Hardtop, $1.,- 
820°; Monterey Hardtop, $1,800° (ps). 


Medalist sedan, $950; Mon- 
4-dr., $1,100°. 

Monterey sedan, $850°; Montclair 


SERVICE DEPARTMENT SALES 


"53 Monterey 


Used Imported 
Cars 


; NASH—'57 Ambassador 4-dr., $995. 
Detroit 
55 Ambassador 4-dr., $890*. 
Volkswagen—'57 2-dr., $1,340. OLDSMOBILE —'58 (98) 4-dr., $3,305° | 
(ps): (S88) 4-dr., $2.620° (ps). 
‘ST (88) station wagon, §2.100°; 4-dr., 
Minx 4-dr., $1,190. 


‘56 (88) Super Holiday, $1.470* (ps); 
4-dr.. $1,.400° (ps), $1,S70*%; (S88) 
Holiday, $1,575* (ps); 4-dr., $1,450° 


Renauvit—'58 Dauphine, $1,425. 
Volkswagen— 57 2-dr., $1,400. 


(pes) 
Ebensburg, Pa. sedan, (88) sedan, 
080. $1,175* (ps), $805. 
$905* (ps), $810° (ps): sedan, $750*. | 
Valdosta, Ga. Super 2-dr., $555°. 
PLYMOUTH 57 Savoy (8) sedan, $1,- 
Renault—'58 4-dr., $1,290°. 425 $1,225: Savoy (6) sedan. $1,- 
100: Plaza (6) 4-dr., $1,105. | 
Littleton, Colo. ‘56 Fury (8) coupe, $1.435* (ps); Plaza 
(8) 2-dr.. $785. 
Lioyd—'58 station wagon, $510. Gaver (8) | 
Karmann-Ghia 2-dr., $1,925. Belvedere Savoy sedan, 


$525", $485°. 
‘ST 4-dr. station wagon, $1,-| 
(ps). | 


West Palm Beach, Fla. 


Austin—'54 4-dr., $300. 


Goggonwbil—'58 ‘sedan, $850°, $750°. $1,290°:; 4-dr., 
Jaguar toads er. 250. ‘53 station wagon. $400°. 
Zephyr—'58 conv., $1,505. "56 Cross Country. $1,300°. 
STUDERBAKER—'55 Champion 2-dr., $750. 
Chicago "54 Commander 4-dr., $700°. 
Commander 4-dr., $510°*. 
*S7 2-dr., $1,425. 
"56 Sunroof, $1,035. DYER, IND. | 
"SS 2-dr., $910. Len Pollak’s Dyer Auto Auction. Sale 
- every Friday. Prices are for sale of Aug. 
Seattle 22. Sold 188 cars from 275 consignments. 
Super Riviera, 2,100° (ps), 
Volkswagen—'5SS 2-dr., $1,675. BU an pS). | 
"56 Super Riviera, £1.500° (ps); Special 
New York City Riviera, 360° 
ome ¢ "55 Super Riviera. 50 ps); Specia 
Volkswagen—'56 2-dr., $1,080. Riviera, $1,.045* (ps): Century Rivi- 
in era, $895°: RM Riviera, $825° (ps). 
Mason City, Ia. "53 Sauer Ete, $440° (ps). | 
"52 Super 4-dr., $295°. 
Volkswagen—'56 sedan, $1,220, (62) 4-dr., (ps). 
CHEVROLET — "58 Corvette, $2,975*; Del-| 
Jenison, Mich. ray (6) 4-dr., 
Bel Air (8) Hardtop, $1,705*; conv., 
Isetta 57 sedan, $490. $1,685*; coupe, $1,680° ‘ps). int 625°, | 
4-dr., $950. Bel Air (6) coupe, 
(ps); 2-dr., $1,440; 4-dr. station 
Buffalo (ps); One- 
fifty (6) $1,150. 
4-dr., $890. Bel Air (8) coupe, (ps), 


$1,300°; Two-ten (8) 4-dr. station 


Albany wagon, $1,295*, $1,215, $1,090. 
Hiliman—'52 conv., $280 $750; $1,020°; 2-dr., $775*. 


GUARANTY PROGRAM 


Two-ten $375, $365, $240. 

(ps). 

Reports from new car dealers show the Valvoline Guaranty Program has 
increased service sales 90%. The Guaranty your service 


Auction Setu EDSEL—'58 station wagon, (ps). 
manager the opportunity meet your new car customers your shop. 


Changed Jersey Valvoline supplies complete promotion program merchandise the 


‘57 Retractable Hardtop, $2,100* (ps); 


BORDENTOWN, J.—All FREE guaranty. Write TODAY for the Brochure that will show you how 


are now being sold year groups (ps); Country sedan, $1,690; INCREASE SERVICE DEPARTMENT SALES 90%. 


the dual-lane auctions Ranch Wagon, $1,475. 

ere every Wednesday. (ps); 4-dr., (ps), $1,- 
Under the new arrangement, 1952 Ranch Wagon, Custom (6) has with 

and older models, 1953, 1954 groups $535. such small amount effort detail. 

run Lane with 1955, 1956, 1957 Custom (8) $305. 

Late cars registered while their| 4-dr., $190; station wagon, $185. 


HUDSON—’55 Hornet coupe, $480. 
year group still running are 4-dr., 


the end their year group. Late| Premiere coupe, $1,900. 
cars registered after their Cosmopolitan conv., $12 20°. COMPANY FREEDOM, PA. 


MERCURY — '55 Monterey 4-dr., $975°; 
block the end the sale. Foreign Custom Division 


their respective year groups. 


| 
ne, 
58 
561 Hardtop, $1.095*; Custom sedan, 
364 
100 ; q 
50° yf 4 
asp 
60, 
pli- 
85. 
30; 
ir., 
13. 


AUTOMOTIVE NEWS, SEPTEMBER 


City Uses New Method 


Get Car Sales Tax 


NIAGARA FALLS, Y.—A new 
source information out-of- 
town car purchases city resi- 
dents helping the city sales tax 


pal auditor, said. 

Jarosz warned that persons who 
buy cars out the city and try 
escape paying the city sales tax 
are subject percent penalty 
plus the tax and interest the 
delinquent tax, The city collected 


office run down “intentional de-|$200 delinquent taxes during 
i a i i i i rce. (ps); Nassau, $1,50 ps 
linquents,” Stanley Jarosz, trial week with the new sou 
2 2-dr., $135. 
DeSOTO—’55 Fireflite 4-dr., $1, 000° {ps). 
DODGE—'56 Coronet (8) 2-ar., $950*. 

Coronet 2-dr., $835*. 

Coronet 2-dr.. 

’52 Coronet 4-dr., 

FORD—’' 57 Fairlane (8) 500 2-dr., $1,- 
725°. 

’56 Country Squire, $1,300* (ps); Fair- 
lane (8) 4-dr., $1,100* (ps); Custom 
2-dr., $850. $785. 

U antit 2-dr, station wagon, $510; Custom 
2-dr., $510. 
tl Crest (8) Victoria, $550°%; Custom 
2-dr., $335, $330* (ps); 4-dr., $180. 
(ps). 
LINCOLN—’54 Capri 2-dr., $650* (ps). 
MERCURY—’ 57 Voyager, $2,250° (ps). 
55 Monterey 2-dr., $875. 
Monterey sedan, $315*, $300. 
°51 4-dr., $175. 
OLDSMOBILE—’57 (88) 4-dr., $1,830*. 
SREY "55 (88) 2-dr., (ps), 
G (98) 4-dr., $675° (ps); (88) 2-dr., 
$605*. 
°53 (98) coupe, $550* (ps); 2-dr., $375° 
(ps); (88) 4-dr., $345* (ps). 
PACKARD—’53 Clipper 4-dr., $235°. 
PLYMOUTH—’'57 Belvedere 4-dr., 
' SE Tic Fury 2-dr., $1,775; Suburban, 5 
ONEOF THE NATION'S "56 Plaza 2-dr., $830°, $750°; station 
~ wagon, $850. gsso° 
Ak ECT | Belvedere Hardtop, 50*; voy 
(ps); Chieftain coupe, $1, 025 
PRODUGTION FOUNDRIES. '55 Chieftain sedan, $915*, $900° (ps). 
$825*. 
STUDEBAKER —’'53 Commander 2-dr.. 


$425. 
MISCELLANEOUS — '53 Chevrolet panel. 
$135; Dodge %-ton pickup, $345. 


PORTLAND, ORE. 


Portland Auto Auction, Inc, Sale every 
Tuesday. Prices are for sale of Aug. 19. 


BUICK—’57 Super Riviera, $1,765°. 
Super 4-dr., $1,375* (ps); Special 
2-dr., $1,320. 
"55 Century Riviera, $1,400° (ps). 
‘54 Super Riviera, $720° (ps). 
"53 Super 4-dr., $390°. 
‘52 RM conv., $145. 
CADILLAC —'55 coupe de Ville, 
(ps). 
"51 62) 4-dr., $440°. 
CHEVROLET—'58 Bel Air (8) 4-dr. Hard- 
top, 2 at $2,400*° (ps), $2,350° (ps); 
Delray (6) 2-dr., $1,795. 
‘ST Two-ten (8) 4-dr. station wagon, 
$1,975* (ps), $1,925, $1,865°; Bel Air 


ESTABLISHED 
THE WHELAND 


$2,130° 


Rittenhouse 6-8368 


ROYSTON 


DISTRIBUTORS, INC. 


VINE STREET, PHILADELPHIA 


AUSTIN-HEALEY 


SPRITE 
Limited Number Dealer Openings Are Available AGUAR 


1601 PENNSYLVANIA 


Distributors for: AUSTIN-HEALEY, AUSTIN-HEALEY SPRITE and AUSTIN 


for the states Pennsylvania, Virginia, West Virginia, Delaware, Maryland and Western New 
York. 


Distributors for: M.G. and MORRIS 
for the states Pennsylvania, Virginia, West Virginia, Delaware and 


Distributors for: JAGUAR 
for the states Virginia, West Virginia, Delaware, Maryland and Southern Pennsylvania. 


1958 


Used-Car Auction Prices 


(Continued from Page 35) 


(8) Hardtop, $1,970*%; 4-dr., $1,925* 
(ps), $1,865*, $1,775* (ps). 

56 Bel Air (8) conv., $1,570*%; Two- 
ten (8) 2-dr., $1,220; 4-dr., $1,195, 
$1,175. 

55 Bel Air (8) Hardtop, $1,370*; sta- 
tion wagon, $1,350*, $1,345*; 2-dr., 
$1,250; Bel Air (6) 4-dr., $1,075; Two- 
ten station wagon, $1,335*; 2-dr., $1- 
175*. 

'54 Bel Air 4-dr., $695. 

"53 Two-ten station wagon, $740. 

*51 4-dr., $220. 

CHRYSLER — '54 NY 4-dr., $990* (ps), 
$915* (ps). 

Windsor 4-dr., $420* (ps). 

DeSOTO—’' 57 Fireflite 4-dr., $2,175* (ps); 


Firesweep Hardtop, $1,865*. 

DODGE—'57 Coronet 4-dr., $1,650*. 

‘56 Custom Royal Hardtop, $1,435* (ps). 

EDSEL—’58 Ranger Hardtop, $2,300*° 
(ps), $2,150* (ps). 

FORD — '58 Thunderbird, $3,900* (ps), 
$3,750* (ps); Fairlane (8) 500 Hard- 
top, $2,375* (ps), $2,350° (ps), $2,- 
350°; station wagon, $2,370*, $2,000°. 

’57 station wagon, $1,975*, $1,755, $1,- 
690*, $1,665*; Fairlane (8) 500 Hard- 
top, $1,905* (ps), $1,700* (ps); Cus- 
tom (8) 300 4-dr., $1,575*. 

(8) 4-dr. station wagon, $1,575*, 
$1,530* (ps); Fairlane (8) Hardtop, 
$1,240* (ps); Custom (8) Ranch 
Wagon, $1,160*. 

"5S (8) 4-dr. station wagon, $1,340*° 
(ps); Fairlane (8) Crown Victoria, 
$1,085*; conv., $975*; 2-dr., $950°; 
Custom (8) 4-dr., $980, $900. 

"54 (8) 4-dr. station wagon, $935*; 
Hardtop, $775*. 

"53 Crest Hardtop, $620°, $500°; 2-dr., 
$510*. 

‘52 Crest Hardtop, $485*; Custom 4-dr., 
$320°*; Main 4-dr., $270*. 

"51 2-dr., $265*, $195. 

4-dr., $150. 


'48 station wagon, $125. 
LINCOLN—’55 Capri coupe, $1,225* (ps). 
Cosmopolitan Hardtop, $450*. 
MERCURY—’58 Montclair Hardtop, $2,- 
675° (ps). 


‘56 Montclair Hardtop, $1,630*° (ps); 
Monterey Hardtop, $1,190*. 

Montclair Hardtop, $1,350° (ps), 
$1,210*; Monterey Hardtop, $1,200*, 
$1,190° (ps). 

"54 Monterey Hardtop, $790*, $785*° 

*53 Custom Hardtop, $650, $500. 

"52 conv., $490°. 

(88) Holiday, 
(ps). 
"55 (88) Super Holiday, $1,465° (ps); 


(88) Holiday, $1,350°. 

"54 (98) Holiday, $1,355° (ps). 

"53 (98) 4-dr., $465° (ps). 

"52 (88) Super 4-dr., $3S0°. 
PLYMOUTH—'56 (8) 2-dr. station wagon, 

$1,380". 

"56 Belvedere 2-dr., $1,000 

"5S Belvedere 4-dr., $760°; 

$635. 

2-dr. station wagon, $680°. 

"51 Hardtop, $250. 

"49 4-dr., $125. 

PONTIAC—'57 Chieftain 2-dr., $1,500*. 

"56 Star Chief Hardtop, $1,560° (ps), 

$1,395° . (ps). 

"SS Star Chief Hardtop, 

$1,210°. 

*S4 station wagon, $850. 

"53 Chieftain Hardtop, $500°. 

"51 station wagon, $335°, $250°. 
RAMBLER—'5S4 station wagon, $880. 
ee President 2-dr., 

30°. 

"55 President 4-dr., $920°. 

2-dr. station wagon, $750°*. 

"53 coupe, $475. 

WILLYS—'53 station wagon, $575°. 
MISCELLANEOUS —'53 Dodge %-ton 
Pickup, $385. 
Ford %-ton pickup, $395. 
"49 Studebaker %-ton pickup, 


Plaza 2-dr., 


$1,250° (ps), 


$1,- 


$265. 


LITTLETON, COLO. 


Colorado Auto Auction, Inc. Sale every 
Monday. Prices are for sale of Aug. 18. 


BUICK—’'57 Century Riviera, $2,050° (ps); 
Super Riviera. 2 at §$1,960° (ps); 
Special 4-dr., $1,630°. 

"56 Century 4-dr. station wagon, $1,- 
595° (ps). 
"S55 Super 4-dr., $1,000° (ps). 

"54 RM Riviera, $750° (ps). 
"53 Super Riviera, $315*. 
CADILLAC—'58 (62) 4-dr., 
coupe de Ville, $4,850° (ps), $4,675*° 
(ps), $4,625° (ps), $4,610° (ps), $4,- 
(ps); coupe, $4,200° (ps), $4,150° 


(ps). 
(60) 4-dr., $3,850° (ps); (62) coupe, 
(ps). 
"56 (62) coupe, $2,665*° 
4-dr., $2,480° 
ps). 


62) coupe de Ville, $2,165* 
(ps), (ps); 
at $1,420° (ps). 

"54 (62) 4-dr., $1,765° (ps); 
545° (ps), $1,475° (ps). 

"52 (62) 4-dr., $350°*. 


$4,900° (ps); 


(ps), $2,555° 
(ps), $2,325° 


(ps), 
conv., 2 


conv., $1,- 


"50 (62) 4-dr., $305°. 

CHEVROLET—'58 Brookwood station 
wagon, $2,625*; Bel Air (8) 4-dr., 
$2,500° (ps), $2,035°; Impala (8) 
copv., $2,385°; Biscayne (8) 4-dr., 
$1,775°. 

"ST Bel Air (8) 4-dr., $1,655*, $1,595°; 
Two-ten (8) station wagon, $1,700; 
Hardtop, $1,545*; One-fifty (6) 2-dr., 
$1,140. 

"56 Corvette, $2,250, $2,000; Two-ten 
(6) station wagon, $1,255; One-fifty 
(6) 2-dr., $690. 

"55 Bel Air (8) 2-dr., $1,150* $945, 
4-dr., $850. 


Bel Air 4-dr., $615°. 

One-fifty 2-dr., $225. 

"52 4-dr., $260°. 

"51 coupe, $375, $270*. 

CHRYSLER — '56 ‘‘300’" coupe, $1,900* 
(ps); NY 4-dr., $1,775* (ps); Windsor 
4-dr., $1,575° (ps). 

"55 NY St. Regis, $1,240*° (ps). 

DODGE—’53 2-dr., $385. 

FORD—’'58 Thunderbird, $3,850* (ps), $3,- 
750° (ps); Fairlane (8) 500 4-dr., $2,- 
310° (ps), $2,215* (ps), $2,200° (ps), 
$2,115*, $1,900*, $1,835; Fairlane (8) 
4-dr., Custom (8) 300 2-dr., 
$2,345°. 

"57 Fairlane (8) 500 2-dr., $1,740*, $1,- 
645, $1,555* (ps), $1,525° (ps); Cus- 
tom (8) 300 2-dr., $1, 300*; Custom (6) 
2-dr., $1,115, $1, 000. 


Country Squire, $1,505* (ps); Faire 
lane (8) 4-dr., $1,280*°, $1,275°, Sis 


225*; Custom (8) 2-dr., 
Fairlane Country sedan, 
conv., $965°. 
’54 Custom (8) 2-dr., $490. 


LINCOLN — '57 Premiere Hardtop, 


$805, $690. 
$1,065; 


325* (ps). 
Premiere 4-dr., $1,880°*. 
MERCURY—’'58 Montclair Hardtop, $2 
715* (ps); Monterey 4-dr., $2,255* 
(ps). 


Montclair Hardtop, $1,805* 
Monterey Hardtop, $1,755*. 


‘56 Montclair Hardtop, $1,450°%; conv., 
$1,140*. 

’55 Custom Hardtop, $920*. 

‘51 4-dr., $210. 

OLDSMOBILE—’57 Fiesta station wagon, 
$2,325* (ps); (98) Hardtop, $2,155* 
(ps), $2,135* (ps); (88) Super Hard 
top, $2,090* (ps), (ps); (88) 
Holiday, $1,985* (ps). 

*56 (S88) Super Holiday, $1,670* (ps); 


(98) Holiday, $1,505* (ps). 

"55 (98) 4-dr., $1,350* (ps); (88) & 
dr., $1,250*. 

(88) Super 2-dr., $925°; (88) & 
dr., $635°. 

(98) 4-dr., $750* (ps), $645° (ps); 
(88) conv., $480; 2-dr., $385. 

PLYMOUTH—'57 Belvedere (8) Hardtop, 

$1,480*. 

Plaza 2-dr., $485°*. 


PONTIAC—’58 Star Chief Hardtop, $3,115* 
(ps); Chieftain 2-dr., $1,875*. 
‘57 Star Chief conv., $1,875* 
Chieftain 4-dr., $1,040*, 
Safari station wagon, $1,140* (ps), 
’54 Chieftain station wagon, $650*° (ps); 
Star Chief 4-dr., $575* (ps). 
Hardtop, $175*. 
RAMBLER—'58 4-dr., 
$810. 
STUDEBAKER—’'57 Golden Hawk coupe, 
$1,690* (ps). 
WILLYS—'54 station wagon, $1,150, $785. 
"52 station wagon, $800. 
station wagon, $595. 
"50 Jeep, $385. 
"47 Jeep, $340, 
$130. 


EBENSBURG, PA. 


Ebensburg Auto Auction. Sale 
Thursday. Prices are for sale of 
Demand for the usual clean cars, prices 
remaining same as last week. Sold 60 
cars from 84 consignments. 


(ps). 


$1,850, $1,750. 


$255; station wagon, 


every 
Aug. 21. 


BUICK—'56 Special 4-dr., $1,370*. 

"51 Special conv., $180. 

CADILLAC—'50 Hardtop, $105*. 

"49 4-dr.. $150*. 

CHEVROLET —'57 Bel Air (6) sport coupe, 
$1,580° (ps); Two-ten (8) Hardtop, 
$1,475"; 2-dr.. $1,330; Two-ten (6) 
2-dr., $1,290. 

"55 Two-ten 4-dr., $660; coupe, $500. 

"54 Bel Air 4-dr., $425. 

"53 Bel Air 4-dr., $330°, $290; conv., 
$425°; Two-ten 2-dr., $400, $310, $300; 
One-fifty 2-dr., $165. 

"52 2-dr.. $220°, 3215. 

DeSOTO—'53 Firedome 4-dr., $325°. 

DODGE—'56 Coronet (6) 4-dr., $470°. 

"63 Coronet 4-dr., $270; Meadowbrook 
4-dr., $170°. 

"52 Coronet 4-dr., $200°; Meadowbrook 
4-dr., $125. 


FORD—'57 Custom (8) 300 4-dr 


-, $1,320°. 
"56 Fairlane (8) 


Victoria, $1,100°. 


"SS Fairlane (8) sedan, $810°; Fairlane 
(6) sedan, $500°; Custom (8) 4-dr., 
$910°, $675; Main (8) 4-dr.. $550°. 

"54 Custom (8) 4-dr. $445°, $355. 

"53 Custom 2-dr., $260°; Main (8) 2-dr., 
$260; Main (6) 2-dr., $190. 

"52 conv., $295°. 

MERCURY—'55 Monterey 4-dr., $850°. 

"54 2-dr., $425. 

"52 Hardtop, $150°. 

PLYMOUTH—"56 Savoy (8) 4-dr., $996. 

Belvedere 4-dr., $390° 

"S53 2-dr., $200. 

‘51 station wagon, $300. 

Chieftain 4-dr., 


"53 Chieftain 4-dr., 
sedan, $240°. 
"50 2-dr. $150. 
station wagon, 
MISCELLANEOUS — '54 
panel, $485. 
"52 Ford dump, $480. 
"48 Dodge stake, $265. 


$375°. 


Chevrolet %-ton 


> 
SYRACUSE 


Syracuse Auto Auction, Sale every Wed- 
nesday (Aug. 20). We sold 82 cars from 
140 offerings. 


FLINT 

Flint Auto Auction. Sale every Wednes- 
day (Aug. 20). Market weaker. Perhaps 
the buyers are starting to feel their way 
@ little more cautious, Seems only natural 
that prices should soften a little. Sold 167 
units from 242 consignments. 


ALBANY 

Tin Anspach Dealer's Auto Auction, Sale 
every Monday (Aug. 18). Automobile prices 
here today thawed out from the crazy 
prices paid for cars the last few weeks. 
It was amazing to observe a lot of smart 
guys looking at the price books for loan 
Guidance. The most noticeable setback 
was on the cars from ‘55 and up. A lot 
of dealers refused the softer prices and 
foolishly carried them over for a better 
market. Sold 165 cars out of 251 consign- 
ments or 65.7 percent. 


CHICAGO 
Arena Auto Auction. Sale every Tuesday 


(Aug. 19). We could have used more 
sharp cars. Sold 438 units from 607 con- 
signments. 


* 
BIRMINGHAM, ALA. 
Dixie Auto Auction. Sale every Monday 
(Aug. 18). The sale today was red hot. 
Offerings were very nice and top dollar 
was paid for all makes and models, We 
can’t detect even a slight decrease in prices 
as all remained on the firm and steady 
side. 


* * * 
BORDENTOWN, 
National Auto Dealers Exchange. Sale 
every Wednesday (Aug. 20). Very strong 
market for clean cars in all models. Prices 
of ‘57 cars off slightly this week, all 
other years at record high. Sold 79 per- 
cent of 501 cars meee, 

* 

OMAHA 
Richard Abel Auto Auction. Sale every 
Thursday (Aug. 21), Market very active 
on good clean cars. 
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Paul Bailey has been named 
sales and manufactur- 
ing Bohn Alu- 
minum Brass 
Corp.’s brass divi- 
sion. 

Bailey joined 
Bohn 1950 
sales engineer. 
1952 was 
named sales man- 

ager the forg- 

ing division and 

1954 was ap- 
pointed sales 

Paul manager the 
brass division. Prior joining 
Bohn held engineering and sales 
with other Detroit-area 


> 


Groups 


Choose Officers 


The Controllers Institute Amer- 
has announced the election 
personnel the automotive field 
groups. They are: 

Joseph Carey, assistant 
president, Kelsey-Hayes Co., pres- 
ident the Detroit Control; 
Busker, vice-president and treas- 
urer, Campbell Wyant Cannon 
Foundry Co., Muskegon, Mich., first 
vice-president the Western Mich- 
igan Control. 

Remington Warner, controller, 
Wico Electric Co., West Springfield, 
Mass., vice-president the Spring- 
field Control; Louis Staelens, as- 
sistant controller, Willys Motors, 
Inc., vice-president the Toledo 
Control. 

Louis Butler, comptroller, Car- 
Motors Corp., San Juan, presi- 
dent the Puerto Rico Control; 
Roy Townhill, comptroller, 
Wellman Co., Bedford, O., secretary 
the Cleveland Control; 
Brown, secretary and treasurer, 
McKinney Mfg. Co., treasurer 
the Pittsburgh Control. 


* 


Cambridge Head Sales 


For Merit Mufflers 


Larry Cambridge has been ap- 
pointed sales manager Merit 
Mufflers. 

Cambridge has 
been the auto- 
motive field for 
the past years. 


first entered 
Hastings Mfg.Co, 
ager for seven 
moved Stand- 

ucts and worked district man- 
ager for four years. joined 
territory manager the Indi- 
ana area until his present promo- 


the field with 

district man- 

ard Motor Prod- Larry Cambridge 
Merit Mufflers 1952 and worked 
tion. 


Thomas Named Manager 
Willys Southwest Region 


Thomas jr., has been named 
manager the newly created 
Southwest region 
Willys Sales 
Corp. with head- 
quarters Dal- 
las. 

The new region 
will serve Jeep 
dealers Arkan- 
sas, Oklahoma, 
Kansas and 
major portion 
Texas and Louis- 
iana. Thomas 
formerly was 
the Willys’ Pittsburgh 
Sales zone. 


* 
Seiberling Promotes 


Sales Division 


Four men the sales division 
Seiberling Rubber Co. have 


ADVERTISEMENT 


Want Make Money? 
See Page 


Don Pierson, Olds-Cadillac Dealer 
Eastiand, Texas 


been promoted. Moving are: 

Ronald Knecht, who becomes 
representative the truck 
tire sales department; William 
Floyd, who moves into the Akron 
sales district manager the 
Akron territory; Perry 
who becomes dealer information 
coordinator, and William Pol- 
lack, who moves budget opera- 
tions under the passenger tire 
sales department. 


Ford’s Warren Retires 
After Years Field 


After years sales execu- 
tive with Ford Motor Co., Page 
(Peg) Warren retired from his post 
Detroit district sales manager 
for Lincoln and Mercury. 

Fifty members the Detroit dis- 
trict Lincoln-Mercury Dealers’ Ad- 
vertising Assn., honored Warren 
farewell party. Warren started 
sales zone manager for Ford 
Minneapolis-St. Paul district 


1932. 


Wayland Promoted Sales 


Dayton Rubber Unit 


Dayton Rubber Co. has appointed 
William Wayland operating 
manager the 
firm’s automotive 
equip- 
ment 
sion, with head- 
quarters 
Detroit. 

Wayland suc- 
ceeds Frank 
Murray, who 
remain with 
company 
management 

Wayland sultant. Murray 
was head the division for 
years. 


Hercules Galion Appoints 
Vasquez Export Sales 


Hercules Galion Products has 
appointed Joseph Vazquez 
sales manager its Galion 
national division. 

Vazquez will supervise export 
sales Galion dump bodies, dump 
trailers and hoists, Hydro E-Z 
refuse packers and Hercules Galion 
transit mixers. was 
with Jaeger Machine Co. and Cas- 
pian Trading Co. 


Territory Heads West 


Appointed Parts 


Parts Corp. has named 
new territory managers its West- 
ern division. They are: 

Magee, Western Washing- 
ton; Floyd Rector, Eastern 
Washington, Northern Idaho and 
Montana, and Harry Austin, Ore- 
gon and Vancouver, Wash. 


Retired Aide Joins 


National Truck Leasing 


Chester Smith has been ap- 
pointed represent the National 
Truck Leasing System consult- 
ant consumer relations for the 
East Coast area. 

Smith, who retired from General 
Motors 1954, will work out 
the New York City office NTLS. 


Hoebner Joins Brown 


California Sales 


Carl Hoebner has joined 
Brown Trailer division Clark 
Equipment Co., sales manager 
for the Northern California dis- 
trict. 

Hoebner was formerly purchas- 
ing director for Pacific Inter- 
mountain Express and most re- 
cently was general sales manager 
for Brown’s California dealer, 
Trailer Body Co. 


Farnham Boosts Harry 
Farnam Co., Chicago, 
manufacturer gaskets, has pro- 
moted William Harry con- 
troller. has been with the firm 
since 1950. 
* 


CCC Promotes Baker 


Shelton Baker has been pro- 
moted loan director Com- 
mercial Credit Corp. joined CCC 
1928 and most recently was 
manager the Philadelphia Terri- 
tory division, which supervised 


offices Wilmington, Del., and 
Allentown, Harrisburg, Norristown, 
Reading, Scranton, Barre 
and Williamsport, Penn. 

* 


Woodall Names Bixby 


Glenn Bixby, president Ex- 
Cell-O Corp., has been elected 
the board directors Woodall 
Industries, Inc., Detroit. 

* * 


P-K Appoints Ylvisaker 
General Manager 


Parker-Kalon division, General 
American Transportation Corp., 
Clifton, J., has announced the 
saker general manager, suc- 
ceeding Eli who has 
resigned. 

Yivisaker formerly was vice- 
president and general manager, 
commercial division, Pheoll Mfg. 
Co., 


Platka Norwalk 


Ad, Sales Promotion Chief 


Thomas Norwalk has been ap- 
pointed advertising and sales pro- 
motion manager Platka Export 
Co., 2833 South Calhoun St., Fort 
Wayne, Ind. 

Norwalk formerly was with the 
M-E-L division advertising 
coordinator. Prior joining Ford 
1955, served with the Navy 
public information officer. 
former newspaperman, Norwalk 
worked the news staff the 
Miami Herald from 1950 1952 
and the St. Petersburg Times 
from 1947 1950. 


“did you 


Anodized aluminum from 


Good show all the same, this 
tough, strong automotive trim doesn’t pit, peel or 
corrode. Your story simply smashing when you 
mention anodized trim of Alcoa® Aluminum. it's 
nationally advertised! 


ALCOA ALUMINUM...FOR GLEAM AND GO! 


ALUMINUM 


Truck Hoisis 
Are Classified 
New Chart 


WASHINGTON. Operators 
truck hoists will assisted 
choosing the correct one for their 
Specific jobs referring new 
classification chart issued the 
Body Equipment Assn., 
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models. For V-8s, add $107.) Plaza—4-:ir, 
3ed., $2,169; 2-dr. sed., $2,117.50; bus, 
$2,028.25. Savoy—4-dr. sed., $2,304.75; 2: 
dr. sed., $2,254.25; 4-dr, hardtop, 
399.50; 2-dr, hardtop, $2,328.50, Belvedere 
—4-dr. sed., $2,439.75: 2-dr. sed., $2,388.50; 
t-dr, hardtop, $2,527.50; 2-dr. hardtop, 
456.50; conv, (V-8 std.), $2,762. 
2-dr. hardtop (V-8 std.), $3,066.50. Sta. 
tion Wagons (Suburbans)—2-dr, 2-seat De. 
luxe, $2,431.50; 4-dr, 2-seat Deluxe, $2, 
485.50; 2-dr. 2-seat Custom, $2,553.25; 
4-dr. 2-seat Custom, $2,607; 4-dr, 3-seat 
Custom, $2,747; 4-dr. 2-seat Sport, §2 


Current Prices Cars 


The following prices include the sug- 
gested base factory list prices, Federal 


Custom Sierra, $3,212.25; 4-dr. 3-seat Cus- 
tom Sierra, $3,354.25. 


EDSEL—Ranger—4-ar. sed., $2,592; 2. 
dr, sed., $2,519; 4-dr, hardtop, $2,678; 
2-dr, hardtop, $2,593, Pacer—4-dr, sed., 
$2,735; 4-dr, hardtop, $2,863; 2-dr. hard- 
top, $2,805; conv., $3,028. Corsair—4-dr. 
hardtop, $3,425; 2-dr. hardtop, $3,346. 
Citation—4-dr, hardtop, $3,615; 2-dr, hard- 
top, $3,535; conv., $3,801. Station Wagons 
—Roundup—2-dr, 2-seat, $2,876, Villager— 
4-dr. 2-seat, $2,933; 4-dr. 3-seat, $2,990. 
Bermuda—4-dr, 2-seat, $3,190; 4-dr, 3- 
seat, $3,247. (Automatic transmission 
standard on Corsair and Citation.) 


FORD — (Prices are for six-cylinder 
models. For V-8§ add: $107 for station 
wagons, Fairlane sedans and Fairlane 500 
sedans and hardtops; $123 for Fairlane 
hardtops; $137 for Custom 300.) Custom 
300—4-dr. sed., $2,109; 2-dr, sed., $2,055; 
business sed., $1,967. Fairlane—4-<dr. sed, 
$2,275; 2-dr. sed., $2,221; 4-dr. hardtop, 
$2,418.73; 2-dr, hardtop, $2,354.12. Fair. 
lane 500—4-dr. sed., $2,427.72; 2-dr, sed., 
$2,373.72; 4-dr, hardtop, $2,498.72: 2-dr. 
hardtop, $2,434.72; conv., $2,649.88; re. 
tractable hardtop’ standard), §3,- 


ard on all models.) 
LINCOLN—Capri—4-ar, sed., $4,951; 4- 
dr. hardtop, $4,951; 2-ar, hardtop, $4,803. 
Premiere—4-dr, sed., $5,565; 4-dr hardtop, 
$5,565; 2-dr, hardtop, $5,318, (Turbo-Drive, 


Power steering, power brakes standard on 
all models.) 


MERCURY—Medalist—4-dr. sed., $2,617; 
2-dr. sed., $2,547, Monterey—4-dr, sed., 
$2,721; 2-dr. sed., $2,652; 4-dr, hardtop, 
$2,840; 2-dr. hardtop, $2,769; conv., $3,- 
081. Montelair—4-dr. sed., $3,236; 4-ar. 
hardtop, $3,365; 2-dr, hardtop, $3,284; 
conv., $3,536; Turnpike Cruiser 4-dr, 
hardtop, $3,577; Turnpike Cruiser 2-dr, 
hardtop, $3,495. Park Lane—4-dr. hard- 
top, $3,944; 2-dr, hardtop, $3,867: conv., 
$4,118.\ Station Wagons—2-dr, 2-seat Com- 
muter, \$3,035; 4-dr, 2-seat Commuter, 
$3,105; 4-dr, 3-seat Commuter, $3,201; 2-dr. 
2-seat Voyager, $3,535; 4-dr, 2-seat Voya- 
ger, $3,635; 4-dr. 2-seat Colony Park, 
$3,775. (Multi-Drive Mere-0-Matic, power 
steering, power brakes standard on Park 
Lane; Mere-O-Matie standard on Montclair, 
Voyager and Colony Park.) 


OLDSMOBILE — Series 88 — 4-dr. sed., 
$2,837; 2-dr, sed., $2,772; 4-dr. hardtop, 


the retail buyer, such as State and local 
taxes, transportation charges and op- 
tional equipment, 


(Copyright, 1958, Automotive News) 


BUICK—Special—4-ar. seda., $2,700; 2-dr. 
sed., $2,636; 4-dr. hardtop, $2,820; 2-dr. 
hardtop, $2,744; conv., $3,041; 4-dr. 2-seat 
stat, wag., $3,145; 4-dr. 2-seat hardtop 
stat, wag., $3,261. OCentury—4-dr. sed., $3,- 
316; 4-dr, hardtop, $3,436; 2-dr. hardtop, 
$3,368; conv., $3,680; 4-dr, 
stat. wag., $3.831, Super—4-dr, har Op, 
$3,789; 2-dr. hardtop, $3,644. Roadmaster 75 
—4-dr, hardtop, $4,667; 2-dr. hardtop, $4,- 
557; conv., $4,680, Limited—4-dr, hardtop, 
$5,112; 2-dr. hardtop, $5,002; conv., $5,125. 
(Variable-pitch Dynaflow standard on Cen- 
tury and Supe r; Flight-pitch Dynflow 
standard on Roadmaster 75 and Limited. 
Powering steering standard on Super, Road- 
master 75 and Limited, Power brakes 
standard on Roadmaster 75 and Limited.) 


CADILLAO — Series 62 — 4-dr. hardtop, 
$4,891; 4-dr, extended-deck hardtop, $5,- 


759.75; 4-dr. 3-seat Sport, $2,899.75, 


PONTIAC—Chieftain—4-ar, sed., $2,633; 
2-dr. sed., $2,573; 4-dr. hardtop, $2,792; 
2-dr. hardtop, $2,707; conv., $3,019; 4-ar, 
2-seat stat, wag., $3,019; 4-dr. 3-seat stat, 
wag., $3,088. Super Chief—4-dr. sed., 
834; 4-dr, hardtop, $2,961; 2-dr. hardtop, 
$2,880. Star Chief—4-dr. sed., $3,071; 4. 
dr, hardtop, $3,210; 2-dr. hardtop, $3,122: 
4-dr. 2-seat stat, wag., $3,350, Bonneville 
—2-dr. hardtop, $3,481; conv., $3,586. 


RAMBLER — American — Deluxe 2-ar, 
sed., $1,789; Super 2-dr. sed., $1,874, 


The chart also will assist dis- 
tributors this type equipment 
recommending the proper and 
most economical hoists for wide 
range uses, said Fearson 
Meeks, association 

The chart covers three broad 
classifications: Hoists for dump 
trucks, hoists for farm and con- 
version trucks and hoists for semi 
and was compiled 
after long study and many tests 
the engineering and technical com- 
mittee the Hydraulic Hoist 
Steel Dump Body Manufacturers 


industry division the associa- 
tion. 


new glossary terms applic- 
able hydraulic hoists, stee] dump 


4-dr, 2-seat stat, wag., $2,506. Custom Six 
—4-dr. sed., $2,327; 4-dr, 2-seat stat, 
wag., $2,621. Rebel V-8—Super — 4-<r. 
sed., $2,342; 4-dr. 2-seat stat, wag., $2, 
636. Custom — 4-dr. sed., $2,457; 4-dr, 
hardtop, $2,532; 4-dr. 2-seat stat, wag., 
$2,751. Ambassador — Super — 4-dr. sed., 
$2,587; 4-dr. 2-seat stat, wag., $2,881. Cus- 
tom—4-dr. sed., $2,732; 4-dr, hardtop, $2,. 
822; 4-dr. 2-seat stat. wag. $3,026; 4-dr, 
2-seat hardtop stat, wag., $3,116, 


STUDEBAKER—Scotsman 6—4-dr., sed., 
$1,874; 2-dr. sed., $1,795; 2-dr, 2-seat stat, 
wag., $2,055. Champion 6—4-dr. sed., 
$2,253; 2-dr. sed., $2,189. Commander v-8 
—4-dr. sed., $2,378; 2-dr. hardtop, $2,493; 
4-dr. 2-seat Provincial stat. wag., $2,644, 
President V-8—Classic 4-dr. sed., $2,639; 
2-dr. hardtop, $2,695. Hawks—Silver Hawk 
6 cpe., $2,219; Silver Hawk V-8 cpe., $2,- 


—4-dr. sed., $3,824; 4-dr. hardtop, $4,096; 
2-dr. hardtop, $4,020; conv., $4,300, 
away Hydra-Matic, Power steering, power 
brakes standard on Series 98.) 
PACKARD — 4-ar. sed., $3,212; 2-ar. 
hardtop, $3,262; 4-dr. 2-seat stat. wag., 
$3,384. Haw k — 2-dr. hardtop, $3,995. 
(Flightomatic and Power brakes are stand- 352; Golden Hawk V-8 2-dr. hardtop, 
ard on all models.) $3,252. (Overdrive standard on Golden 
PLYMOUTH— (Prices are for six-cylinder | Hawk. Heater standard on Scotsman.) 


New Commercial Car Registrations, 
States for July, 1958-1957 


Truck registrations states are 
released weekly, compiled Brock- 

State capitals. 


75—8-pass. sed., $8,460; 8-pass. Hmousine, 
$8,675. (Hydra-Matic, power steering 
Power brakes standard on all models. ) 


CHEVROLET — (Prices are for six- 
cylinder models, For V-8s, add $107.) Del- 
ray—4-dr. sed., $2,155; 2-dr, sed., $2,101; 
2-dr. util, sed., $2,013, Biscayne — 4-dr. 
sed., $2,290; 2-dr. sed., $2,236. Bel Atr— 
4-dr. sed., $2,440; 2-dr, sed., $2,386; 4-dr. 
hardtop, $2,511; 2-dr. hardtop, $2,447; 2-dr. 
Impala hardtop, $2,586; Impala conv., $2,- 
734, Station Wagons—2-dr. 2-seat Yeoman, 
$2,413; 4-dr. 2-seat Yeoman, $2,467; 4-dr. 
2-seat Brookwood, $2,571; 4-dr. 3-seat 
Brookwood, $2,678; 4-dr. 2-seat Nomad, 
$2,728. Corvette — hardtop cpe. or conv. 
(V-8 std.), $3,631, 

CHRYSLER — Windsor — 4-<r. sed., $3,- 
129; hardtop, $3,279; hardtop, 
$3,214; 4-dr. 2-seat stat. wag., $3,616; 4- 
dr. 3-seat stat. wag., $3,803. Saratoga— 
4-dr. sed., $3,818: 4-dr. hardtop, $3,955; 
2-dr. hardtop, $3,878. New Yorker—4-dr. 
sed., $4,295; 4-dr. hardtop, $4,403.50; 2-dr. 
hardtop, $4,346.50; conv., $4,760.50; 4-dr, 
2-seat stat. wag., $4,868; 4-dr. 3-seat stat. 


IMPERIAL — Imperial — 4-ar. sed., $4,- 
45; 4-dr, hardtop, $4,945; 2-dr. hardtop, 
$4,838.50, Crown—4-dr. sed., $5,632; 4-dr. 
hardtop, $5,632; 2-dr. hardtop, $5,388 ; 
conv., $5,758.50, LeBaron—4-dr, sed., $5,- 
968.50; 4-dr, hardtop, $5,968.50. (Torque- 
Fitte, power steering, power brakes stand- 


Nine manufacturers hydraulic 
hoists and steel dump bodies co- 
operated compiling the classifi- 
cation charts and the glossary 
terms. They included Anthony 
Streator, Converto Mfg. Co., 
Inc., Cambridge City, Ind.; Day- 
brook Hydraulic Division 
Young Spring Wire Co., Bowling 
Green, Galion Body Co., 
Galion, Gar Wood Industries, 


waukee; Hercules Steel Products 
Co., Galion, Marion Metal Prod- 
ucts, Marion, and Perfection 
Body Co., Galion, 


Stude- 
Mack baker White Willys TAL 


conv., $5,603. (TorqueFlite ons — Reported for July 4| 4422) 59/ 651 __3646| 8597} 1693] __ 368} 256} _ 12488 
"| wag., redome—4-dr. se 6 | 
trical system with instruments, ex-| hardtop, Date 450826 
haust system, steering system and Station Wagons—2-dr. 2-seat Suburban, “The informatio 


m contained in this report hes been compiled from official state documents. Every reasonable Precaution has been 
exercised to insure accuracy of this report to the extent of the registrat 


erations received and tabulated at the time the report is published. 
R. L. Polk & Co. cannot assume any liability by reason of inaccuracies or omissions.""—R. 1. Polk & Co. 


New Passenger Car Registrations, States for July, 


$2,970.25; 4-dr., 2-seat Sierra, $3,034.75: 
4-dr. 3-seat Sierra, $3,176.25; 4-dr 2-seat 


Paint, 


Pon- 


[TOTAL 


baker 


. ‘57 162 4 166 99 328 766 1346 1963 2 372 2363 455 104) 2085 x 424 3415) 6 124 130 rh 7539 

‘57/ 63 23 86 9 3) 82 253 686 1142 2537 


3 717 335 227 537 1821 2990 2792 ead 100 504 3505 614 53! 4A? 2 738 7537 12 152 1423 16324 
Vate 


information contained this report has been compiled from state documents. Every reasonable tabulated the time the 
Precaution has been exercised to insure eccuracy of this report to the extent of the r i i 


The 1957 figures for Nash and Hudson are included the Rambler total. The 1957 figures 


5 


delivery-and-handling charges. Not in- 
cluded are variable item 
4-dr, sed.. $2:212- e 
me 4.4 4 4 4 4 ne /agon, 4-dr, 2-seat | 2-sea ardtop stat. wag., $3, 95. Super 88 
Seville 2-dr hardtop $7 500; Biarritz conv. $3,262; er 52,829; 
(v-8 standard )—2-door hardtop, $3,630.85; 
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Affecting Factories and Dealers 
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Auto Advertising 


General Motors invested esti- 
mated $144,526,000 advertising 
1957 hold its lead the nation’s 
largest national advertiser, Adver- 
tising Age, reports, but the to- 
tal was drop from the $162,499,248 
spent 1956. 

The list the top 100 advertisers 
includes five automobile manufac- 
turers. Besides General Motors, they 
were: 

Ford Motor Co., ranked third 
largest national advertiser, with 
estimated expenditure $103,500,- 
000, from $88,650,000 1956. 

Chrysler Corp., seventh place, 

with $72,300,000, from $60,093,- 
289 1956. 

American Motors Corp., ranked 
74th with $10,000,000, decrease 
from $14,500,000 1956. 

Studebaker-Packard Corp., ranked 
87th, with $8,100,000, down from $12,- 
841,674 1956. 

The total advertising investment 
the 100 leaders rose percent 
$2.2 billion 1957, compared with 
billion 1956, Advertising Age 
reported. 


Papers Combined 


Scripps Co. has purchased 
the Cincinnati Times-Star and 
merged with the Cincinnati Post, 
the other afternoon paper which 
previously owned. 
price was announced. The new 
combined newspaper will known 
the Cincinnati Post Times- 

Scripps also controls the Cincin- 
nati Enquirer, the city’s only morn- 
ing paper. 

New Agency Denver 

William Skillings and George 
two veteran ad- 
men, have opened advertising 
agency under the name 
Blackwell-Skillings, Inc., 290 
Bryant, Denver. 

Included among seven clients are 
two automobile dealerships, Plym- 
outh City and Dodge City, and two 
auto dealer associations, the Plym- 
outh Dealers Assn. and the Dodge 


Dealers Assn. 


Edsel Work Moved 


further realignment its 
staff servicing the Edsel account, 
Foote, Cone Belding this fall will 
shift additional personnel from its 
Detroit office its Chicago office, 
according Fairfax Cone, 
chairman the executive commit- 
tee. 

Collateral and dealer advertising 
will prepared the Chicago of- 
fice addition national adver- 
tising. 

Charles Winston jr., supervisor 
the Edsel account, will transfer 
back the Chicago office and will 
continue supervise the account. 
Winston moved Detroit head 
the Edsel account two years ago. 


Auto Show Section Slated 

The Dallas Times Herald will 
publish special section Sunday, 
Oct. promote the auto show 
held conjunction with the 
Texas State Fair Dallas Oct. 
19. The show will the 42nd 
annual Southwestern Automotive 


Exposition. 


Moore Quits Head 

Warner Moore has resigned 
president Outdoor Advertis- 
ing, Inc., enter “another field 
business.” 

Moore became president OAI 
June, 1955, having previously 
held executive posts with the New 
York Herald Tribune, the Phila- 
delphia Enquirer and the Hearst 
Newspapers. 

© 


Purolator Program Continues 


Purolator’s Seal Protection 
Program will backed through- 
out the summer months with maga- 
zine advertising and new series 
the show over NBC 
Radio Network. 

The kickoff phases the pro- 
gram, the Seal Protection Sweep- 
stakes, brought over 50,000 en- 
tries and tagged more than 


million cars with the seal. The seal 
put the door jamb remind 
motorists and dealers when the oil 
filter ready for change. 
Purolator currently sponsoring 


segments every weekend 


“Monitor.” 
Chicago Agency Chosen 
Lake States Imports, Chicago, 
Renault distributor for 10-state 
area, has appointed Gordon 
Hempstead, Inc., Chicago, handle 


its advertising and public relations. 
> 


Dealers Pick Rep 


The Los Angeles Motor Car Deal- 
ers have appointed Eisaman-Johns 
Advertising direct advertising 
and public relations for the 36th 
International Automobile Show, 
held the Pan Pacific Auditor- 
ium, Nov. 14-24. 


Media used promote the event 


will include radio, television, news- 


paper and outdoor advertising. 
* 


Petersen Appoints Long 


James Long has been ap- 
pointed advertising manager for 
Petersen Publishing Co.’s Automo- 
tive Group II, Custom 
and Rod Cus- 
tom magazines. 
replaces Wil- 
liam King. 

Long, who will 
between the Los 
Angeles and De- 
troit offices for- 
merly was em- 
ployed General 
Petroleum Corp. 


Long and Pacific Tele- 
phone Telegraph Co, 
* 
Names 


Clinton Barnes has been named 
associate advertising director 
the International Editions 
Reader’s Digest. Barnes has been 
member the Digest Interna- 
tional sales staff for the past eight 
years. 


Fulton, who formerly 


headed his own public relations 
organization, Fulton Associates, 
has joined the public relations firm 
National Editorial Services 
Detroit. his new capacity, Fulton 
will handle new business and serve 
account editor. 


Robert Elverman, manager 
the Tennessee edition Guide 
magazine, with headquarters 
Memphis, has been named manager 
the St. Louis edition. His suc- 
cessor will Charles Connelly, 
the St. Louis edition staff. Ed- 
ward Stein, who has been St. 
Louis edition manager for the past 
year, will rejoin the publication’s 
national advertising sales staff 
New York. 

* 

James Thompson has been 
named advertising manager 
Suburbia Today, new color- 
gravure magazine. Thompson for- 
merly was the New York office 
Henry Christal Co., Inc. 


* 


Milton Gun has been named 
northeast regional promotion man- 
ager and Joan Strawbridge has 
been appointed promotion repre- 
with the Detroit and 
Michigan State editions 


Guide magazine. Gun has been serv- 
ing promotion representative for 
the New England edition for the 
past year, while Miss Strawbridge 
formerly was assistant promotion 
representative for the Chicago edi- 
tion. 
* 

Richard Speer, formerly with 
Ormsbee, Inc., publishers’ 
representatives, has joined 
sales staff covering the Detroit ter- 
ritory. 

Van Sant, formerly South- 
western manager for the Bureau 
Advertising, American Newspaper 
Publishers Assn., has been pro- 
moted Pacific Coast manager. 

* 

Sheldon VanDolen has been 
named account executive the 
New York office Blair Television 
Associates, national television sta- 
tion representatives. VonDolen for- 
merly was with Weed Corp. 


Jerome Westerfield has been 
appointed vice-president and group 
account supervisor with Henri, 
Hurst McDonald, Inc., Chicago 
advertising agency. Westerfield 
formerly was with Grant Advertis- 
ing Detroit. 


LADY LAWYERS 


want Delco batteries. That’s why they’re easy sell 


Surveys made three leading national publications prove that America’s 
No. battery preference. And with good reason: Deleo Dry Charge batteries can’t 
get old before they’re sold, they’re priced right, and backed General Motors war- 
ranties that are good all over the United States and Canada. And Delco the most 
widely advertised battery today—on High Adventure with Lowell Thomas,” 
radio— Lowell Thomas Newscast, and full-page ads Life, Look, Post, and Reader’s 
Digest. Whoever your customers are doctors, lawyers, merchants, chiefs the 
verdict’s the easier sell because more people know Delco DC. 


Quality built by Delco-Remy 
distributed nationally through 


General Motors leads the with Delco Batteries 
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Tafel Motor Co., Inc. (Volvo), 
has opened 953 Third St., 
Louisville. The firm headed 
Tafel. 


FREE LOCK 


The Hub Child Can Engage 


Available for: 
Willys Dodge GMC 
international 
Marmon Herrington 


Simple engagement—Set ar- 
row position and walk 
away. Hub engages 
cally and positively vehicle 
moves. Disengage, simply 
turn tool ever! 
Just light turn with the fin- 
gers. simple, safe, sure! 
Fully year. 


JOBBERS—DEALERS 
FREE-LOCK hubs proven over 
millions miles use are 
preferred thousands 
owners. Write for information 
concerning your territory. 


Here’s ALL YOU NEED 
REPAIR yourH DRAULIC JACK! 


HYDRAULIC 
JACK REPAIR KITS JACK 


more big jack repair bills. 


more high freight charges. 
equipment. 
WRITE FOR FREE FOLDER 


MEG. COMPANY 


ORDER FROM 
MARIANNA AVE. 
YOUR ANGELES 32, CALIF. 
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Auto Market Reports 


Salt Lake City 


July saw new-car sales spurt 
Salt Lake City, with the total 
967 running far ahead the pre- 
vious month’s count 763. 

makes, registrations were: 
Chevrolet, 280; Ford, 194; Plym- 
outh, 81; Oldsmobile, 50; Buick, 
38; Pontiac, 38; Rambler, 31; 
Mercury, 26; Cadillac, 22; Dodge, 
22; DeSoto, 15; Chrysler, 12; 
Edsel, Studebaker, Lincoln, 
Imperial, and miscellaneous, 
140. 

New-truck registrations 
bered 167 July, compared with 
195 June. makes, they were: 
Chevrolet, 57; Ford, 50; GMC, 21; 
International, 14; Dodge, 10; White, 
Reo, Studebaker, Willys, 
and miscellaneous, (W. 
Smiley.) 


Denver 


New-car sales Denver reg- 
istered slight gain July, total- 
ling 1,382, compared with 1,343 
June. 

the new-truck field, there were 
224 registrations, compared with 
189 month earlier. 

the first seven months, Denver 
dealers sold 9,203 new cars and 
1,297 new trucks, compared with 
11,601 cars and 1,319 trucks the 
year-earlier period. 

New-car registrations makes 
were: Chevrolet, 422; Ford, 277; 
Rambler, 98; Plymouth, 90; Olds- 
mobile, 60; Dodge, 58; Pontiac, 
55; Buick, 50; Cadillac, 40; Mer- 
36; Renault, 32; Volks- 
wagen, 19; Chrysler, 18; 
15; English Ford, 12; Volvo, 12; 
MG, 12; DeSoto, Isetta, 
Lincoln, Studebaker, Opel, 
Edsel, Imperial, and mis- 
cellaneous, 21. 

Truck registrations were: Chev- 
rolet, 71; Ford, 53; Willys, 35; In- 
ternational, 25; GMC, 16; Dodge, 
10; Volkswagen, White, Ken- 
worth, Peterbilt, and miscel- 


laneous, 6.—(Ira Alexander.) 
> 


Omaha 


Despite strike construction 
workers affecting the Omaha econ- 
omy, 999 new-car sales were re- 
corded July, more than 
the previous month. 

Chevrolet maintained top spot 
with ease, selling 356 cars, followed 
Ford, 217, and Plymouth, 100. 

Other top sellers were Oldsmo- 


Car-Credit Terms 
Reported Easing 
New England 


credit terms July from the previous month. 
New England have eased makes, they were: Chevrolet, 


the last two years, according 


the Federal Reserve Bank 


Boston. 

notes, however, that this easing 
not nearly marked that 
which occurred during 1955. 

Currently the proportion New 
England auto installment loans 
with three-year maturities about 
percent about five percentage 
points higher than early 1956 
and 1957. 

Downpayments have declined per- 
centagewise. Thus far 1958, about 
two-thirds auto-loan contracts 
had down payments percent 
more. early 1956 and 1957, 
three-fourths the contracts had 
this large downpayment. 


Contracts with down-payments 


percent less have increased 
from percent 1956 and 1957 
the current rate almost 
percent. 

Reporting spring sales, the 
bank said the market New 
England ran about the same 
the rest the nation. April regis- 
trations new passenger cars 


were down percent from year 


ago. 

The decline Massachusetts was 
percent. Sales rose the spring, 
but the increase was more than 
normal seasonal expectations, the 
bank reported. Between March and 
April new-car registrations rose 
percent New England, compared 
with percent the same period 
last year, the report added. 


bile, 60; Pontiac, 52, and Rambler, 
Sales imported cars num- 
bered 68, with Volkswagen, 26, 
the lead. 

Truck sales for July were 124, 
more than June. International, 
Chevrolet and Ford ran that 
order, with 43, 35, and sales, 
Oleson.) 


Cincinnati 

Vehicle sales Hamilton County 
(Cincinnati), O., during the week 
ended Aug. increased 1,433 
units, 111 greater than registra- 
tions the previous week, but 
less than the like week last year. 

total 540 new cars and 
new trucks were registered, com- 
pared with 485 new trucks and 
new trucks the previous week. 

total 803 used cars and 
used trucks were sold, compared 
with 776 used cars and used 
trucks week earlier. 

Repossessions increased dur- 
ing the week. This was six more 
than the preceding week and 
three greater than the like 
1957. 

For July, new-car registrations 
numbered 2,463. indication 
the steadiness new-car sales lies 
the fact that there 2,441 
registrations June, 2,434 May 
and 2,415 April. 

makes, July registrations 
were: Chevrolet, 742; Ford, 580; 
Oldsmobile, 238; Plymouth, 178; 
Buick, 123; Rambler, 121; Pontiac, 
102; Mercury, 100; Cadillac, 53; 
Dodge, 48; DeSoto, 32; Chrysler, 28; 
Volkswagen, 19; Studebaker, 12; 
Metropolitan, 12; Triumph, Ren- 
ault, English Ford, Volvo, 
Edsel, MG, Lincoln, Im- 
perial, Packard, Willys, and 
miscellaneous, 22. 

total 210 new trucks were 
registered during July, compared 
with 194 the previous month. 
makes, they were: Chevrolet, 67; 
Ford, 62; International, 27; GMC, 
13; Volkswagen, 10; Willys, 
Dodge, White, Mack, Divco, 
Diamond and Studebaker, 
Kappel.) 


Boise, Id. 

total 250 new cars were sold 
Ada County (Boise), Id., July, 
compared with 204 June. 

Imports claimed more than 
percent July sales, 
with percent June. 

sales makes were: 
Chevrolet, 73; Ford, 38; Rambler, 
18; Plymouth, 17; Pontiac, 15; 
11; Dodge, MG, 
Renault, Edsel, Triumph, 
Buick, Cadillac, DeSoto, 
Chrysler, and miscel- 
laneous, 14. 
New-truck sales dipped 


28; Ford, 12; International, 10; 
Dodge, GMC, Willys, Ken- 
worth, Mack, and miscel- 


laneous, 


Columbus, 


August dog days cut sharply into 
new-car sales Franklin County 
(Columbus), O., the first days 
the month. 

Registrations totalled 854, drop 
more than percent from the 
last half July. 

Chevrolet continued the leader 
with 269 registrations. Ford had 

Other registrations: Plymouth, 
78; Dodge, 62; Oldsmobile, 45; 
Pontiac, 44; Rambler, 24; Mer- 
cury, 22; Buick, 20; Cadillac, 17; 
Volkswagen, 13; DeSoto, 
Chrysler, Volvo, Triumph, 
Isetta, Metropolitan, Im- 
perial, Studebaker, Edsel, 
Lincoln, and miscellaneous, 
18. 

New-truck registrations the 
period numbered 82, down per- 
cent from the last half July. 

makes, truck registrations 
were: Chevrolet, 30; Ford, 20; In- 
ternational, 15; Mack, Dodge, 
Volkswagen, GMC, Divco, 
and Willys, Henley.) 
> 


Billings, Mont. 

total 332 new cars were sold 
Yellowstone County (Billings), 
Mont., during July, compared with 
231 June. 

makes, registrations were: 
Chevrolet, 85; Ford, 84; Oldsmo- 
bile, 24; Plymouth, 20; Buick, 15; 
Pontiac, 11; Rambler, 11; Cadillac, 
10; Renault, Edsel, Mercury, 
Dodge, Hillman, Chrys- 
ler, Studebaker, Volkswagen, 
Willys, DeSoto, Imperial, 
Lincoln, and miscellaneous, 

July new-truck registrations 
amounted 47, compared with 
month earlier. makes, they 
were: Chevrolet, 14; Ford, 13; Inter- 
national, GMC, Dodge, 
Kenworth, Studebaker, Volks- 
wagen, and White, 

> 


Milwaukee 

New-car sales Milwaukee num- 
bered 2,689, compared with 2,778 
June, according figures compiled 
the Wisconsin Automotive 
Trades Assn. 

Chevrolet and Ford continued 
top spots, with 708 and 605 regis- 
trations respectively, and Rambler 
moved third, with 320. 


Other registrations were: Olds- 


|mobile, 184; Plymouth, 172; Pon- 


tiac, 141; Buick, 140; Dodge, 83; 
Cadillac, 80; Mercury, 46; Volks- 
wagen, 36; Chrysler, 32; Edsel, 19; 
Studebaker, 18; DeSoto, 15; Tri- 
umph, 13; Imperial, Metropolitan, 


miscellaneous, 20.—(John 


Kansas 

The Kansas wheat crop turn- 
ing 284,526,000 more bushels than 
predicted spite delayed harvest 
and excessive rainfall, according 
Agriculture, which listed the 1958 
Kansas crop the third largest 
the state’s history. 

Cash value the crop esti- 
mated more than $500 million, 
compared with $197 million for 
the second largest crop 1947. 

Department experts said that in- 
creased yield was accomplished 
farmers raising more wheat per 
acre. 

Naturally, such report sends life 
blood through all types business 
and industry through the wheat 
belt. 

Traditionally, farmers like 
wait for the cash crop and 
plan their buying. Already the 
effect being felt auto deal- 
ers farmers move replace 
their old trucks and cars with 
new vehicles. 

Such bumper crop wheat 
doubles the prospects auto deal- 
ers selling 1959 models, the 
cash comes time when lot 
prospects will wait for the new 
models. 

Used-car prices are getting 
stronger all the time, particularly 


Car Payments 
Average 
CIT Study Finds 


NEW typical person 
who buys new car credit 
trades another car, usually three 
years old less, receives aver- 
age tradein allowance $1,375 and 
pays for the new one monthly 
installments $83, according 
analysis Universal CIT Credit 
Corp. 

More than percent new-car 
sales involve tradein, the study 
showed. 53.9 percent the cases 
studied, the tradein was more 
than three years old. The largest 
single age group—almost percent 
—was made two-year-old 
tradeins. 

Other facts disclosed the CIT 
study the average time 
financial status were that his 
monthly automobile payment equals 
17.4 percent his monthly income 
and that earns $477 month, 
the highest average monthly in- 
come ever noted the periodic 
surveys. 

the age the typical time- 
buyer, about one-third were be- 
tween and 39. About percent 
were between and years old, 
and another one-fourth were 
their 40s. Only about two every 
1,000 new-car time buyers were 
under 20. 


Import Show Set 


For Milwaukee 


MILWAUKEE. The city’s first 
automobile show devoted exclusively 
foreign and sports cars sched- 
uled for Oct. 1-5 the Milwaukee 
Arena, according Dick Paul, 
Dick Paul Enterprises, originator 
the show. 

said plans call for signing 
some the nation’s top entertain- 


Humphrey Brothers Buy Another Deal— 


Humphrey, seated right, and his brother, Murel, standing right, 
have purchased Bogda Motor Co. (Chevrolet) Green Bay, Wis. Jepson, stand- 
ing left, will vice-president the new firm. Others are, seated from left, Roger 
Rebman, dealership sales manager; Stelzer, Chevrolet zone manager, and, stand- 
ing center, Warren Peel, Chevrolet Chicago regional manager. The dealership will 
known Humphrey Chevrolet Sales, Inc., and raises eight the number deal- 
erships operated the Humphrey brothers Wisconsin and Illinois. 


evening and also give away 

least one foreign sports car dur- 

ing the five-day event. 
Information and floor plans are 

available from Dick Paul Enter- 

P.O. Box 1964, Milwaukee 
is. 


Electric Autopulse Moving 
New Plant Michigan 


CASS CITY, Mich. Electric 
Autopulse division, Walbro Corp., 
maker Autopulse electric fuel 
pumps and fuel lifters for the auto- 
motive and oil heating markets, 
moving from the Ludington (Mich.) 
plant the Walbro headquarters 
Cass After Sept. all op- 
erations Autopulse will 
Cass City. 

Walpole, Walbro president, 
said the move will bring about 
major improvements manufac- 
turing and service Autopulse 
customers, and eliminate certain 
duplication manufacturing oper- 
ations. 


FIRST! 
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Campaign Mapped 
Territory Security 


(Continued from Page 1) 


complex mechanical 
The bill provides, substance, 
that when franchise agreement 
expressly specifically provides 
that dealer dealers undertake 
develop the sale such products 
the manufacturer defined 
geographical area, shall lawful 
for the manufacturer and its deal- 
ers agree, for the manufac- 
turer sell the expressed con- 
dition that, the event the dealer 
makes sales which infringe terri- 
tories where other dealers have 
similar obligations, the infringing 
dealer shall make certain author- 


there suggested retail 
price, percent the price 
which the products were sold 
the dealer. This system has been 
rather widely used and com- 
monly known “territory se- 
curity.” 

Under some rather recent inter- 
pretations existing law, manu- 
facturers and dealers operating 
under the franchise system cannot 
lawfully effect normal and reason- 
able control the distribution and 
service complex mechanical 
products. 

This presents anomalous situ- 


payments for the account| ation since, this view the law 
the dealers whose areas sustained, the manufacturer, 
responsibility have been infringed.| responsible for its products law 

The payments dealer would |and custom, can lawfully control 
required make could not ex- every aspect the distribution 
ceed percent the manufac- products relies its own 
turer’s suggested retail price or, distribution organization agents 


TRUCK 


LYNCOACH 


Help FLEET OWNERS 
SAVE and PROFIT 


Everywhere 


Lyncoach Truck Bodies 
are stronger and more 
rugged. 

bigger inside 
and handsomer outside. 


They cost less buy 
and cost less 
maintain. 


Nationally known fleet 
operators and businesses 
noted for buying wisely 
help prove that you, too, 
can save and profit with: 


Lyncoach L-C-T Truck Bodies! 


“As trucker for Sears and Roebuck, constantly the 
making city home deliveries. The fleet while 
whose homes visit bringing their purchoses). You might say ore, 
the mind, rolling advertisement for Sears. 


“The Lyncoach bodies you assembled for fleet have been for 
this use. Aside from their original economy, they have been remarkably in- 
expensive to maintain. Even more important, perhaps, their appeorance is 
consistently good. They stay cleaner inside and This means our deliveries 
please everybody. Furniture and appliances arrive clean ond ready use. 


President, Murray Trucking Service, Inc. 
Buffalo, N. Y.” 


Sincerely, 


Inquiries Invited) 


Inc. 


TRUCK BODY MANUFACTURERS SINCE 1929 
Truck Co., Inc. 


3200 Chestnut 
Oneonta, 


Please send your folder telling how Truck Body can 
give more for less. 


independent and small business 
concerns. 
This bill clarifies the law and 
mitigates this inequity. 
REASONS FOR BILL 
dealer franchise system has 
developed from inconspicuous 
use, unknown origin, the most 
widely relied type selling 
agreement the distribution 
complex mechanical goods. These 
independent outlets are commonly 
known dealerships. They vary 
size and, while some are large, 
the great majority are small busi- 
nesses. Their investments generally 
are relatively substantial. 

The franchised car dealers, 
example, have average 
capital investment $110,000. 
less the law clarified, 
make clear that certain arrange-| 
ments designed provide 
able security for dealers who 
the contractual responsibility 
selling and servicing such 
defined areas are lawful, the 
system may cease 
cally feasible. 

This bill based the con- 
clusion that the system should 
preserved and clarification the 
law with respect the system 
has become necessary insure 
its preservation. 

“Territory security” here 
ferred not the same closed 
exclusive territories. does not 
prevent dealer from selling out- 
side his territory, and customers 
are free buy from the dealer 
their choice. does not affect 
all the right any dealer 
open territory. 

into the area sales responsibility 
another dealer, other dealers, 
pay the infringed dealers small 
amount compensation for the 
loss the customer that area, 
for whose business the infringed 
dealer has established sales and 
service facilities and normally 
tributed, varying degrees, 
sale his local advertising, 
and service effort. 

This will serve protect the 
substantial investment which the 
infringed dealer makes estab- 
lishing and maintaining dealer- 
ship for his area sales respon- 
sibility. 

view the fact that 
sonable type territory security 
essentially form equitable ad- 
justment, not surprising that 
has been widely used means 
strengthening the dealer fran- 
chise system. 


Court Case Cited 

FACT, some situations the 

courts have recognized form 
Kearney Trecker Corp. (58 
Supp. 260, 267 1944) 
Judge Coxe said: 

“The defendant recognizes its 
original obligation pay commis- 
sions the orders but insists that 
with respect all the 
machines, the commission should 
established custom the trade 
the effect that where machines are 
diverted territory outside 
that the original dealer, the 
original dealer entitled only 
one-half the commission. 

“The existence this custom was 


DeSoto Expands 
Plans for Dealer 


Preview Detroit 


DETROIT. Because dealer re- 
sponse has topped early estimates, 
plans for DeSoto’s national dealer- 
announcement meeting here Sept. 
22-23 have been sharply revised up- 
ward, according Wagstaff, 
general manager. 

mass factory driveaway 1959 
DeSoto cars, originally estimated 
1,200, now will involve some 1,500 
new models, 

For the opening Monday, Sept. 
22, DeSoto has added second per- 
formance musical-comedy show 
boasting top Broadway cast and 
staged around the 1959 DeSoto. Ap- 
proximately 4,000 dealers will attend 
the two performances, Wagstaff 
said. 

“This idea has snowballed,” said 
Wagstaff. “At the present time 
percent our dealers have indi- 
they will attend, with more 
acceptances arriving daily. 
DeSoto are extremely gratified, for 
this also marks our 30th anniver- 
sary the automobile field.” 


} 
| 


proved the trial, and was 
justified the different witnesses 
the ground that the dealer into 
whose territory the machines were 
delivered was necessarily put 
considerable expense setting 
and servicing the machines after 
they were received. 

think, therefore, that the 
plaintiffs are entitled recover 
the first cause action the 
full percent the sales price 


France, and percent the 
sales price the 122 machines 
delivered the British Govern- 
ment and shipped territory 
outside France. 

“The defendant concedes that its 
liability the basis these per- 
centages $62,882.68.” 

Explains Reluctance 
growing refusal reluc- 
tance many manufacturers 
include territory-security provisions 


their dealer franchises, despite. 
(Continued on Page 45, Col, 1) 


Adding small-car line? 


Now, more than ever, you need effective, low-cost turntable dis- 
play show off new features your important second line. 
Remember, addition the famous portable PARAVANE turn- 
table for the most dramatic display your 1959 Detroit models, 
Macton offers the companion PARAVANETTE for short wheel- 
base cars. use cround the world for several years, both 
models feature the same simplicity, economy and dependability. 
Practically invisible use, they consist only four simple parts, 
require just minutes set up, pennies day operate. 
tools anchorage are required. Change turntable location 
minutes, move indoors out will. Drive on, plug and 
forget it. 

Write call today for full information prompt delivery 
your PARAVANE PARAVANETTE Turntable. you already 
are using PARAVANES, Macton can provide adapters for 
use. 


Automotive News 


SERVICE TRAINING DEPARTMENT 


For Better Mechanic Education 


= 


Machinery Company, 
Stamford 12, Connecticut 


Publications advertised this section are not 
produced News but carry our recom- 
mendation and your satisfaction. 


NEW PICTURE-STORY 


WHICH COVERS... 
The Controlled Coupling 
Hydra-Matic 

Covers all Controlled Coupling 


Hydra-Motic Transmissions 


Strato-Flight, Over 
250 pages, 600 pictures. 


THE 


Each manual covers 


Fundamentals 

Diagnosis 

On-The-Car Service 

Total Overhaul 

Complete Rate Data 
Tool and Equipment Data 


Dual-Range 
Transmissions 1957. Over 
250 pages, 500 pictures. 


Fordomatic, Merc-O-Matic 
sions thru 1957. Over 200 
pages, 450 pictures. 


Please order manual number $450 each 


Mail orders with check money order to: 


AUTOMOTIVE NEWS, Service Training Department 
2666 Building, Detroit 26, Michigan 
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WANT 
Extra Profits 


Any 6-wheel drive vehicle own- 
operating off the highway 
needs set WATSON LOCKOUT 
Front Wheel why: 


SAVES GAS, TIRES, REPAIRS with front 
hubs “free the high- 
way. 

ALL-WHEEL DRIVE INSTANTLY AVAILABLE 
for off-highway use...a flip the 
LOCKOUT levers engages hub for 
power drive. Simple, rugged 
WATSON design automatically en- 
gages disengages without “rock 
roll”. There are delicate parts 
fail 
LOCKOUTS never let you down 
when you're far away from main- 
tenance facilities. 


WATSON LOCKOUT HUBS are avail- 
able for all popular standard and 
military models and 6-wheel 
drive vehicles. Write today for liter- 
ature, prices and liberal dealer dis- 
counts; please address Dept. H-9 


WATSON 
COMPANY 


WATSON 


1316 67TH ST., EMERYVILLE 
1606 LASKEY RD., TOLEDO 12, OHIO 


BUSINESS 


WITH STEMAC INDIVIDUALIZED 


DEALER NAME PLATES 


Identified and satisfied cus- 
tomers assures better serv- 
fee relations . . . builds 
repeat business .. . in- 
creases sales volume. 
Typical sample, complete 
details on request. 


5434 So, Delaware, 


MASTER 


MOTOR MASTER PRODUCTS 
BOX 96., DEFIANCE, OHIO 


UNDERSTAND CAN MAKE MORE 


MONEY HANDLING THE FOLLOW- 


ING AUTOMOTIVE ITEMS. PLEASE 
SEND DETAILS. 
OGENUINE BLUE CROWN SPARK 
PLUGS. 
OMOTOR UNIVERSAL 
KITS. 
NAME 
STREET 
CITY STATE 


Text Territory-Security Bill 


(Continued from Page 1) 


obligations each other and 
the purchasing public. 

The enfranchised dealers per- 
forming the sales and service func- 
tions for the customer user also 
find increasingly difficult ob- 
tain reasonable return their 

* 

fact that under some inter- 

existing law, the 
manufacturers and dealers operat- 
ing under the franchise system 
distribution cannot effect normal 
and reasonable control the dis- 
tribution and service complex 
mechanical products under their 
franchise agreements has contrib- 
uted importantly these condi- 
tions. 

This presents anomalous 
situation since, this view the 
law sustained, the manufac- 
turer, responsible for its products 
law and custom, can lawfully 
control every aspect the dis- 
tribution its products 
relies its own distribution or- 
ganization agents but cannot 
and small business concerns. 


Since the preservation our 
free enterprise system dependent 
upon the equality competitive 
opportunity business generally, 
particularly small businesses, and 
this connection insure and 
preserve the availability the 
franchise system for the distribu- 
tion complex mechanical prod- 
ucts, the purpose and policy 
this act clarify existing law 
and declare certain the rights 
manufacturers, distributors, and 


who distribute 


mechanical products pursuant 
franchises transactions involving 
affecting commerce. 
DEFINITIONS 


EC. used this act— 
(a) The term “franchise” shall 


the written agreement 


contract under which, (1) manu- 
facturer agrees sell products 
dealer who undertakes provide 
facilities, capital, and personnel for 
the sale and service such prod- 
ucts, and develop the sale 
such products designated area, 


and (2) the legal rights, obligations, 


and liabilities the manufacturer 
and dealer furtherance their 
undertakings set forth section 
(1) this act, are established 
and determined. 

(b) The term “manufacturer” 
shall mean any person, partner- 
ship, corporation, association, 
other form business enterprise 
engaged the manufacture, pro- 


duction, assembly complex 


mechanical products for sale 
commerce, including any person, 
partnership, corporation, associa- 
tion, other business enterprise 
doing business distributor 
which purchases such products 
from such manufacturer as- 
sembler and resells wholesale 
dealers, which acts for and 
under the control such man- 
ufacturer, producer, assembler 
connection with the distribu- 
tion said products. 


(c) The term “dealer” shall mean 
any person, partnership, corpora- 
tion, association, other form 
business enterprise resident the 
the District Columbia operat- 
ing under the terms franchise 
and engaged thereunder the dis- 
tribution sale complex me- 
chanical products, including 
distributor the extent engaged 
the retail sale such products. 

(d) The term “complex mechani- 
cal products” shall include all 
power-operated vehicles, machin- 
ery, equipment, and appliances. 

(e) The term “commerce” shall 
mean commerce among the sev- 
eral states the with 
foreign nations, any terri- 
Columbia, among the terri- 
tories between any territory 
and any state foreign nation, 
between the District Colum- 
bia and any state territory 
foreign nation. 

(f) The term “area responsi- 
bility” shall mean the geographical 
area which dealer dealers, 
agreement, are required develop 


|the sale complex mechanical 
products, 
| * * 
TERRITORY SECURITY 
PERMITTED 

EC. shall lawful, where 

franchise agreement which 
manufacturer engaged com- 
merce party sets forth 
dealer’s area responsibility, for— 

(1) the manufacturer and dealer 
agree enter into contract 
providing that, 

(2) the manufacturer sell 
products dealer the ex- 
pressed condition that, the 
event that dealer sells any com- 
plex mechanical product the 
manufacturer customer re- 
siding located outside the area 
responsibility the selling 
dealer and the area respon- 
sibility another dealer 
dealers, operating under similar 
franchise franchises with the 
manufacturer, the infringing 
dealer shall pay the dealer 
dealers, whose area responsi- 
bility has been invaded, the 
manufacturer for the account 
such infringed dealer dealers, 
such amount amounts pro- 
vided for the contract condi- 
tion sale. 


either the franchise agreements 
expressed conditions sale, 
types retail sales which shall 
exempt from the territory-security 
provisions this act. 


MANUFACTURER may estab- 
lish provide methods 
procedures sufficient its opinion 
for insuring that infringement pay- 
are made promptly and for 
|the determination any dispute 
between dealers between 
dealer dealers and the manufac- 
turer where sale made, 
located, any other issue arising 
between among them relating 
territory security under this act. 


shall lawful for manu- 
facturer terminate the fran- 
chise any dealer who does not 
the obligation make 
payment for infringing the area 
responsibility other dealers, 
take any other lawful action 
reasonably calculated cause 
the dealer fulfill such obliga- 
tion: 

Provided, however, that— 


(A) event shall the pay- 
ment dealer required make 
amount equal percentum 
the suggested re- 
tail price for product or, the 
event the manufacturer does not 
suggest retail price, the price 
which the product was sold the 
dealer; 


between manufacturers providing 
for the establishment mainte- 
nance any area responsibility 
the amount any payment 
herein authorized; but shall not 
unlawful for distributors who 
distribute the product manufac- 
turer respective designated areas 
dealers under franchise agree- 
ments, incorporate agree- 
ment otherwise such fran- 
chise agreements, with their 
respective dealers, the same 
similar territory security provisions 
and implementing agreements 
provisions and any other act 
permitted manufacturer under 
this act; and 


(C) this act shall not apply 
when the sale the Gov- 
ernment any state government 
any municipal corporation 
any political subdivision, 
ment, agency, bureau instru- 
mentality any the foregoing. 


Sec. The act July 1890, 
amended, known the Sher- 
man Act, and the act Oct. 15, 
1914, amended, known the 
Clayton Act, and the act Sept. 
26, 1914, amended, known 
the Federal Trade Commission Act, 
and the act June 19, 1936, 
amended, known the 


manufacturer may provide, patman Antidiscrimination Act, 


the act Aug. 1956, known 
the Automobile Dealer 
chise Act, the extent that 
provisions such acts may 


consistent conflict with the| 


provisions this act, shall not 
|render unlawful agreements, con- 
tracts sales made lawful this 
act acts the performance 
conduct thereof. 


This act remedial and shall 
not interpreted exception 
other legislation otherwise 


act the application such 
provision any manufacturer, 
dealer, circumstance, shall 
held invalid, the remainder this 
act, the application such pro- 
vision any manufacturers, deal- 
ers, circumstances other than 
those which held invalid, 
shall not affected. 


Sec. the intent Con- 
gress exercise its full power 
with respect interstate com- 
merce connection with all mat- 
ters affected this act and that 
this act shall controlling with 
respect the validity fran- 
chise provisions expressed 
conditions sale and acts the 
performance conduct thereof. 
the event any provisions 

the laws any state, directly 
indirectly, are conflict with, 
are contrary repugnant to, 
different from, the provisions 


(B) nothing herein shall act, this act shall control and 
lawful any contract determinative. 


FTC Broaden 


Deceptive 


WASHINGTON. The Federal 
Trade Commission announced 
preparing broad new attack 
price deception that leads the pub- 
lic believe regular price 
bargain reduction. 

The FTC staff has presented for 
commission approval 
point guide ficticious pricing 
merchandise. The guide offers 
merchants clear-cut warning 
what kinds price ads violate 
the law, FTC said. 

Harry Babcock, FTC executive 
director, said the new industrywide 
approach will supplement commis- 
sion activity this field. said 
that the past year more than 
percent 235 FTC orders have 
dealt wholly part with phony 
price claims. 

“Our increasing concern with 
protecting the public from spurious 
bargains has been major factor 
stepping FTC’s policing ad- 
vertising extent far exceed- 
ing any year since the war,” Bab- 
cock said. 

“The extent the speedup 
revealed the FTC’s actions 
against deceptive practices which 


Price Ads 


found the commission issuing 270 
complaints last year—nearly 
double the number 1956, and 
more than three times many 
the average year from 1944 
1953.” 

Babcock said fictitious pricing 
major threat public confidence 
the market place. 

“Unless can bring end 
this trickery,” said, “the day will 
come when reputable merchants 
will, order survive, forced 
the same tactics the hand- 
rubbing sell boys. 

“The result might well that 
customer would confronted 
with such confusion price 
lying that all advertising would 
suffer,” continued. “And vital 
elements our economy which 
depend advertising news- 
papers, magazines, radio and 
hurt sorely.” 

The seriousness the problem, 
Babcock said, has been recognized 
major organizations, such 
Better Business Bureaus and the 
Advertising Federation America, 
both which are cooperating with 
the FTC the fictitious-pricing 
fight. 


NEW 
1958 
PENNANT 


CATALOG 


New Designs—New Lower Prices 


Send for our free 
the largest line of traffic stoppers ever 
manufactured under one roof. You get 
attention with Myrio products. 


MYRLO CO. 


Dept. N, 1231 Main Ave. 
Cleveland 13, Ohie 


YOUR CUSTOMERS CAN TELL 


DIFFERENCE 


When your customers 
change 
100% Pure Pennsylvania, 
they get... 
Lower oil consumption 
Fewer repair bills 
Smoother engine per- 
formance, longer life 
portant difference them 
and you, too, be- 
cause satisfied customers 
keep coming back for more. 
That’s why pays stock, 
display and sell the su- 
premium 
motor oil that makes the 
100% Pure Pennsylvania. 


Why 
Waiting Room Chairs 
Too Comfortable? 


find the 
answer 
other questions 
able new book, 
“The Automo- 
bile 
The book al- 
ready its sec- 
ond printing 
and has been hailed the “bible” 
its field. Use coupon order 
now. If, after days, you are not 
convinced that this book belongs 
your shelf for permanent ref- 
erence, return and will re- 
fund your money! Order now, 
before slips your 


HILPENN PUBLISHING COMPANY 
1750 Broad St., Philadelphia 21, Pa. 


Send copy (copies) of the new book, 
“The Automobile Dealer” 


$5.20 each 


Send books plus postage 


Name 


Street 


WATSON 
Drive 
cer 
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Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 


Week Week dan. 1 Jan. 1 
Ended Same Ended Total To To 
Aug. 30, Week, Aug. 23, Output, Aug. 31, Ang. 30, 
1958 1957 1958* August 1957* 1958 
AMERICAN MTRS.** 2,500 65,179 
CHRYSLER 850 25,538 2,180 20,315 932,671 390,674 
15,144 2,180 18,901 505,318 256,173 
FORD MOTOR*** 21,880 1,337,857 758,745 
5,580 225 963 23,664 8,503 
305 302 366 1,167 26,892 17,185 
1,310 4,787 3,395 12,794 214,003 84,955 
6,122 1,745 
Total Cars, 14,424 119,593 26,118 178,100 4,393,306 2,741,208 
*Revised 
**American Motors’ totals for 1957 include Nash and Hudson production. 
***Ford Motor Co. totals for 1957 include Continental production. 
COMMERCIAL CARS 
(U. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total To Te 
Aug. 30, Week, Aug. 23, Output, Aug. 31, Aug. 30, 
1958 1957 1958* August 1957* 1958 
125 142 108 399 3,668 3,527 
DIVCO 188 2,085 1,740 
DODGE 2432 55,417 38,664 
FORD 6,217 241,581 148,469 
GMC 1,300 918 4,142 46,162 40,752 
INTERNATIONAL 2,491 1,248 5,891 82,584 61,004 
300 312 1,232 12,238 10,068 
1,935 1,216 1,896 53,555 
Total Trucks, 760 48,104 753,779 
Total Cars, 
Trucks, 22,429 140,319 34,878 226,204 5,147,085 3,300,279 
Total Cars, 
Trucks, Canada 5,448 3,383 316,651 
Grand Total, 


Cars and Trucks, 


*Revised. 

**Miscellaneous includes Corbitt, Marmon-Herrington, Federal, Four Wheel Drive, etc. 

***Autocar, Freightliner, Reo and Sterling are included in White totals; Brockway in 
Mack totals. 

N.B. All U, 8S. totals include cars and trucks for military orders. 


2-Door Sedans Rise 2nd 


238,865 5,463,736 3,554,172 


= 


First-Half Factory Sales 


sedans 
staged comeback the first half 
the 1958 new-car market, the 
Automobile Manufacturers Assn. 
reported. 

The body type—a category that 
includes coaches and sport coupes 
—moved second place 
popularity from fourth rank last 
year. accounted for 17.5 percent 
factory sales, compared with 
145 percent during the first six 
months 1957, AMA said, 

Four-door sedans continued 


four-door type. The latter ranked 
fourth, with 12.5 percent sales, 
increase 1.5 percent over 1957. 
Two-door wagons declined per- 
cent the market from last year’s 
first-half share 3.2 percent. 

Station wagons both types ac- 
counted for 146 percent sales 
this year, compared with 14.3 per- 
cent last year. 

Below are comparative tables 
factory sales body types for the 
first half 1957 and 1958: 


lead all other body types, accord- 
increasing from 31.5 percent in| Sedans, Coaches 

1957 35.8 percent this year. and Sport Coupes 486,613 14.49 


Sedans both types accounted for 
53.3 percent factory sales. 
The two-door hardtop, 


Hardtops (4-Door) 


cent years, dropped from second 3,797 
third place. Percentagewise,- it: de- 
clined from 18.6 percent 1957 
15.7 percent, AMA said. 

The four-door hardtop also lest 
ground, from third 35.83 
place, with 15.9 percent, fifth 17.49 
place, with percent. Two- 
door and four-door hardtops 
sales this year, compared with | Station wagons (2-Door) 46,182 2.06 
24.5 percent last year. Station wagons (4-Deor) a vt a 

upward trend, particularly the 


Week’s Yield Sags 14,424 Cars... 


More Makers Begin 
Production 


(Continued from Page 1) 


action about Sept. 15, although 
the division has not announced 
firm date. Chevrolet slated 
return Sept. 15, thus real up- 
surge production can ex- 
pected before the third week 
this month. 

Mercury this week will begin re- 
tooling and 


installation with 


proceeding slowly, with last week’s 
production estimated 850 Dodges, 
DeSotos, Chryslers and Imperials. 
The company has been hampered 
labor disputes plus the normal 
problems that accompany the be- 
ginning new-model output. 


The changeover period, coupled 
the year-long slowdown 


fixtures required for production the auto industry, held August pro- 


its models. 


duction estimated 178,100 


Mercury said that because the units, the lowest figure since July 
new “from road roof,” all when 159,652 cars were built. 


Mercury plants will undergo “com- 
plete retooling.” Included are the 
station-wagon plant Wayne and 
assembly plants Wayne, Metu- 
chen, St. Louis, and Los Angeles. 

While details the 1959 Mercury 
have not been disclosed, was 
learned that glass area has been 
increased percent through the 
use compound-wrapped wind- 
shields and compound rear win- 
dows some models. 

Buick was the bright spot last 
week’s meager outpouring cars. 


* * * 


WAS only the third time since 

June, 1946, that monthly produc- 
tion had failed top 200,000. The 
other occasion was September, 1956, 
when the total was 190,722. 

Truck production slipped 8,- 
005 units last week Chevrolet 
and Studebaker were idle and 
Ford division ended its 1958 run. 
The previous week saw 8,760 
truck assemblies. 


The month’s total was esti- 


its second week building mated 48,104, lowest since the 35,203 


the division upped 

5,082 units for its second-highest 

total since the week ended March 
= 


= 

AMBLER started its line last 

week and turned out esti- 

mated 2,500 units. The company was 
aiming higher target and may 
work Saturday this week. 

Ford Motor Co. contributed 5,- 
992 assemblies, with Ford divi- 
sion’s buildout activities account- 
ing for 4,337. Mercury added 1,- 
310 and Lincoln, 305. 


its output count July, 1952. 


Canada, car and truck pro- 


ducers turned out estimated 5,- 
448 vehicles General Motors 
began building its cars. 
Ford finished its model run, and 
Chrysler was 

The previous week, the Canadian 
firms assembled 3,280 cars and 
trucks. 


Car Output 


August vs. July 


August duly Gain 
Pct.* Make Pet. or Loss 
34.74 Chevrolet 34.63 0.11 
10.61 Plymouth 10.87 0.26 
401 Buick 0.00 401 
140 Rambler 5.61 421 
0.66 Lincoln 0.29 
0.60 Dodge 3.15 2.55 
0.54 Edsel 0.19 0.35 
Cadillac 3.68 3.32 
Oldsmobile 7.26 7.00 
0.06 DeSoto 0.96 0.90 
14— 0.03 Imperial 0.22 0.19 
15— 0.00 Pontiac 5.14 5.14 
16— 0.00 Studebaker 105 1.05 
0.00 Packard 0.06 0.06 
100.00 Total 100.00 
140 AMC 421 
100.00 Total 100.00 
* Estimated by Automotive News 


$6.2 Billion for 


Highway Spending Rise 


WASHINGTON. Highway ex- 
penditures 1958 all units 
government are expected hit $6.2 


Chrysler run still billion, percent over last 


Patterson Flays 
‘Frugality 
Amvets Speech 


ST. LOUIS.—The can best 
meet the Russian scientific chal- 
lenges continued economic ex- 
pansion rather than frugal 
and austere liv- 
ing standard, 
Patterson, 
Dodge general 
manager, told the 
annual convention 
the American 
Veterans World 
War 

Taking issue 
with those who 
advocate the 
“simple life” 
order compete 


M. ©. Patterson 


space, Patterson declared that ex- 
cessive frugality represents “very 
real danger our national wel- 
fare.” 

What happens when people stop 
buying the things they need 
ing demonstrated now the auto 
business, said. said decreased 
earnings the auto firms cost the 
Federal, state and local govern- 
ments more than half billion dol- 
lars tax revenue during the first 
six months this year. 

This loss revenue, contin- 
ued, comes time when the 
nation must spend more money 
than ever missiles, scientific re- 
search, highways and schools. 
sales other industries had de- 
clined much have auto sales, 
the results would have been dis- 
astrous for the nation, said. 

Patterson said those who call for 
frugality are seriously underesti- 
mating the economic strength 
the “Under any emergency 
short armed conflict,” said, 
“it seems clear now have the 
capacity keep moving forward 
simultaneously all economic 
fronts.” 


Deal Offers Cars 


Below Cost Sellout 


KANSAS CITY.— Foreign Car 
Center, 3953 Broadway, adver- 
tised was quitting business 
and offered sell its 
1958 and 1957 Volkswagens and 
Karmann Ghias below cost, with 
arranged within five 
minutes. 


$5.7 billion, according Ber- 


tram Tallamy, highway 
administrator. 

The Bureau Public Roads, 
which Tallamy heads, also fore- 
cast that annual capital expendi- 
tures will reach $7.1 billion 
1959, $7.3 billion 1960, $7.7 bil- 
lion 1961 and billion 
1962. 


Capital expenditures comprise 


construction, including on-the-job 
engineering supervision, prelimi- 
nary engineering and right-of-way 
acquisition costs. 

Tallamy said the percentage 
Federal highway aid during the 
five-year period expected rise 
sharply, from percent 1958 
percent 1959 the ex- 
panded Federal-aid program moves 
into high gear, and percent 
the program stabilizes. 

The increase aid follows al- 
location additional $600 mil- 


lion the Federal Highway Act 
1958 for expenditure 1958 
and 1959, Tallamy added, and 
temporary suspension the pay- 
as-you-go clause the 1956 High- 
way Act, which would have re- 
quired severe curtailment 
funds 1960 avoid creating 
deficit the Highway Trust 
Fund. 


Funds available the states for 
capital expenditures, for matching 
Federal aid and for non-Federal-aid 
free roads, are expected increase 
from $2.6 billion 1958 $3.1 bil- 
lion 1962. 

increase from $944 million 
1958 $1.1 billion 1962 antici- 
pated funds required match 
Federal aid, Tallamy said. Capital 
expenditures the states non- 
Federal-aid work are expected 
grow from $1.7 billion billion 
the period. 

added that expenditures 
local governments, based past 
trends, probably will rise from $1.1 
billion 1958 $1.3 billion 1962. 


OPPORTUNITY 


Mercedes-Benz Sales, Inc. newly formed and 
wholly owned subsidiary Studebaker-Packard 
Corporation, requires special representatives 
with experience, opening wholesaling and 
successful retail managements. also require 
thoroughly experienced truck and bus sales 
manager for the Mercedes-Benz line. All in- 


quiries will received strict confidence. 
Locations open New York City, Washington, 
C.; South Bend, Indiana; Kansas City, Mis- 


souri; San Francisco. Contact: 


ARMSTRONG 


General Sales Manager 


MERCEDES-BENZ SALES, INC. 


635 Main Street South 
9-7111 


Moving the Top... 
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These Are Men Who Guide 


genius and engineering ex- 
pert have replaced another financial 
ace and aggressive super-sales- 
man the top men General 
Motors. 

The financial men are Frederic 
Donner, newly appointed board 
chairman and chief executive of- 
ficer, and Albert Bradley, his 
predecessor chairman, The en- 
gimeer John Gordon, GM’s 
new president and chief opera- 
tional officer. 


The salesman Harlow (Red) 
Curtice, who retires today presi- 
dent and chief 
executive officer 
after career 
which aroused 
mixed emotions 
the industry. 

Curtice, 
times firy 
his nickname, has 
been hailed 
great leader 
the one hand and 
also tyrant 
obsessed with 
mania for sales any cost. 

Another new member the 
high command James Good- 
man, who succeeds Gordon group 
vice-president the body and 
assembly divisions. Goodman, who 
also was named director, formerly 
was Fisher Body general manager. 


H. Cartice 


the top echelon the 
corporation, Donner better 
known bankers than auto 
men. never sold car, never 
helped build one. 

His sphere operations has 
been bond flotations, stockholders 
relations and the other vital admin- 
istrative duties that are part 
corporation that measures its 
sales 
and its earnings 
hundreds 
millions. 

means unfamiliar 
with the retail 
side the busi- 
ness. And 
well-versed 
dealer relations. 

New 
York offices, Don- 
ner has long been Donner 
associated with Alfred Sloan 
advocate the quality-dealer pro- 
gram that Sloan championed 
years ago. 

The thesis, briefly, that 
strong dealer body essential 
the company prosper, and 
that the factory must extend every 
possible help its retailing organi- 
zation. 


ONNER joined 1926 
accountant and since then 
his career has paralleled that 
Bradley, the man succeeded to- 


day board chairman. 


entered the organization 
1919 the comptroller’s staff. 
Bradley moved assistant 
treasurer. did Donner. 
Bradley became assistant gen- 
eral treasurer 1928 when 


Macy, Licensee 


Accused FTC 


WASHINGTON.—R. Macy 
Co., New York City department 
store, and licensee, Tire Mart, 
Inc., also New York, have been 
accused the Federal Trade Com- 
mission deceptively pricing auto 
seat covers. 

The licensee sells the covers and 
other merchandise department 
certain Macy stores through 
subsidiary, Tire Mart Stores Corp. 
Also cited were Hyman Kaufman 
and Harold and Max Leitman, 
officials both Tire Mart firms. 


FTC said typical newspaper ads 
claim savings $14 $24 seat 
covers “originally 29.94 39.94.” 
The defendants never sold these 
covers the advertised higher 
prices, and buying them the so- 
sale price $15.94 results 
savings less than those 
claimed, FTC said. 

hearing was scheduled 
Washington Oct. 15. 


MAN regarded financial|was 37. Donner earned that post 


1937 the age 
34. 

1929, Bradley 
advanced 
dent. was 38. 
That job was 
few years the 
future for Don- 
ner. achieved 
1941 when, 
like Bradley, 
was 38. 

Bradley was 


Albert Bradley 
voted seat the board direc- 
tors 1933 and became executive 
vice-president 1942 when was 


51. Donner joined the board 
1942 and was extended execu- 
tive vice-presidency 1956 the 
age 53. 

that time, Donner was 
named chairman the powerful 
Financial Policy committee, Nat- 
urally, succeeded Bradley who 
had filled the post for years. 
Donner succeeded Bradley again 
last week chairman the 

Donner, who will Oct. 
native Three Oaks, Mich. 
was graduated from the Uni- 
versity Michigan 1923. 

the same class was young 
Annapolis graduate who was re- 
ceiving his master’s degree 
mechanical engineering. His name 
was John Gordon. 

> 

ORDON, the corporation’s new 

president, was classmate 
another widely known auto man 

during his days the Naval 
Academy. 

Gordon took his degree An- 
napolis 1922—just two years 
before the gradu- 
ation Frederick 
JI. 
NADA 
vice-president and 
retired rear ad- 
miral. 

The Navy was 
scrapping ships 


1922 and midship- 
men were being 
their commis- Gordon 


sions. Gordon did and enrolled 
Michigan for graduate work. 

joined Cadillac 1923, rose 
head the engineering labora- 
tory 1929 and motor design 
engineer 1933. 1940, as- 
signed him study work 
forward engine design, but the 
threat war soon resulted 
shift Allison division. 

Allison, his group helped de- 
sign and develop high-horsepower, 
liquid-cooled aircraft engines for 
the bigger and faster plans needed 
the Allies. 

chief engineer 1943 and 
helped design light tanks and re- 
lated armored vehicles. 

After the war, became Cadil- 
lac general manager and was 
stayed Cadillac until 1950 when 
was appointed engineering 

Working with other engi- 
neers, Gordon was instrumental 

developing the high-compres- 
sion V-8 engines the overhead 
type which now are general 
use throughout the industry. 

1951, Gordon was promoted 
group vice-president charge 
body and assembly divisions, the 
post held when was named 
last week succeed Curtice 
president. 


spent years with 
General Motors, them 
president. was the first presi- 
dent reach retirement age while 
office, and held the corpora- 
tion’s reins longer than other 
president with the exception 
Sloan and Charles Wilson. 

Starting bookkeeper for 
Spark Plug 1914, became 
president 1929. moved 
Buick general manager 1933 
and turned sales job that 
ranks one the top perfor- 
mances industry history. 

1934, introduced the lower- 
priced “40” series, later known 
the Special, and sales began 
rise. The 1934 total was 63,067, 


compared with the 1933 low point 
43,809. 

Sales continued climb, except 
during the recession year 1938, 
and 1941 registrations reached 


record 308,615. then, Buick 


was fourth place the sales 
derby. 
Curtice moved Detroit ex- 
ecutive vice-president 1948 
became president 1953 
Wilson resigned become Secre- 
tary Defense. 
NDER Curtice’s direction, 
corporation’s physical facilities 
and its sales expanded 
ously. captured more than 
percent the new-car market 
1954, 1955 and 1956, and 1955, 
became the first U.S. corporation 
earn more than billion after 
taxes single year. 
Goodman, who succeeded Gordon 


head the body and assembly 
divisions, 33-year man who 
learned his job the hard way—on 
the production 
line. 
Hejoined 
Fisher Body 
Norwood, O., 
1925 metal 
finisher and be- 
came resident 
manager 1936. 
was ap- 
pointed assistant 
general manager 
Goodman 1946 and moved 
like position the B-O-P 
Assembly division 1947, year 
later, was B-O-P general man- 


ager. 

1952, Goodman was promoted 
Fisher Body general manager 
and was elected vice-presi- 
dent and member the adminis- 
trative committee. 

He’s also president the Fisher 
Body Craftsmen’s Guild, whose 
model-car building contest for 
youths attracts nearly 500,000 en- 
tries annually. 


Donner, Gordon Take Over 


Leadership Today 


(Continued from Page 1) 


Body General manager. Goodman 


also was named director. 
> 


elevation the top 

job came surprise the 
industry, but his appointment 
chairman caused some heads 
turn. had been mentioned prom- 
inently for the presidency Curtice 
retired. Curtice reached retirement 
age (65) 15. 

The explanation that the 
directors changed the organiza- 
tion structure the corporation 
and designated the chairman 
chief executive officer. The chair- 
man also becomes full-time em- 
ploye the company, subject 
retirement 65. 

That paved the way for Bradley’s 
retirement. Bradley 67. had 
been chairman since 1956. 

The designation the chairman 
chief executive officer not 
new for GM. Alfred Sloan jr., 
who moved from president chair- 
man 1937, kept the title chief- 


executive until 1946. 


56, has spent his entire 
years with the finan- 
cial end the business and, con- 
sequently, considerably better 
known among bankers than among 
auto men. 

considered one the na- 
tion’s top financial men and was 
regarded “the boy wonder 
Wall Street” when was named 
finance vice-president 1941. 
was years old that time. 

Donner’s office always has been 
New York, although company 
business has required him 
spend much time Detroit. 
has not said whether Donner will 
move his headquarters Detroit. 
but such move not expected 
the immediate future. 

Gordon’s appointment the 
presidency caught many industry 
listening posts unaware. The 35- 
year veteran expert engineer. 
Joining Cadillac 1923, rose 
engineering laboratory foreman 
1929 and motor design en- 
gineer 1933. 

During World War worked 
with product study group which 
designed and developed liquid- 
cooled Allison aircraft engines 
high horsepower ratings equip 
the bigger and faster planes needed 
the Allied powers. 


* 
new chief the body 
and assembly divisions, joined 


Los Angeles Import Show 


Moved Late February 


LOS ANGELES.—Ted Bentley 
and Fred Tabery have postponed 
their imported-car show until the 
latter part February. ori- 
ginally was open late Oc- 
The shift was made 
cooperation with the Los Angeles 
Motor Car Dealers Assn., which 
will open its annual show Nov. 14. 

San Francisco will have 
imported-car show from Nov. 
Nov. Brooks Hall. More 
than 95,000 square feet have been 
leased for the event. 


Fisher Body 1925 metal 
finisher. was appointed general 
manager the B-O-P Assembly 
division 1948 and moved the 
top Fisher Body job 

Goodman also was named 
director, bringing the board back 
members. There had been 
since the death Charles Fisher 
jr. last April. Curtice and Bradley 
continue the board. 

their meeting last week, the 
directors designated the Fi- 
nance Committee and the execu- 
tive Committee the governing 
committees the corporation. 
These groups replace the former 
Financial Policy and Operations 
Policy Committee. 

Donner continues chairman 
the Finance Committee, and Cur- 

tice and Bradley remain mem- 
bers the group. 

Gordon and Louis Goad, exec- 
utive vice-president charge 
automotive operations, were named 
the committee. Eight other 
directors also are members. 

The Executive Committee will 
responsible for the management 
the business affairs the corpora- 
tion and will have general juris- 
diction over its commercial activi- 
ties. 

Gordon now chairman this 
committee, and Goodman has been 
named the group. Curtice and 
Bradley have retired from this 
committee, and there are eight 
other members. 

* 


Names Klotzburger 
Head Fisher Body 


Klotz- 
burger has been named general 
manager the Fisher Body, effec- 
tive today (Sept. 1). 


Klotzburger succeeds James 
Goodman, who becomes group 
executive charge Fisher Body, 
Ternstedt and Buick-Oldsmobile- 
Pontiac assembly divisions today. 


General director Fisher Body’s 
facility planning and works engi- 
neering section since 1954, Klotz- 
burger has been with for 
years. joined the firm specifi- 
clerk with Chevrolet St. 
1923. Ten years later 
was named plant engineer Chev- 
rolet’s Tarrytown (N.Y.) plant. 
1934 became plant superintend- 
ent for Chevrolet Oakland, Calif. 


was appointed production 
manager GM’s Southern Califor- 
nia plant 1939 and 1943 was 
transferred the wartime Eastern 
Aircraft division assistant works 
manager. short time later be- 
came works manager for that divi- 
sion and 1945 was appointed 
manager the Buick-Oldsmobile- 
Pontiac plant Atlanta. 

1946, Klotzburger was trans- 
ferred the Linden (N. J.) B-O-P 
plant, where was manager until 
1951, when became manager 
the B-O-P plant Arlington, Tex. 
was there for nearly three years 
before joining Fisher Body. 


Curtice Cites 
GM’s Position 
UAW Talks 


DETROIT.—The following 
ment was made Wednesday 
Harlow Curtice, president 
General Motors, two days after the 
executive realignment was an- 
nounced. 

“The personnel and labor rela- 
tions policies and practices Gen- 
eral Motors have been conceived 
and developed the basis what 
sound and fair for our employes 
and all whose interests are in- 
volved. 

“The record years labor 
peace General Motors speaks 
for itself, has been period 
unprecedented progress for our 
employes. 

speak behalf the newly 
elected chairman the board, Mr. 
Frederic Donner, and president, 
Mr. John Gordon, saying that 
the consideration what sound 
and fair will continue govern 
General Motors’ approach per- 
sonnel and labor relations. 

“Both Mr. Donner and Mr. 
Gordon have been closely identified 
with development policy these 
areas for many years. Both have 
been close past negotiations and 
they have followed the current 
negotiations from day-to-day since 
the beginning. 

“These negotiations have not re- 
sulted settlement far be- 
cause the union’s continuing 
insistence upon economic package 
demands that would cost General 
Motors cents per hour per em- 
ploye. This rigid union position has 
not changed since the agreement 
was terminated May 29, despite 
the fact that the meantime Gen- 
eral Motors representatives met 
continuously with the union. 

“General Motors will continue 
strive for peaceful settlement 
that will fair our employes 
and sound from the standpoint 
all concerned.” 


GMAC App 


oints 
New Managers 


Branch Offices 


NEW YORK.—General Motors 
Acceptance Corp. has appointed new 
managers for its branches seven 
cities. 

Augustus Baldwin, manager 
the Greensboro (N. C.) office, has 
been named manager Charlotte, 
ler, who retiring after more than 
years with the firm. 

Arthur Pringle jr., assistant 
manager Knoxville, Tenn., has 
been named succeed Baldwin 
Greensboro. 

George Kennedy, assistant 
manager New York, will take 
over the Hempstead (N. Y.) branch. 
succeeds George Freise, who 
retiring after years with the 
company. 

Richard Montague, sales man- 
ager the Charleston (W. Va.) 
branch, has been named manager 
there. John Moran, sales man- 
ager Boston, has been appointed 
manager the New Bedford 
(Mass.) branch. 

Donald Martin, credit manager 
Chattanooga (Tenn.), becomes 
branch manager Rome, Ga. Ray- 
mond McLaughlin, sales manager 
Mobile, Ala., the new manager 
Valdosta, Ga., succeeding the late 
George Strickland. 


Car Smog Output 
Studied Coast 


LOS ANGELES.—Los Angeles 
County authorities have begun 
study determine which makes 
and models cars contribute most 
heavily the area’s smog problem. 

The study Smog Control Of- 
ficer Smith Griswold was ordered 
the board supervisors. The 
test will centered the coun- 
ty’s fleet 2,000 vehicles. 


Griswold was directed concen- 
trate new low-mileage cars 
and have results the study 
ready for the National Air Pollution 
Control Conference Washington 
Nov. 17-19. 
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Preparing for Action Next Congress 


Territory-Security Drive Mapped 


(Continued from Page 41) 


the evidence in- 
creasing need for such provisions, 
not due any statute judicial 
decision condemning 
sions. 

Although territory-security 
clauses have long been used 
manufacturers the distribution 
their products, the Federal courts 
have passed their legality 
only few cases. 


noteworthy they have in- 
been upheld reason- 
able restraint trade. (Boro Hall 
Corp. General Motors Corp. (124 
196 (2d 1942), certiorari 
denied 317 U.S. 695 (1943)); Phillips 
Iola Portland Cement Co. (125 
Fed. 593 (8th Cir. 1903), certiorari 
denied 192 606 (1904); cf. Cole 
Motor Car Co. Hurst (228 Fed. 
280 (5th Cir. 1915), writ error 
denied sub nom.); Tillar Cole 
Motor Car Co. (246 Fed. 831 
(5th Cir. 1917), certiorari denied 247 
511 (1918); Sinclair Refining 
Co. Wilson Gas Oil Co. (52 
974 (W.D.S.C. 1931).) 


These cases, however, may 
construed dealing with solitary 
agreement between manufacturer 
and single dealer rather than 
system dealer agreements. The 
courts conceivably might 
guish between single 
agreement containing territorial 
sales limitation and series 
substantial number such 
ments. 


The primary concern the 
manufacturers who have reluc- 
tantly removed territory security 
provisions from dealer franchises 
due the trend decisions 
under the antitrust and related 
laws and the position the Anti- 
trust Division the United 
States Department Justice 
reflected cases filed during 
recent years. This can illus- 
trated two civil actions 
brought within the past year. 

porter and some its distrib-| 
utors are charged with 
Act by, among other things, 
ing that “each coconspirator 
will sell Volkswagen 
and parts those customers 
who reside within the exclusive) 


territory assigned such dealer.” 
1(All franchised dealers in Volkswagen | 
therefor in the 
**cocon- 


automobiles and parts 
United States are alleged to be 
spirators.’’) 

complaint filed June 30, 
1958, against the White Motor Co. 
for alleged violations sections 
and the Sherman Act 
charged, among other things, 
White and the coconspirators (its 
franchised dealers and distributors) 
have agreed that “each franchised 
distributor will sell White trucks 
and White parts those franchised 
dealers only who are located within 
the exclusive territory assigned 
White such franchised 
utor, and each franchised dealer 
will sell White trucks and White 
parts those customers only who 
reside within the exclusive territory 
assigned such franchised dealer 
its franchised distributor 
White.” 


Under these circumstances, 
understandable why manufacturers 
and dealers, despite their recogni- 
tion the need for reasonable 
territory security provisions, come 
more and more the view that 
they cannot safely incorporated 
the dealer franchise system 
may jeopardy. 

Other Channels 

should economically im- 

possible for many dealers 
complex mechanical products 
survive without some form rea- 
sonable territory security, then the 
manufacturers may eventually find 
necessary utilize other chan- 
nels distribution, would 
only with reluctance that some 
would undertake distribute 
through their own retail outlets 
factory branches, through agents. 

Insofar such developments 
would deprive manufacturers the 
opportunity selecting the method 
distribution best adapted the 
Sale and service their complex 
inconsistent with the best interests 


| independent distributors, 


consumers and the economy 
generally. 


would also almost inevitably 
follow that some franchised deal- 
ers who now sell and service such 
products would cease in- 
dependent businessmen. 


The present dealer franchise sys- 
tem was evolved over many years 
the critical test actual exper- 
approach best suited the sale and 
service complex mechanical prod- 
ucts. Its comparative efficiency 
illustrated the reliance manu- 
facturers generally the franchise 
system the distribution and serv- 
icing such products, for example, 
automobiles, trucks, farm imple- 
ments, and household and electrical 
appliances. 

Under the franchise system 
manufacturer enters into contracts 
granting the dealer the right 
sell its products exchange for 
the dealer’s promise not only 
promote and develop the sale 
such products designated geo- 
graphical area but also provide 
service facilities and personnel 
service the products 
before sale and keep them operat- 
ing satisfactory manner after 
they have been sold. 

The manufacturer then markets 
its products through this dealer 
group instead trying sell 
all potential retailers its product. 
The public has been protected 
benefited from the dealer’s assump- 
tion both the sale and service 
responsibilty’. 

2(In some instances a manufacturer may 
distribute to dealers through a system of 

(who in some in- 
function and also 
make some retail sales and otherwise) 


operate like a dealer with respect to this) 
phase of their business).) 


well recognized that the 
dealer, although legally and 
the public his territory, 
area sales responsibility, 
manufacturer’s representative. 

The manufacturer and 
resultantly, have very 
interest each other’s conduct. 
product goodwill the 
community are large part en- 
trusted the dealer. 


Chance for Control 
and historically, there- 
fore, the franchise method 


stances have a dual 


has given the 


facturer opportunity reason- 
ably control the conditions under 
which its products have been 
marketed and serviced. 

Through selecting dealers per- 
sons who are competent provide 
proper servicing, the manufacturer 
can protect the prestige its prod- 
ucts and its good will and minimize 
its liabilities customers war- 
ranties and for negligence. 

From the dealer’s point view, 
the possibilities growth and 
repeat business result 
sound sales and service operations 
alone has normally been the in- 
for the dealer’s conscien- 
tious adherence franchise obli- 
gations. This, too, redounded 
the benefit the consuming 
public generally. 

dealer’s fulfillment the fran- 
chise obligation provide facilities, 
capital, and personnel for the sale 
and service the 
products designated area 
should entitle dealer some 
security against infringement 
his territory. 

Indeed, the dealer cannot 
accorded any protection whatsoever, 
his contractual duties, than the 
retailer who merely buys and sells 


Thompson Buys 


Detroit Firm 


CLEVELAND.—Thompson Prod- 
ucts, Inc., has announced the pur- 
chase the assets Federal 
Industries, Inc., Detroit, manufac- 
turer transmission and power 
steering pumps for the transporta- 
tion industry. 

Charles Ohly, manager 
Thompson Products’ Michigan 
Group, said the Detroit firm will 
operate the Federal Works 
the Michigan Group. 

Drew Haneline, president 
Federal Industries, will continue 
manage the operation. 


tent servicing after sale. 


without any presale and aftersale 
responsibilities his customers, 
This need for territory security, 
however, largely not entirely 
confined complex mechanical 
products. There certain, and 
under normal circumstances 
very large, amount territory 
security inherent most articles. 
Complex mechanical products, 
however, are such nature 
they not only lack inherent terri- 
tory security but actually tend 
lend themselves its destruction. 
They are generally expensive 
pared most articles, sold prices 
reached bargaining, and fre-| 
quently there trade-in involved, 
and even the best require compe- 


Problem Aggravated 
THE case automobiles 
other products which provide| 
their own means transport the 
since they can moved nom- 
inal expense..In other words, 
relatively inexpensive move 
product from one dealer’s area 
responsibility another’s. 

products where territory 
curity not inherent con- 
sequence the article itself, there 
very little the manufacturers can 
about the problem except, 
course, protect their dealers 


| 


conditions sale. 

law and custom the customer 
looks the manufacturer for safe 
construction and proper 
was held early 1916 
Pherson Buick Motor Co. 
automobile manufacturer was liable 


defective wheel obtained the 


wersatile cra 


@ COMBINATION BUTANE STOVE AND ICE 80x 


@ SINK WITH GALLEY PUMP 
@ FRESH WATER TANK 

@ DIVAN 

@ 

@ BUTANE LIGHTING SYSTEM 

@ 6 AND 12 VOLT UGHTING SYSTEM 
@ 110 VOLT LIGHTING SYSTEM 

@ 

@ KAPOK CUSHIONS THROUGHOUT 


@ OFTACHARLE TRAKER HITCH 


@ DETACHABLE WHEELS 


© ALUMINUM FIBERGLAS INSULATED CABIN 
Dealer @ 146 fT OF OPEN 
Available © WHER AND LADDER 

@ MARINE AND HIGHWAY UGHTS 


IDEAL ADDITIONAL 
YEAR AROUND PROFIT time? 


WRITE, PHONE TODAY... 


DON 


Factory 


@ HUGE STORAGE SPACE 
@ ONE MAN OPERATION 
TOP GUN DECK 


Automobile Dealers! 


Now COMPLETE line economy 


BMW Isetta “300” 


BMW 


SEATER 


NSU Prinz 


AVAILABLE SOON 


enjoy the car and 
cerned will the 
only car for busi- 
ness from now 


Davies 
Grove City, Ohio 


BMW WINS CALTEX TROPHY VICTORY 


CALTEX Economy Run Hockenheim, Germany 


725 miles mph continuous miles per gallon 


The Economy Run consisted 12-hour-run and BMW the start 
and the goal, break downs. BMW (ISETTA) closed with first prize. 


Complete Line Under $1400 


REGULAR GASOLINE 


oil gas mixture) 


ALL AIR COOLED ENGINES 


us. FADEX COMMERCIAL CORP. 1939 


EXECUTIVE OFFICES 
487 Park 


NEW YORK SPARE PARTS CENTER 
421 East 91st Street 


WESTERN DISTRICT OFFICE AND PARTS CENTER 
319 Van Norman Road 


New York 22, New York 28, Box 442 
1-7200 TRafalgar 6-7010 Montebello, California 
3-1348 
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Campaign Mapped CLASSIFIED 


Territory Security 


(Continued from Page 45) 


manufacturer from supplier 
despite the fact there was privity 
between the manufacturer and the 
injured parties. 

The law negligence and im- 
plied warranties has continued 
develop such manner that 
becomes increasingly important 
for manufacturers operating 
under the franchise system 
have dealers who are not only 
competent but willing give 
complex mechanical devices the 
presale conditioning and after- 
sale service the equipment re- 
quires. 

Dealer franchises for years have 
required dealers perform such 
services. The manufacturers 
many complex mechanical products 
have franchise provisions obligating 
dealers provide service regard- 
less whether not the dealer 
actually sold the product requiring 
service the customer. 


Service Expected 

USTOMERS have come ex- 

pect, matter custom, 
that manufacturers complex 
mechanical products will provide, 
through franchised dealers, service 
for the product throughout its use- 
ful life. This responsibility as- 
sumed both the manufacturer 
and the dealer. 

The warranty obliga- 
tions manufacturers complex 
mechanical products have assumed, 
the interest product goodwill 
and customer satisfaction, have 
been liberalized along with product 
improvements. General Motors, for 
example, for years has issued 
express warranty its dealers 
with respect its motor vehicles 
the basis 4,000 miles opera- 
tion days following the de- 
livery the car the retail 
purchaser. 

This warranty is, turn, passed 
the dealer the retail cus- 
tomer. The service performed 
the dealer under the warranty 
the expense General Motors. Al- 
though the dealers formerly shared 
some the expense perform- 
ing this warranty service, since 
1956 the entire cost warranty 
adjustment has been assumed 
General Motors. 


This warranty reimbursement 
applicable all this manu- 
facturer’s vehicles, whether not 
sold the particular franchised 
dealer performing the service 
under the warranty. 

addition this standard war- 
ranty, which incorporated the 
dealer franchise agreements and 
issued General Motors’ dealers 
their retail customers, this con- 
cern since 1941 has extended its 
dealers, for their benefit and the 
benefit their retail customers, 
policy under which warranty claims 
which are established under pre- 
scribed conditions and limitations, 
may accepted the basis 
12,000 miles months instead 
the standard 4,000 miles 
days with the same reimbursement 
dealers applies under the 
standard warranty. 

Other manufacturers, course, 
have similar They are 

naturally desirous that all retail 
customers have the benefit 
such programs. the interest 
product goodwill and customer 
goodwill, manufacturers com- 
plex mechanical products expect 
their dealers render service, 
even though they not sell the 
product the owner. 

some instances, however, 
dealers have refused furnish not 
only warranty service but even 
regular service. Some dealers, while 
furnishing such services, have in- 
sisted that the owners who have 
purchased products from them 
should have preferential treatment. 

result, some instances 
customers have not received serv- 
ices which, under the law and 
custom, both consumers and manu- 
facturers are entitled expect. 

Defects Considered 
the early production new 
products, which merely affect the 
normal use and operation the 


product, occur more frequently 
complex mechanical products than 
simpler articles. 


such cases, dealers are ex- 
pected correct the defects, either 
when the product serviced 
requesting customers make the 
product available for service. Man- 
ufacturers’ problems this con- 
nection are immeasurably compli- 
cated situations where the selling 
dealer far removed from the 
purchaser that impractical for 
the selling dealer correct such 
defects. 


situations where dealers are 
afforded territory security, most 
the problems enumerated above are 
obviated. Since the dealer has re- 
ceived reasonable compensation for 
the invasion his territory there 
less likelihood resentment be- 
cause the loss sale. 


Since the dealer profits from any 
residing his area sales respon- 
sibility there economic in- 
centive for every dealer provide 
good service and develop product 
goodwill. 


More importantly, the reasonable 
payment which the dealers receive 
for the infringement their terri- 
tory makes economically possible 
for them properly maintain their 
facilities for sales and service and 
retain competent personnel. 


This redounds the public in- 
terest several ways, because 
through improved service there 
increased customer assurance that 
his preduct has been properly 
serviced and operating effi- 
ciently. 


the final analysis, the 
absence territory security the 
area sales responsibility every 
franchised dealer may invaded 
other dealers who, knowing full 
well that most purchasers will look 
the dealers the area where 
they reside business for serv- 
icing, not adequately perform 
the necessary pre-sale conditioning 
and servicing, thereby evading their 
responsibilities and imposing them 
others. 


Test Experience 

has shown that 

the dealer franchise system 
the most efficient method dis- 
tributing many types complex 
mechanical products. When the 
franchise agreements are imple- 
mented with reasonable territory 
security provisions, dealers gener- 
ally are well able economically 
perform their obligations both 
the manufacturers and purchasers. 


Without such provisions, however, 
under some circumstances there 
economic other incentive for 
dealers develop properly the sale 
and servicing the manufacturer’s 
products their area respon- 
sibility when others, who may 
neglecting their own areas re- 
sponsibility, are free capitalize 
their efforts. 


The enactment this bill will 
make abundantly clear that 
reasonable territory-security pro- 
visions are lawful, and serve 
‘preserve the dealer franchise 
system eliminating the inequi- 
ties which the record clearly 
shows can and occur when 
territory-security provisions are 
not embodied the dealer fran- 
chise agreements. 

Dealers may sell and 
their area responsibility, but the 
dealer who maintains facilities for 
the service complex mechanical 
products, who may have been 
influencing factor the pur- 
chase the particular item, will 
receive some reimbursement from 
the other dealer partial con- 
tribution for the availability his 
facilities. 


Insurance Rates Rise 


COLUMBIA, C.— Automobile 
liability insurance rates for pas- 
senger cars rose sharply South 
Carolina last week. The average in- 
crease was percent, with the 
highest—25 percent—in Charleston. 


Reaching 
CENTS 


PER WORD. PAYMENT 


HELP WANTED 


PARTS MANAGER — Large New York 
Chevrolet dealership doing volume parts 
business, needs experienced aggressive 
man. Salary open. State background. 
Replies confidential. Box 8458, c/o Auto- 
motive News, Detroit 26. 


TIME SALES FINANCE COMPANY near 


Philadelphia, Pa. has immediate need 
for experienced office manager. Write 
giving full particulars, compensation 


wanted and references to Box 8468, c/o 


Automotive News, Detroit 26. 


PARTS AND SERVICE MANAGER—ca- 
pable of taking complete charge of coun- 
try Ford dealers parts and service de- 
partment. Unlimited opportunities for 
right man. Choctaw Motors, Butler, Ala. 


LARGE CHEVROLET DEALERSHIP in 
Anderson, Indiana has opening for ex- 
perienced office manager and chief ac- 
countant, Unless you are thoroughly 
experienced in present day General Mo- 
tors bookkeeping and have practical 
experience in operating an office of some 
size—Please DO NOT apply! Kindly send 
age, experience, qualifications, expected 
compensation, and, if possible, a recent 
Photo to: Hunter-Chevrolet, Anderson, 
Indiana. 


ASSISTANT TRUCK MANAGER — Large 
Chevrolet dealership needs a good live- 
wire truck salesman as assistant truck 
manager. Good pay plan for right man. 
Write Lee Locklar, Truck Manager. Sila- 
ton Chevrolet, Inc.. P. O. Box 4276, Ft. 
Lauderdale, Florida. 


SERVICE MANAGER experienced with 
Chrysler Corporation products. Must be 
capable of handling complete operation. 
Excellent opportunity for right man. 
Only Dodge-Plymouth dealer in town of 
175,000. Good salary, bonus system, fur- 
nish new car every year. Write applica- 
tion stating age, experience, present in- 
come, etc. All inquiries confidential. 
Karp Motors, 430 Montgomery Street. 
Savannah, Georgia. 


ROAD MAN WANTED for foreign car 
distributor, state of Ohio. Must be ex- 
perienced in the wholesaling of new 
cars to dealers. Box 8484, c/o Automo- 
tive News, Detroit 26. 


SALES MANAGER 


600-Car Chevrolet Dealer 


Southeast, 50,000 single city, excellent indus- 
try and agriculture. year ‘round out- 
door climate. Wants experienced, successful, 
ambitious sales manager with proven ability 
to build, train, direct and maintain profitable 
sales organization. Excellent compensation and 
buy-in opportunity. Send history and 
current snapshot. CONFIDENTIAL. Box 8490, 
c/o Automotive News, Detroit 26. 


SALESMAN 
INTERNATIONAL TRUCKS 


The fastest expanding truck market in the 
country. Excellent opportunity for capable, 
heavy duty truck salesman. Contact Branch 
Manager, International Harvester Co., 
Box 1425, Houston, Texas. 


$1.00 per in- 


SERVICE MANAGER — General Motors, 
Lincoln, Mercury. Fully qualified and 
experienced in all phases of service op- 
erations. Best references. Lex Kennerly, 
4040 Park Fulton Oval, Cleveland, Ohio. 


SUCCESSFUL USED CAR MANAGER, 
employed with dealership turning over 
3,000 new and used units per year, 
would like to relocate in southwest. 
Desire position as assistant to general 
manager or dealer. Married, age 35; 
hard work, integrity and knowledge of 
business best assets. Box 8469, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER or sales manager— 
Experienced small or large dealership, 
prefer Ford deal in middle west. Best 
references, Box 8480, c/o Automotive 
News, Detroit 26. 


FORMER PARTNER in large volume, suc- 
cessful Ford dealership seeking position 
as executive assistant to dealer. Age 38, 
married, one child. Loyal, aggressive, 
enthusiastic, experienced in handling all 
phases of dealership operation. Interested 
in sharing responsibility and making 
money for dealer and myself. Excellent 
references. Midwest or west preferred. 
Will make change now. Box 8481, c/o 
Automotive News, Detroit 26. 


MANUFACTURER'S SALESMAN — Avail- 
able tor Northern California. Over ten 
years’ experience factory promotion with 
GM and Ford dealers, Age 40, aggres- 
sive. Box 8495, c/o Automotive News, 
Detroit 26. 


. 


PER WORD FOR EACH 
INSERTION 


POSITION WANTED 


GENERAL SERVICE MANAGER, thor- 
oughly experienced all phases wholesale, 
retail, parts and service top manage- 
ment—volume operations. GM trained. 
$10,000 plus per annum. Write Saullo, 
9 Third St., Westbury, New York. 


FORMER SUCCESSFUL FORD DEALER 
seeks position as all-around assistant to 


dealer. Familiar with all phases of 
dealership operations. Can be great 
help. Age 44, sober, married and de- 


pendable. Interested in being helpful and 
useful under pleasant working condi- 
tions, than high earnings. Prefer the 
southwest. Box 8485, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER or sales manager, 
36, married, two children. Have man- 
agerial experience in all departments of 
medium size dealership including service 
and customer relations. Interested in 
deal offering eventual buy-in arrange- 
ment; prefer Chevrolet or Ford deal in 
west or southwest town of 50,000 or 
less. Excellent references both from 
dealer and factory. Box 8486, c/o Auto- 
motive News, Detroit 26. 


YOUNG MAN, 9 years’ retail salesman 
with GM dealer, wants position as sales 
or general manager. I'm a hard worker, 
make a nice appearance, and want a 
permanent deal. Box 8487, c/o Automo- 
tive News, Detroit 26. 


GENERAL MANAGER—Buy-out program 
— $40,000 to invest in profitable, ethical 
dealership handling GM or Ford, Highest 
references, proven ability. Married, three 
children, sober worker, Will relocate. 
Replies held in confidence. Box 8488, 
c/o Automotive News, Detroit 26. 


PERSONAL 


IF STILL INTERESTED will the party 
who responded to Box 8419 listing Maine 
dealership available please contact us 
again. Through negligence your address 
was lost. Box S477, c/o Automotive 
News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEAL HANDLING GM CAR in one of the 
fastest growing areas in south Florida. 
Buy out of parts, tools, signs and office 
equipment. Long term lease on one of 
the most modern plants for high sales 
and service volume. Box 8408, c/o Auto- 
motive News, Detroit 26. 


DODGE, PLYMOUTH AND DODGE 
TRUCKS. Central Pennsylvania, $20,000 
will handle. Lease or sell building. Sell 
at once due to ill health. Box 8462, c/o 
Automotive News, Detroit 26. 


AGENCY HANDLING RAMBLER FOR 
LEASE. Located on one of the main 
streets in Lansing, Michigan—city of a 
population over 100,000. Have had the 
Nash and Rambler franchise for 13 years. 
Newly decorated building with a 12 
working stall service department, parts 
room and storage, 16 working stall body 
shop with spray booth and paint storage 
room, 3 auto frame machines, 1 truck 
frame machine. Alignment equipment for 
both truck and auto, large 5 car show- 
room with new, large Rambler sign in 


front. Large corner used car lot—no 
used cars to purchase. Nice offices, all 
latest and modern equipment. Money 


required for the lease—purchase parts 
inventory. Reason for lease—owner re- 
tiring. Located at 1116 8S. Washington 
Ave., Lansing, Michigan. Phone: IV 
4-5351. 


CALIFORNIA DEALERSHIP — Ideal San 
Francisco Bay area location. Large used 
truck dealership handling new Interna- 
tional franchise and expanding truck 
leasing business. Good lease. $25,000 will 
handle. Box 8476, c/o Automotive News. 
Detroit 26. 


DEALERSHIP HANDLING OLDSMOBILE- 
CADILLAC for sale in Iowa, located in 
rich farming area with well established 
industry. Has always been excellent 
profit maker—1958 included. Will pay for 
itself in two years. C.P.A. records to 
verify profit picture. 450 units new and 
used. Lease or buy property—Must have 
factory approval. Box 8478, c/o Automo- 
tive News, Detroit 26. 


FORMER CHEVROLET-OLDSMOBILE 
DEALERSHIP, modern building, large 
_used car lot, gasoline station in the 
same building. Assets consist of two 
hoists and five parts bins for $1,500. 
Jack W. Page, 405 North Main St., 
Ada, Ohio, 


DEALERSHIP HANDLING one of the 
“Big Three,’’ also foreign cars. Top 
facilities, 300 car potential, modern 
building. Good town in the most highly 
industrial section of Pennsylvania. Es- 
tablished more than twenty-five years 
—a profitable dealership. Box 8482, c/o 
Automobile News, Detroit 26. 


EXCEPTIONAL OPPORTUNITY — Alma 
mobile homes meet the growing need for 
quality low-cost housing. Priced to sell 
in volume. Designed with outstanding 
features, instant appeal. Established car 
dealers can add the profitable Alma 
Franchise with a minimum investment. 
Immediate delivery. Phone Ken Mitchell, 
920-Alma, Michigan, Alma Trailer Co. 


CLASSIFIED WANT 
BRING RESULTS 


branches the automotive industry. 
INSERTION. POSITI 


REQUIRED. Ads may signed with full name 


ber ded unopened. Dispia as: 

WANT DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


DEALERSHIPS AVAILABLE 


DEALERSHIP HANDLING RAMBLER 
and Jeep, Southern California desert, 
Fast growing area, 100 miles from 
competition in these lines. Buy parts 
office equipment, tools, signs; long term 
lease on buildings. Box 8483, c/o Auto 
motive News, Detroit 26. 


DEALERSHIP ESTABLISHED eight years 
—handling Buick and Opel—planning po- 
tential one hundred—one hundred fifty 
cars—West Coast, Florida. No used cars 
or accounts receivable, high service ab- 
sorption percentage, excellent building, 
large used-car lot and parking area, 
Profitable one-man deal, exceptionally 
low price for right party. Must have fac- 
tory approval. Box 8492, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP HANDLING BUICK b- 
cated in fastest growing section of 
Arizona. Have iong term lease on most 
modern building. Shop coverage runs 
90% or better. Sales potential next 
year 200 units. Box 8489, c/o Automo 
tive News, Detroit 26. 


AUTOMOBILE DEALERSHIP FOR SALE 
—Dealer handling Lincoln-Mercury 
cated in Woodland, California, 20 miles 
from Sacramento, in rich, agricultural 
area; shopping area 35,000; planned vol- 
ume 100 units, Excellent facilities, good 
lease, machinery, equipment, furniture, 
fixtures and parts. Total price $15,000. 
Contact Byron Erkenbrecher, Erken- 
brecher Motors, 13 West Main S&t., 
Woodland, California. Phone: MOhawk 
2-5474 or MOhawk 2-7061. 


increase Gross 
Profit With 


Foreign Cars 


Distributors for DKW, Alfa Ro- 
meo, Facel Vega, Lancia and 


Abarth Florida, Georgia and 
Mississippi. 

Have some FRAN- 
CHISES available. 


MARSHALL MOTORS 
INC. 


2100 Biscayne Bivd. 
Miami, 


DEALERSHIPS WANTED 


WANTED BUY-OUT 
OPPORTUNITY 


Want to invest $10,000-$15,000 and manage on 
buy-out basis. Must be sound, profitable 
dealership. Eighteen years’ business experi- 
ence, seven automotive. Motors Holding e- 
perience, Progressive-proven ability. Presently 
employed. Excellent education, good habits, 
family. Prefer 300 unit and up. Top references, 
business and character, Replies held in con- 
fidence. Box 8496, c/o Automotive News, De- 
troit 26, Michigan. 


BUSINESS OPPORTUNITIES 


Used Car Lot for Sale 
Tampa, Florida 


200 ft. frontage Auto Row 100 ft. 
deep side street. Lifetime surface and 
lighting. 100 ft. 100 ft. terraced display. 
Main office, three closing offices with book- 
keeping offices upstairs. Shop rented for 
more than enough take taxes 
and upkeep. Lot operation now 
doing volume business. For additional 
information write Box 8494, c/o Auto- 
motive News, Detroit 26. 


Want Make Money? 
See Page 


Don Pierson, Olds-Cadillac Dealer 
Eastiand, Texas 
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BUSINESS OPPORTUNITIES DEALER SERVICES 


TRUCKS, CARS DELIVERED, singles— 
towbar—3-way. Anywhere. Carl's, 6381 


Ellsworth, Detroit. Phone: UNiversity 
2-4895. 


JOBBERS 
WANTED 


FOR AMAZING NEW 
HIGH PROFIT 


JET 
STREAM 


MILITARY BUSINESS 
Got Your Share? 


Military people will want to: 
Finance for months. 
Register and Title car out state. 
Take car overseas without refinancing. 
Get low, money saving, financing rates. 
Take immediate delivery. 
| We specialize in such transactions on a sim- 
plified, trouble, without recourse basis for 
officers and enlisted personnel of pay grades 
E5 and above. 


MILITARY MILITARY 
ioga Bidg., .O. Box 
Master Float Valve 2020 San Antonio, Texas 
This new valve stops Berkeley 


THornwall 3-7423 
“Worldwide Financing for Military 
Personne!" 


flooding, corrects rough idling, gives 
quicker starts and restarts, improves ac- 
celeration, saves gas. Mobile neoprene 
needle tip closes even when valve is out- 
of-level. Jet Stream has been used on 
adjustments under GM's AFA, Chrysler's 
PRM and Ford's 1863, For details, call or 
write... 


STONE BROTHERS 


DISTRIBUTORS 
BOX 5087 TULSA, OKLA. 


MAILING LISTS 


DEALERS MAILING LIST—Ford, Chev- 
rolet, Plymouth, DeSoto, Chrysler, Olds- 
mobile, Pontiac, Buick dealers. Complete 
national list. Sept., 1958 checked, On 
addressed labels, 35M, $14 per M. Box 
8491, c/o Automotive News, Detroit 26. 


Car 


gi 


Ost DEALER SERVICES 

uns Warch this columely Yo 

ext the opportenity of belging to fecore 
stolen preperty and possibly winnie « 


reward, 


INVENTORY SERVICE 
Parts, accessories and similar goods. 


APPRAISAL SERVICE 
ferniture, equipment, machinery and tools. 


Or, threegh this telunin, perk 
con help yow recover « stolen cer 
find the perty who gave you 
tess check. Alert dealers all; eve 
country in the festest fit Gy piecing 


vol For Buy/Sell Agreements an ed in this section, 
ood Annval Fiscal Reports i <9 
Tax, Banking in (See rotes, opposite page} 
en 
50.60 REWARD—SKIP. 1958 Plymouth 
AUTOMOTIVE INVENTORY & APPRAISAL CO. four-door sedan, dark 


Freeland Ave. Detroit 27, 
WeEbster 3-4445 


light blue trim. Kansas tag GES799. 
Call collect CIT, Topeka, CEntral 4-0433 
for hold authority. 


CARS FOR SALE 


PUBLIC SALE 
COMMONWEALTH PENN- 
SYLVANIA USED CARS 


YEAR OLD CARS—CHEVYS—FORDS—PLYMOUTHS 


Will offered for sale sealed bid basis 
Property and Supplies. 


monthly the Department 


General public and are invited bid. Invitations bid cars 
and trucks, together with instructions bidders, may obtained writing 
to: 


William Hower, Director, Automotive Bureau 


COMMONWEALTH GARAGE 
22nd Forster Streets, Harrisburg, Penna. 


IMPORTER 
CLOSE-OUT! 


LOTS TEN 


ALL ANY PART OUR STOCK 
250 BRAND NEW 1958 
RETAIL 


LLOYDS 


You want customers? You want excitement your store? 
You can price this 1958 LLOYD, passenger sedan 
special promotional tag $1199, and will Katy-bar- 
the-door! This your once lifetime chance get new 
merchandise NOW, more than $100 below importer cost! 
It's the perfect promotional piece for your between-model- 
year lull. Parts readily available. Read about this new Ger- 
man import Borgward product) August MOTOR TREND 
and September SMALL CARS ILLUSTRATED. 


Don't sit there. something NOW! 
WRITE, WIRE PHONE 
COX, Lloyd Division 


Phone 3-1752 
BOX 1451, GRAND JUNCTION, COLO. 


CARS WANTED 


LATE MODEL WRECKS—Parts bought 
and sold. Large selection. Ed Matt, 55 
Madison Ave., Paterson, New Jersey. 
SHerwood 2-4488. 


SEVEN PASSENGER CADILLAC limou- 
sines. Ridgway-Baker, Belmont 4-6611, 
2836 N. E. Sandy, Portland 12, Ore, 


Foreign Car Dealers!! 
NEW AND USED 


Don't sacrifice your foreign car inventories 
—Call the largest import dealer in the mid- 
west. No stock too small or too large for 
us to handle. Send for free wholesale list. 
Write or call Bernie Gay. 


JAN ROSS MOTOR CO. 
Import Division, 380 E. Broad St., 
Columbus, Ohio 
8-4514—CApitol 


CARS FOR SALE 


YOU WANT 


PROFITS 


Wholesale Dealers Only 
Fully Americanized 


VOLKSWAGENS 


1958s, 1957s, 1956s, 1955s, 1954s 


Shipped the 
Largest Independent 
Volkswagen Operation 


All Cars Selected, Serviced, Cleaned 
and Expertly Shipped Directly te 
All U. S. Ports. Contact ovr Ameri- 
can Representatives for Details. 


Expincorp, 
Lyndhurst, New Jersey 


Phone: GEneva 8-7070 
or Call N.Y.C. Lines: Wisconsin 7-8221 


(Bank References Furnished 
Know Your Supplier) 


Also Supplying Station Wagons, 


Panels, Pick-ups, Buses, Etc. 
Export Industrial Corp., S. A., 
Hamburg |, Germany 


VOLKSWAGENS 


Sedans Convertibles 

Ghias 

Karmann Ghia Convertibles 

Completely Americanized 


Wholesale—To Dealers 


| We are the only American importers with 
our own organization in Germany—We 
|B ship only Selected, Top Choice Cars, 


CORP. 


30-15 35th Avenve 
Long Island City 
EMPIRE 1-0557 
EMPIRE 1-0600 
We can also supply Station Wagons, 
Panels, Pick-Ups, Buses, efc., either di- 
rectly from U. S.A. or through ‘our German 
organization: 
Deutsch-Amerikanische Auto- 
mobil MBH. 


HAMBURG GERMANY 


Buy From Sources in Germany 
MERCEDES-BENZ 


can satisfy your needs. Wholesale 
dealers only. 


Wire, Call, Write! 


Abadi, 366 Broadway, New York 13, 
Cable adr. Phone: WOrth 4-8113. 


FIRST 
WITH 


1959 
VOLKSWAGENS 


Call, wire write 


UNDERWOOD 
MOTORS 


1860 Broadway, 
New York 23, 


Judson 2-5930 


hour telephone service 


PARTS FOR SALE 
COMPLETE CHROME including bumpers. 


grilles — ‘58 Olds, Pontiacs, Buicks. 
Slightly imperfect. Make offer, John 
Canole, Altoona, Pennsylvania. 
PARTS WANTED 
THUNDERBIRD, 1957, convertible top. 
Beach Auto Service, 1410 Legare S&t., 


Columbia, South Carolina. 


PARTS-ACCESSORIES FOR SALE 


Attention Dealers 
Importer and Distributor 
Accessories and parts for most German im- 
ports and other popular foreign cars. 

for details 


Glebe Automotive imports, inc., Box 508, 
Montgomery, New York, Phone: NEwburgh 
2248 


DECAL TRANSFERS 


TRUCK DECALS; no charge for sketch; 
durable, brilliant colors, Write for sam- 
Allied Decais, Inc., 8356 Hough, 


ples. 
Cleveland 3, Ohio. 
ANTIQUE CARS FOR SALE 
MODEL 1923 FORD, four-door, all new 
tires. Condition very good, Best offer 
over $500. John Dale Showell III, Bank 
of Ocean City, Maryland. 
WOODS MOBILETTE—Will 
model, two single seats, Excellent con- 
dition. $2,500 or trade equal value. 
Allen Motor Co., San Marcos, Texas. 
TRUCKS FOR SALE 


WILL SACRIFICE new 1957 Dodge 


travel. 1914 


Power Wagon. Harold Medow, Ben 
Medow, Inc., Dodge Dealers, 222 N. 
Lafayette, South Bend, Indiana. 


WRECKER ‘55 International R160 525 
Holmes, Will trade. Open Sundays. Lew’'s 
Garage, 4025 Salem Ave., Dayton, Ohio. 


TRUCK 
AUCTION 


Sept. 5th—11.00 
DYER AUTO AUCTION 


641 Joliet St. Dyer, Indiana 
UNion 5-2361 


BUSES FOR SALE 


SCHOOL BUSES 


150 to choose from—New and Used 
All makes and sizes — immediate delivery 


Transit Seles & Service, Inc. 
23 South Street, Danbury, Conn. 
Telephone: Pioneer 3-4437 
William T. Sperry, Pres. 


SCHOOL BUSES WANTED 


NEW OR USED SCHOOL BUSES wanted, 
any capacity. Also, used Cadillac am- 


bulances, hearses, limousines. Send im- 
mediately full information on your offer- 
ings to: McLaughlin Bus and Equipment 
Co., 1224 North Main St., Providence, 
Rhode Island. 


SCHOOL BUSES WANTED—one or twenty, 
1951s up-—36 to 66 passenger. Quick ac- 
tion. Write Box 8380, c/o Automotive 
News, Detroit 26. 

SHOP EQUIPMENT WANTED 

USED CRANKSHAFT GRINDER, cylinder 
block and head grinder. Somers Garage, 

__Ine., Tupper Lake, New York. 

PRODUCTION TYPE BRAKE BONDING 
equipment wanted. Need bonder — de- 
bonder and other necessary equipment. 
Box 8493, c/o Automotive News, De- 
troit 26. 

WANTED: USED PARTS BINS and steel 
shelving. Give inventory, description and 
price first letter. Spaniol Ford Co., Box 
2227, Hobbs, New Mexico. 


WANTED: DRUM LA’ LATHE, no junk— 


must be in good running condition. 
Gold Crest, 9157 Livernois, Detroit, 


Mich, 
SHOP EQUIPMENT FOR SALE 

FOR SALE: Complete shop equipment 

metropolitan New York dealer. Anything 

from nuts and bolts to work benches 

and heavy testing equipment. Sacrifice. 

Call Freeman Motors, Hickory 6-0977 or 

HUnter 17-2355, New York. 


SHOP EQUIPMENT FOR SALE 


SLIGHTLY USED Westinghouse five 
power, twenty-two foot compressor. Som- 
ers Garage, Inc., Tupper Lake, New 
York. 


LINCOLN-MERCURY electric signs—parts 
bins—Sun shop equipment, etc. One-half 
cost of new. Write for list and photo- 
graphs. Bryan Motors, Bryan, Texas. 


MISCELLANEOUS 


BLUE CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 


BRAKE CABLE 
SPECIAL Factory Net) 


$52.35 Fed. Tax Included 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


With Universal Swivel 
Action 


Four Clamp Hook-Up 
SPECIAL Factory Net) 


Fed. 


Liberal Quantity Discounts 
Distributors 


Write for Catalog 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK MICH. 
Phone WO. 2-5257 All 
“Leaders the Industry 
Since 1939" 


Canodian Distributors 


FIVE WHEELS, LTD. 


599 Yonge 5S. 
Teronte, Ontarie 


CONVERTIBLE TOPS, $18.75. Jeep tops, 


$72.20. Headlinings, $12.50. Free cata- 
logue. BIG BYCK, 500 Rantoul, Beverly, 
Mass. 


The “ORIGINAL YELLOW™ 


Automatic 


the ONLY—TOW BAR—TODAY 
UNIVE 
ITH THE RSAL $5] 


“WRIST 
BRAKE HOOK-UP 

TowKinG 
TRAIL-KING $37.50 
Ball 


STOCK PARTS FOR 
RED ARROW TOW BARS 


Protecte Covers (Taller Meade) 
Carrying Begs $2.00 & $3.50 


Tow Bar Sales Co. 


Exclusive Foectery Distribvters 
DE 2-0700 AN Nites: BA 1-8717 
Se. Clinton St., Chicago 


Fast Pickup & Dell 
ALL Foreign & 
American Cers 


Order your subscription NOW, 
and avoid increase price 
announced soon. 


Street Address....... 


Car Dealer 


Jobber Insurance 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Dealer 


New Subscription 


Send Automotive News Address Below 
S., Canada and Possessions 
One Year Two Years $14 


All Other Countries One Year $12 Two Years $20 


Financial Supplier 


- 


have the edge when youre 


DEALER 


BECAUSE: 


International has the most complete truck line 
(Every buyer prospect!) 
International Trucks cost least own 
(This means money buyer!) 


valuable International Truck Franchise may available for you. Write to: Manager Sales, Motor 
Truck Division, International Harvester Company, 180 North Michigan Avenue, Chicago 


